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A Necklace of Double Loop Links of Gold with Two Pendants Made 
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EIGHT GOOD WAYS TO GET 


CUSTOMERS INTO YOUR STORE 
(Use them July 1 to 15) 









An arresting and artistic background 
display that will help your windows 
change passers-by into buyers. 
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Five different newspaper advertisements that are as much yours 
as if you had written them. They will remind your customers 
that you carry the Chantilly pattern they read about in our 
magazine advertising. 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Providence, R, I. 
DURGIN DIVISION, Concord, N. H. 
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OLD WORLD CHARM 
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We Endorse 


The Jewelry Trade 


Association 
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FIVE POINTS TO USE 
IN SELLING THEM CHANTILLY 
1 It is Louis XV, a period famous for its fine 


design. 


2 It is as simple as Colonial, for those who like 

simplicity, but is a welcome change from this 
period that is in such widespread use—something 
different. 


2 A pattern of unusual grace —note the harmo- 
nious curves that make up the border. 


4 Easy to clean. 


S It is Sterling —and will last almost forever. It is 
surprising how valuable you will find this point. 


Please order all advertising material from Providence, R. I. 


Retailers report their ‘‘As Seen 
in the Nast Group’’ cards among 





the most profitable displays ever 
used. These cards will identify 
your store with our full pages in 
the Nast Group— Vogue, Vanity 
Fair and House & Garden. 


Probably the easiest single thing 
you can do to sell more sterl- 
ing is to insert these Chantilly 
folders in each bill that goes out 
July 1, and pack one with each 
purchase between July 1 and 15. 
Additional plans for stimulat- 
ing August business will be de- 
scribed in subsequent issues of 
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Gold Filled Cases in Star’s White Gold —Com- 
pliance with the Federal Trade Commission ruling as to the thick- 
ness of Gold in Filled Cases insures long life—2It is not necessary to plate 
them with a “Base Metal” — for the Color cannot be improved —nor the 
length of wear increased —STAR Cases are dependable. 
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The Decorative Periods and How to Know Them 


(Continued from issue of April 19) 
The English Renaissance 

HE Renaissance was first brought to 

England by the Italian Pietro Torri- 


giane. This was during the reign of 
Henry VIII, (1509-1547) but it was not 





By A. FREDERIC SAUNDERS 


Prepared especially for THE JEWELERS’ CIRCULAR 


tion took place in English artistic taste 
due in a large measure to the classicisni 
of the Palladian school introduced by 
Inigo Jones upon his return from his 
studies in Italy. Following Jones, came 
the French classicism of Sir Christopher 
Wren and this influence extended well 


vival of the Neo-classic by James and 
Robert Adam during the middle period. 

Thus we find that the entire range of 
artistic development in England from 
the end of the 15th century up to the 
latter half of the 18th century is so sub- 
divided by historical data and varied 




















No. 1—Decorative detail, Elizabethan style. 


PLATE 15.—ELIZABETHAN 
No. 2.—Early Jacobean decorative detail, (James I, 1603-1625). No. 3 and 4.—Carved borders 


AND JACOBEAN 


showing Flemish-Dutch influence. No. 5.—Elizabethan panelling. No. 6.—Carved Bulbous post, Elizabethan. No. 7.—Charles II, carved 


border showing French influence of the Period. No. 8.—Typical forms, William and Mary style. 
cima-curve and half-circle characteristic of the William and Mary period. 


No. 9.—“Double Hooded” top showing 


No. 10.—William and Mary cabinet with inverted cup type of 


leg characteristic of the period. No. 11.—Modern silver candlestick design inspired by inverted cup type of cabinet leg shown in Fig. 10 


until after Protestantism had become 
the established religion of the country 
under Elizabeth (1558-1603) that Eng- 
lish art freed itself entirely from Gothic 
influence. The Gothic style had been so 
firmly established and so well suited to 
English life and taste that it yielded but 
slowly to the influence of this new art 
which had already reached its highest 
state of development in Italy. 

It was a long and gradual transition 
from the Tudor or late Gothic of the 
early 16th century to the High Renais- 
Sance of the Jacobean period during the 
Teign of the Stuarts (1603-1688). It 
was then that a complete transforma- 


into the Georgian Period. Then there 
was added the Dutch and Flemish in- 
fluence brought over by the large num- 
bers of artists and craftsmen who 
flocked into England from the Low 
countries, following Henry VIII’s quar- 
rel with the Pope. This Dutch influence 
became even more pronounced after Wil- 
liam of Orange became King in 1689. 
A mixture of Dutch and French in- 
fluence dominated English art during the 
short reign of Queen Anne (1702-1714) 
becoming almost entirely French during 
the early phase of the Georgian, to be 
followed by the introduction of Chinese 
motifs by Chippendale and again a re- 


artistic influence as to be most confus- 
ing; yet it is this very mixture of for- 
eign features and motifs woven into a 
number of distinct styles, all thoroughly 
English, that makes this phase of the 
Renaissance so interesting. 

The various styles developed in Eng- 
land in the following sequence: 

The Elizabethan (1558-1603) in- 
fluence, Italian and Flemish. 

The Jacobean or Stuart, (1603- 
1689) influence Flemish, Italian and 
Spanish. 

The William and Mary (1689- 
1702) influence, Dutch and French. 
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The Queen Anne (1702-1714) in- 
fluence Dutch. 
The Georgian (1714-1820), di- 
vided into three periods, Early, 
Middle and Late, influence French, 
Louis XV; Chinese, Louis XVI, and 
Neo-classic. ; 
The early Renaissance under Eliza- 
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a high state of artistic development 
under the great Pallado. 

Following Inigo Jones a further de- 
velopment of the Renaissance feeling 
was carried on by Sir Christopher Wren 
who had studied extensively in Paris and 
was saturated with the spirit of the 
French Renaissance. Under the guid- 
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ance of Wren, a rather hybrid style, 
almost Baroque in character, developed. 
Pendants of flowers, shells, fruits and 
scrolls were used lavishly. Carved work 
became over-elaborate and of a highly 
ornamented character, as may be noted 
in the work of that Master carver, Grin- 
ling Gibbons (1648-1720) a Hollander, 

















PLATE 16.—SILVERWARE DESIGNS NEW AND OLD 


No. 1—Modern Silver Tea Set of early Jacobean design. 


Pot showing Dutch influence of William and Mary Period. ; 
No. 6.—Fluted Tea Pot of Queen Anne Period (1702-1714). 


of William and Mary Period (1689-1702) 


beth was largely an architectural de- 
velopment under the direction of Flemish 
and German architects and designers. 
The decorative features and motifs were 
mostly geometric in form, intricate de- 
signs in strap work carved in low relief, 
a style originating in Germany and 
widely used in the Low countries, be- 
came the favorite form of interior dec- 
oration. Square and diamond shaped 
panels, nail heads and jewels, the car- 
touche, the gulloche common to Assyrian 
and Byzantine art, also male and female 
figures with strap work in lieu of 
clothes, were characteristic details of 
the style. 

The furniture of the Elizabethan 
period was based largely upon straight 
lines, simple and solid in design. <A 
frequent type of ornament was the 
rounded arch between pilasters, with 
carved strapwork applique decorating 
the paneled spaces between. Turned 
legs often with inordinately swollen 
vase forms, also spirally turned legs, the 
latter feature copied from the twisted 
columns of the Italian and Spanish 
Baroque style, also distinguished the 
Elizabethan period. Many of these 
features were continued through the 
early phases of the Jacobean under 
James I, (1603-1625), but following the 
return of Inigo Jones from his studies 
In Italy, and Venice, a complete trans- 
formation took place in English taste in 
architecture, for he successfully in- 
troduced the true Italian or Neo-Roman 
feeling, which had been brought to such 


No, 2.—Modern Tea Pot in style of James ist, Period (1603-1625). No. 3.—Coffee 
No. 4.—Modern Silver Tea Set in William and Mary style. No. 5.—Coffee Urn 
No. 7.—Modern Chocolate Set of 


Queen Anne design 

















PLATE 17.—SILVER SPOONS OLD AND NEW 


No. 1.—Virgin Head Spoon of the time of Elizabeth (1558-1603). No. 2.—Trifid or Notched 

End Spoon, a typical design during the reign of the Stuarts (1603-1689). No. 3. Wavy End 

Spoon in vogue when William III ruled England (1689-1702). No. 4.—A ridge Stem Spoon 

of Queen Anne’s time (1702-1714). No. 5A Queen Anne Round Tip, “Shell Back’ spoon. 

No. 6.—A modern Sterling Spoon, — by the William and Mary Period 
(1689-1702) 
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simulated facetted crystal beads, with an imita- 
tion pearl set sterling silver clasp........cceccese 


STYLE NO. 1123—A novelty tassel effect necklace 00 
of graduated REGENT PEARLS combined with e 


Price subject to Jewelers’ Circular Key 





ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CO., INC. 


FOUNDED 1867 FOUNDED 1867 





MAIN OFFICES AND SALESROOMS: 607 FIFTH AVENUE, NEw York, N. Y. 
BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. 
Paciric Coast: FRED. L. Lee & Co., 704 MARKET STREET, SAN FRANCISCO, CAL. 
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as responsible for so much that 
— fine in carved foliage, birds, fruits, 
shells, faces, etc. No other English 
earved work of the period compares with 
his in richness of design and in com- 
bined vigor and delicacy of execution. 
Gibbons was master carver to both 
Charles II and to George I. 

Inheriting all the pomp and circum- 
stances of the cavaliers, all the rough 
simplicity of the Roundheads of Crom- 
wellian days, and adding a quaint Dutch 
influence all its own, the William and 
Mary period (1688-1702) is one of the 
most interesting styles in English his- 
tory. It is a style of especial interest to 
Americans in the annals of period de- 
signs, as it furnished much of the in- 
spiration and style for the productions 
of our own early Colonial craftsmen. 
Much of our early American furniture 
such as six-legged highboys and low- 
boys, gateleg tables, mirrors and chairs 
followed the style of the William and 
Mary period in England and most of 
our early American silverware shows the 
same influence in design. 

The William and Mary was a transi- 
tional style between the Italian and 
French classicism dominating English 
art during the late Stuart or Jacobean 
period and the strictly Dutch style called 
the Queen Anne. The most character- 
istic features of the style were the cima- 
curve and half circle top, used on chair 
backs, mirror frames, and in the panel- 
ing of cabinets. Frequently the only 
embellishment of a piece would consist 
of a narrow delicately carved molding 
and gracefully turned legs. Marquetrie 
of variously colored woods introducing 
thin acanthus and minute scrolls of sea 
weed form combined with interlaced 
strapwork was a feature of much of the 
cabinet work. 

The silverware patterns of the period 
were simple, solid and substantial, show- 
ing a strong Dutch influence as evi- 
denced by the William and Mary teapot 
shown on plate 16. Note its quaint 
squat, pear shaped body, duck neck 
spout, domed cover and peculiar hinge 
attached to the handle, a style in silver 
teaware introduced in America by the 
early Dutch silversmiths. The flat silver 
of the times was extremely simple in 
form, practically devoid of any form of 
decoration. The outline of the handles 
was of the clipped end or coffin shape 
top, the trifid or hinds foot top or a 
rounded top with a tip and ridge run- 
ning down the face of the handle. 
Spoons were large with oval bowls, 
strengthened by a ridge or rat tail down 
the back. While the Dutch influence 
dominated the art of the period, French 
features are also frequent throughout 
the William and Mary style, as the thou- 
sands of French Huguenot craftsmen 
who came to England following the re- 
vocation of the Edict of Nantes (1685) 
but three years before William III and 
Mary II ascended the throne, brought 
with them the arts and industries of 
their country. Thus we find a trace of 
the Louis XIV interworked with the 
Dutch features. 

The Queen Anne style was a continu- 
ation of the pronounced Dutch taste of 
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the previous period with the addition of 
some new and distinct features, chief 
among which were the “cabriole” or 
reverse curve leg, the extensive use of 
scollop shells as a decorative motif, and 
most characteristic of all, flutings and 
delicate panelings in great variety, a 
form of design most pleasing and ap- 
propriate when applied to silverware. 

The Queen Anne period marks the 
beginning of modern home comforts in- 
cluding a remarkable development of the 
silversmiths’ art, which reached such a 
high state of artistic perfection in both 
design and craftsmanship during the 
reign of the three Georges, 1714-1820. 
Simplicity formed the keynote in the 
silver design of the period as indicated 
by the Queen Anne teapot and chocolate 
set illustrated on plate 16. 

(To be continued) 


The Opal Fields of Australia 
By P. B. Prior 


USTRALIA has for many years been 
a great country for opal fields and 
many fortunes have been made by min- 
ers of this popular gem. At present she 
supplies the world’s markets with opals 
of the greatest beauty ever discovered. 
At Sandy Creek, in Queensland, opals 
are found in irregular veins in a hard, 
dark brown ironstone; and White Cliffs 
and Lightning Ridge in New South 
Wales produce opals of the finest quality, 
the “black” opals of the latter place 
being exceptionally beautiful. The opal 
is the one stone that has hitherto defied 
all attempts at imitation. 

As far as the stone itself is concerned, 
it is difficult to describe the magnificent 
beauty of a fine opal, ever changing in 
some new and beautiful color effect, as 
the direction of light on the stone is 
altered. The scintillating spangles and 
groups of brilliant hues are paralleled 
by nothing in Nature, and the gem may 
be truly described as the most individual 
of precious stones. Pliny, in his ancient 
writings, happily described the opal as 
revealing all the colors of all the other 
gems, glowing together in combination 
or as a fire made alive by the addition 
of oil. 

The opal is a mineral, consisting of 
silica combined with a small percentage 
of water. Many varieties of this stone, 
which do not not possess these prismatic 
flashes of color, and which are usually 
opaque, are practically of no value. 
They occur in shades of white, red, 
green, brown or woody, and gray, and 
are often marked with two or more col- 
ors like an agate. The cause of the 
flashes of color displayed by the pre- 
cious opal is due to the stone being in- 
ternally a mass of minute fissures and 
cracks upon which refraction and decom- 
position of light take place. The optical 
effect produced is much the same as that 
of sunshine on a soap bubble. It is a 
curious paradox in Nature that this gem 
owes its extreme beauty to a mass of im- 
perfections. 

Opals are commercially described as 
being of certain “patterns.” The varia- 
tions in the minute cavities cause the 
gem to vary considerably, and the dif- 
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ferent effects of color thus produced 
form the “pattern” of the stone. In some 
opals the flashes are of several different 
colors equally mixed together, and of 
more or less uniform size, and evenly 
distributed throughout the stone. In 
some the colors are in patches, layers, or 
stripes, or one color only. Sometimes 
they are so minute that the stone is 
known as “pin point” opal; while, when 
uniform and squarely defined and of an 
even size, it is known as the “harlequin” 
opal. 

Originally this harlequin opal was the 
most prized and very highly valued, but 
recent years has developed the taste for 
the gem possessing large flashes of flam- 
ing red and brilliant green, also the 
black or strictly darker variety. Hun- 
gary was formerly the only known 
source of opal, from whence the gem has 
been mined from the very earliest ages. 
Although fine specimens have always 
been found there, they are all of a light 
color, and more or less of a washed-out 
appearance when held up to the light, 
in comparison with the now well-known 
Australian varieties. 

I have heard opal gougers on New 
South Wales and Queensland fields say 
that their beautiful gems would be much 
more valuable but for the silly supersti- 
tion that militates against their general 
use. It was a handicap inasmuch as it 
restricted the market and seriously af- 
fected prices. The superstition con- 
nected with opal, which many people 
consider unlucky, seems to have arisen 
from a simple and natural peculiarity of 
that mineral. Opal is affected by ex- 
tremes of temperature, so that when 
worn for any length of time in a hot 
atmosphere, it is liable to drop out of its 
gold setting through contraction. The 
dropping of the gem was considered an 
omen of ill-luck, and as people moving 
through different climates often lost or 
dropped it, they said it was an unlucky 
stone—“always getting lost.” -Accord- 
ing to an old digger, “that’s all there’s 
to it.” The belief that it brought bad 
luck to the wearer originated through a 
misunderstanding of that fact and has 
continued for years. 








Work of State and Federal agencies 
that provides protection for the public 
against inaccurate weights and meas- 
ures and methods for improving this 
service were discussed at the 21st Na- 
tional Conference on Weights and Meas- 
ures held in Washington May 22 to 
25, under the auspices of the Bureau 
of Standards, Department of Commerce. 
Legislation recommended by the Na- 
tional Conference on Weights and Meas- 
ures for the regulation and control of 
the manufacture, sale, and use of 
weights and measures for use in trade 
and commerce before Congress for 
approval was discussed with members 
of Congress at a hearing on the morning 
of May 23. This legislation seeks to 
bring about uniformity in the type of 
commercial and weighing equipment in 
the various States. Delegates and 
guests of the conference were received 
by the President on May 25. 
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Notice to the Trade 


CAO oO 


Our Mr. Edward Ansen has returned 
from his purchasing trip abroad. We 
have already received several large 
shipments of fine, high-color, 
selected fancy-shaped diamonds, in 
all the various forms regularly 
stocked by us, for your fall require- 


ments. 


N. B.—In response to the numerous requests we have received from 
our customers for trimming, recutting and repairing of fancy-shaped 
diamonds we wish to announce that we have opened our own cutting 
plant under the supervision of an expert highly specialized in this field. 


ANSEN & CO., Inc. 


Cutters and Importers of 
Fancy Shaped Diamonds Exclusively 


527 Fifth Avenue, New York 
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The News From England 
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Conditions in the Diamond Markets—First Courts of the Season 
Improve Retail Business—High Prices Realized for 
Old Silver—Popularity of Pearls 


Lonpon, May 25.—Business continues 
very quiet in the diamond market, not 
only here but in Continental Europe, but 
in the retail end of the trade things are 
brightening considerably. Birmingham 
reports increasing business, due in part, 
probably, to the early Courts, and the 
demand for new articles of jewelry wear 
suitable for the royal ceremonials. An 
improvement in business usually is noted 
in May and this year likely will prove 
no exception. The metropolitan season 
started'a week or more ago, most every- 
one who amounts to anything at all now 
being back in town. Diamond merchants 
say there are no important changes in 
diamond prices despite the poor demand 
of the moment. Commenting on busi- 
ness from the diamond market angle, 
Backes & Strauss, the Kimberley House, 
Holborn Viaduct, gem merchants, in- 
formed THE JEWELERS’ CIRCULAR corre- 
spondent that good stones are as dear 
as ever, and that the demand for fine 
single stones at the retail shops is im- 
proving. “Conditions in the diamond 
markets remain practically unchanged 
during the last fortnight,” the firm said. 
“Reports from Amsterdam and Antwerp 
denote that although there are but few 
buyers at present in these markets, there 
seems to be no change in the prices 
asked for all grades of goods. With the 
commencement of the London season 
‘there are considerably more demands in 
town for fine single stones in all shapes 
and sizes, and manufacturers are again 
working at full pressure to cope with 
the orders necessitated by the early 
Courts of the season.” 

* * * 


London jewelers who have been busy 
with the demand created by the first 
Courts of the season find that the hair 
bandeau of diamonds is now preferred to 
the more elaborate tiara. Cartier’s had 
a new model for the May Courts and a 
lot of them were sold. The diamond 
bandeau consisted of three separate 
pieces. When assembled it could be 
worn around the brow. When not re- 
quired for this purpose it could be 
turned into a pair of bracelets and a 
hat brooch. This sort of jewelry piece 
meets the modern demand for economy. 
Not everyone can afford to purchase a 
diamond bandeau suitable for Court use 
and occasional ceremonials of that order. 
But if it can be utilized in other ways 
it makes a difference. 

* * * 


The price realized for old silver at 
some of the big auctions here lately in- 
dicate that there is something in the 
nature of a boom approaching in this 
metal. Christie’s have been handling 
considerable fine silverware the past 


month or two, some of the prices ob- 
tained being remarkable. It is conceded 
that the demand in America for old 
silver is the chief factor responsible for 
rising values. Old silverware is not 
valued here as it is in the United States. 
A silver dinner service of the George II 
period was sold at Christie’s the other 
day for around $16,000. Sixty dinner 
plates were sold at an average of $5.20 
an ounce. Four meat dishes brought 
more than $2,700, and for 12 three- 
pronged dessert forks an average of 
$33.50 an ounce was paid. Antique 
dealers say a silver dinner service of 
the Georgian period would have fetched 
only $8,000 ten years ago. If the price 
for old silver continues to appreciate it 
will in time rank level with gold in value. 
At the recent Christie sale some Nor- 
wich plate was disposed of, a minute 
1620 beaker selling for more than $122 
an ounce, with other items fetching any- 
thing from $37.50 to $100 an ounce. 


* * * 


“Jacqueline” in the Daily Mail has. 


been interviewing pearl merchants here 
on the popularity of the rope of real 
pearls in London and Paris. The double 
and treble strand necklaces are now 
preferred to the single rows because they 
have a prettier line, she says. The 
twisted strand of pearls still is popular 
as a bracelet. This type of bracelet 
is a development of the necklace twisted 
several times around the wrist. Color 
in the pearl bracelet and necklace is now 
fashionable. This is achieved with the 
use of rubies and emeralds sandwiched 
between rows of pearls. The old-fash- 
ioned dog-collar necklace now serves 
duty as a bracelet with diamond clasp. 
At Cartier’s “Jacqueline” saw a selection 
of six pearl necklaces worth $2,500,000. 
The necklaces are strung by a staff of 
women, a special machine boring even 
the very smallest pearls, perfectly. 
Pearls are bored by hand in Bombay and 
are not always perfectly centered. The 
last catch of pearls from the Persian 
Gulf is now being retailed. The pearls 
were brought in last summer and have 
been sorted and graded into sizes and 
colors and sent to Paris and London for 
stringing into necklaces and making up 
into bracelets and rings. The tiny seed 
pearls frequently found in the oyster 
shells are used for making theater bags 
—thousands of them being necessary for 
one small bag, priced at $500 upward. 
Thousands of oyster shells are examined 
before one good-sized pearl may be 
found. According to Mr. Cartier mother- 
of-pearl is used a lot now in the con- 
struction of high quality jewelry pieces. 
A flexible hair bandeau of this semi- 
precious material is studded with dia- 
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mond stars and finished with an up- 
standing row of single pearls and an- 
other of diamonds. 


* * * 


The position in the cutlery and plate 
trades is far from satisfactory judging 
from current reports from Sheffield. 
There now are indications of a decline 
in orders from some of the more im- 
portant markets and prices are being cut 
still more in order to get some of this 
trade. The demand for silver and silver 
plate is not as good as it has been.. The 
bulk of orders now being received is 
from hotels and restaurants which are 
now getting ready for the vacation 
season. There appears to be a very poor 
sale for high quality tableware. 








Held Up and Robbed 


Detroit Jeweler Bound and Gagged by Ban- 
dits Who Escape from Milwaukee \ 
Hotel with Valuable Loot .|,  } 





MILWAUKEE, WIs., May 31.—Slugged, 
bound and gagged in his room at the 
Wisconsin Hotel here, Jacob Rassner, 
Detroit manufacturing jeweler, was 
robbed, May 24, of jewels with a whole- 
sale value of $25,000 by two unmasked 
assailants. Included in the loot were 
uncut diamonds valued at $12,000. The 
remainder was in diamond rings and 
platinum settings. 

Mr. Rassner, partially dazed by the 
bandits’ attack, was tightly trussed on 
the bed and it was not until three hours 
later that the robbery was discovered. 
Fifteen detectives rushed to the hotel 
after Mr. Rassner had attracted atten- 
ion of a passing bellboy and the operator 
on duty at the lobby switchboard. 

Mr. Rassner had returned from an all 
day tour of Milwaukee jewelry stores, 
where he exhibited his merchandise. The 
jewels contained in a black case fitted 
with trays, were left in the hotel safe. 
At 7 o’clock Mr. Rassner called for his 
case, intending to take the jewels to his 
room and rearrange them in the trays. 
When he reached his room he turned on 
the light, laid the case on a stand and 
removed his hat and coat. A noise be- 
hind him caused him to turn. Two men 
entered, each armed with a large blue 
steel pistol. Mr. Rassner was then 
struck on the head with a pistol and 
tied to the bed. The bandits turned off 
the light, opened the case and trans- 
ferred all of the jewels into a brown 
leather bag and fled. 

The men have been described as well] 
dressed, each about 35 years old. One 
wore a black derby and a dark suit, was 
about five feet 10 inches tall and weighed 
140 pounds. His partner, dressed in a 
soft gray hat and dark blue suit, weighed 
about 190 and was five feet six to eight 
inches tall. 

Mr. Rassner left Milwaukee May 26 
and has promised to send an itemized 
statement of his losses to the Milwaukee 
police upon his arrival home. No clews 
to the whereabouts of the bandits have 
been found. 
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Jewelry Exhibits at Paris Fair 





Latest Style Trend Seen in Displays at Various Booths—Colored 
Gems Combined With Diamonds in New Settings— 


Flower Designs 


Popular—Ecclesiastical 


Jewelry and Silverware 
By L. REID, Special Correspondent 


Paris, May 24.—The annual Paris 
Fair, held in the Exhibition Park, at the 
Porte de Versailles this year, is attract- 
ing large crowds to this spot. Special 
fare trains are run from all parts of 
France to enable people to visit the Fair. 

The Fair, as usual, is arranged in 
streets and halls on the same system as 
the old French fairs. The jewelers’ 
shows are grouped together in an im- 
mense rectangle, there being two streets 
of stalls, with two central blocks, with 
stalls back to back, with another street 
running through the center. Thus buy- 
ers find everything they require to hand. 


* * * 


There are, roughly, twice as many ex- 
hibitors in the jewelry section at the 
Fair as last year, while half a mile of 
ground is covered by the stalls and the 
streets that separate them. In the fine 
jewelry section a fleeting view gives the 
impression of sapphires and emeralds 
being the most fashionable gems. At 
any rate they predominate. Squares 
and triangles are the commonest shapes, 
especially for pendantifs. Jewels are 
becoming more massive, more ponderous. 
More attention is given to the jewel as 
a whole than to the details, the arrange- 
ment of the brilliants and other gems, 
their relation to one another and to the 
whole is put before the showing of one 
fine stone. Compositions are the sub- 
ject of much thought, the designer being 
kept very busy. 


* * * 


Brooches and pendantifs are no longer 
flat, the center is bombed. Pyramid 
shapes are seen, in large quantities; even 
the plaques, for bracelets, formed of 
brilliants, with one line above the other, 
are bombed, although very slightly. 
When brooch or pendantif is flat it is 
usually in uneven length lines. Some- 
times these lines run horizontally, some- 
times perpendicularly. 

* * * 


There are bouquet patterns, carried 
out in something like mosaic work, while 
flowers, with ribbons as petals, made in 
brilliants, have half a sphere as center, 
or a whole sphere, some stone of the cor- 
rect color and form being chosen for this 
purpose. For instance, a sunflower has 
leaves in two diamond ribbons. The 
center is made of a piece of amber. A 
daisy with petals of two thin lines of 
brilliants has a brown pebble as center, 
while buds are made of the same stone. 
Harp patterns are seen, while there is a 
tendency to contain patterns within a 


circle, a square, a harp or an oval, leav- 
ing it to swing free. 
* * * 


Something new is the baguette, or 
small stick of sapphires, embedded in en- 
graved rock crystal, for pendantifs. 
Baguettes are used to form ornaments 
with a central stone cut in lines. One 
pendant was made of a piece of rock 
crystal with baguettes in emeralds, 
making three lines on either side, three 
other lines at the bottom while a tri- 
angular design is used to suspend the 
ornament, with two rings separating the 
triangle from the jewel and from the 
chainlet. Another pendantif consists of 
a pearl shaped piece of crystal, cut in 
lines, attached to the central ornament 
in baguettes, which is again attached to 
baguettes, four together, making a con- 
tinuous ornament, with a chain beyond 
to fasten. Triangles are arranged fan- 
shape, five to make a _ pendantif or 
brooch. Buckles have lines of five or 
seven baguettes on either side—every- 
where these baguettes are seen. Pen- 
dantifs take the shape of a long narrow 
buckle, from which lines of ribbon, made 
up of baguettes, depend. The lines of 
brilliants are finished with some colored 
stone in this case, while the central 
“ribbon” has some large gems among 
the brilliants. 


* * 


Bracelets are made with a central 
piece of crystal, around which baguettes 
are arranged in Greek key pattern, in 
flattened knots and other patterns, the 
bracelet being two inches deep. There 
is a tendency to replace the many brace- 
lets by one very broad ornament. It is 
difficult sometimes to make sure whether 
six “ribbons” in brilliants are being 
worn or a bracelet with six lines of 
brilliants. Thin line bracelets are seen, 
just as thin line rings are very much to 
the fore. The rings are in wrought 
platinum, the gems below the rim, which 
is emphasized considerably. 

* * * 


Tie pins are seen, a circle made in 
the “ribbon,” set with gems. Rings for 
threading a tie are in this “ribbon,” with 
a pearl and a diamond, one above the 
other, below the ring. Ear rings are 
made of baguettes, with a terminal gem, 
a fine diamond cut in facets, for in- 
stance, to match the diamond baguette. 
Triangles and other figures, three, five, 
seven sided, straight from the geometri- 
cal primer are seen, carried out in 
baguettes for brooches. 
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This baguette fashion is seen in the 
mounts of wrist watches. The watch is 
enclosed in five baguettes, in eight 
baguettes, links in “ribbon” or “hinges” 
attach it to an oblong, or some other 
figure in baguettes, while the mount is 
finished with straight, plain baguettes. 
They are inset in black composite card 
cases and hand bag plaques. There 
seems to be no end to them. Bracelets 
are made of plaques looking not unlike 
tabernacles. There is a central stone, on 
a dark background, with “ribbons” of 
brilliants on a higher level, making a 
frame, or a triangle of fabric, made of 
brilliants and platinum, turning back 
like a curtain or doors, that might close 
on the gem within. Baguettes at vari- 
ous levels finish up these complicated 
plaques. 


* * * 
Some very neat designs in men’s 
watch chains are shown. They are 


short and are composed of links, oval in 
shape, and filled in with wirework, or 
of tiny gold wire links. Very tiny chain- 
lets are seen, sometimes five small rings 
being divided by a long’ twisted 
link, while the watch chain divided in 
two equal lengths by a name plaque, is 
very fashionable. 
* * * 

Men’s wedding rings also have a 
plaque for the name, like an ordinary 
signet ring. For the mania for show- 
ing one’s initials, or name, if there is no 
crest to be worn, is on the increase. 
Men’s watches have plaques for initials 
running somewhat large. The plaque is 
large to correspond. Men’s jewelry is 
often in enamel, incrusted in ivory, 
studs, tiepins, cigarette holders being 
carried out in these materials. This 
jewelry has handsome jewel boxes, a 
very decided innovation rendered neces- 
sary because all ornaments must be care- 
fully locked away nowadays, a precau- 
tion not necessary some years ago, under 
normal circumstances. 

* * * 

The show as a whole is much better 
than last year’s. The best firms are 
displaying their finest collections on this 
occasion. 

* * * 

From a rough, initial inspection, the 
most striking innovation is the increase 
in the amount of various types of church 
and ecclesiastical jewelry. There has 
always been a demand for medals for 
first communiantes in France, for 
rosaries and other religious jewelry, but 
such is the increase in demand today 
that some of the best grains are engaged 
in getting out new designs for these 
medaillons, on the chains used to hang 
them round the neck and on similar 
work. Crucifixes and portraits of the 
saints are usually in oxidized metal, 
silver or silver gilt, in very decided high 
relief, the rough molding seen elsewhere 
being present here, making a somewhat 
clumsy edge. Some years ago these 
medaillons were either round or oval. 
Today they are found in a variety of 
shapes. From the New Art, where the 
round medaillon is attached to an orna- 
ment, with three uprights, or three hori- 
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yontals, of uneven lengths, standing on 
either side a central plaque, to the sim- 
ple superposition of a medaillon on an 
octagonal plaque, superposed on a sec- 
ond plaque, the medals are an interesting 
variety of experiment in ornamentation. 
There are shields and lozenges, ovals 
and half-ovals, with plain heads and 
figures, leaf ornamentation and open- 
work. Every device is employed to 
bring these ancient ornaments up to date 
and to introduce new features. The 
covers of mass books in silver are also 


masterpieces of design, models of the - 


virgin and of the saints being carried 
out in high relief on the covers while 
ornamentation also in high relief is seen 
on the edges of the covers. 

* * * 


Christening cups, with plain orna- 
mentation, in high relief, with the char- 
acteristic blunt edging, are seen in dull 
surface silver and silver gilt. They run 
low and shallow, while serviette rings 
are also designed in new patterns. They 
are invariably low to match the re- 
mainder of the silver outfit. 

* * * 


Christening sets of fork, knife and 
spoon with a goblet are shown in great 
variety. Small, although intended for the 
very young child they are nevertheless 
designed according to the taste of the 
day, ornamentation being in very high 
relief. Larger sets of individual cut- 
lery are seen as presents for communi- 
ants and communiantes, the idea of hav- 
ing individual, separate sets of silver 
catching on here as elsewhere. 

* * * 


Sets of sewing implements, of toilette 
necessities, including nail scissors, etc., 
for manicuring, are seen as gifts for 
girls. The silver handles are especially 
designed in the new modes, the high re- 
lief rule obtaining here as elsewhere. 

* * * 


Concurrently with this increase in the 
demand for ecclesiastical jewelry there 
is a great demand for mascots, for auto- 
mobiles, but more especially for watch- 
chains. The fashionable short chain for 
men almost requires a small ornament 
or mascot. The mascot usually takes 
the form of a medal, like the religious 
medaillon. In high relief is the figure 
of a penguin, the mascot par excellence, 
a hare, an elephant or a pig, all bringers 
of good luck. Very often the background 
1s In a different material from the figure, 
or the one is polished and the other dull 
metal. Oxidized silver is used for the 
plaque and ordinary silver for the fig- 
ure, which makes it show up. Some- 
times the figure is inclosed in a circle 
of metal, or hangs quite free from a tiny 
ring hooked into the watch chain. There 
is a tendency shown at the Fair to use 
fantastic, queer shapes, to conventional- 
we the forms of animals, while the 
rings” and plaques are oval or oc- 
tagonal, their shapes being just as vari- 
ated as those of the medaillons. A nov- 
elty is the placing of a mascot on a 
Plaque forming the center of a bracelet. 
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Silverware shows the accentuation of 
the tendency to widen, to broaden, while 
the mingling of glass and silver is seen, 
in fact there is little silver without glass. 
Crystal and silver are so manipulated 
that they cannot be detached. Some 
curious new art shapes are seen in this 
silver. Coffee and teapots have five or 
eight sides, with handles in ebony or 
other material, that is non-conducting. 
The glass-lined fruit dish stands on a 
pedestal. It is low, the cup being very 
shallow, this hinting at the need for 
going in for receptacles that require 
very little fruit for instance to fill them. 
Conserve dishes, in silver lines with col- 
ored crystal, were also shallow, every- 
thing tending toward economy. 


* * * 


The silver goblet, lined with crystal 
or not, shows the same tendency toward 
small size, width and shallowness. It is 
possible to fill two such glasses with the 
contents of an ordinary tumbler. Coffee 
sets, with low, squat cups to match the 
pot, are all kept in the same general 
lines. Everywhere signs of lack of stor- 
age room and the necessity of receptacles 
being small is seen. 


* * * 


Silver trays, with rims, are evidently 
in great demand again. After long 
eclipse they are again being used both 
in town and country. The rim is usually 
highly decorative, with a pattern re- 
called in very slight high relief, or en- 
graved on the tray itself. Wooden 
handles, black or brown, in some fancy 
wood, are seen for trays. They usually 
match those used for coffee or teapot. 
These handles, differing from the body 
of the utensil, do not add to its distinc- 
tion. They give a homely appearance 
to very handsomely designed silverware. 
But like other innovations, they are the 
dernier cri and therefore acceptable. 


* * * 


The new art teasets, coffee pots and 
jugs, with their eight sides, are catching 
on very fast. Side by side with this 
shape there is the broadened, shallow 
shape, seen especially in ladles, fish and 
other serving sets, sold apart from the 
regular cutlery. This shallow ware is 
beaded at the edges or has a slight leaf 
pattern running along the outside. The 
new art, octagonal pot has much to 
recommend it, requiring little cleaning 
in comparison with the silverware of the 
old-fashioned kind, with its tiny cran- 
nies and crevices, requiring much hard 
work with a brush. 


* * * 


A dial in copper or in steel, nailed 
roughly to what looks like a rough block 
of fancy wood or marble, is the latest 
device in clocks. It is only suitable for 
one of the new farm house kitchens or 
entries, where meals are taken or guests 
received by the fashionable playing at 
cultivating their land. Clocks tend to be 
rather quaint than beautiful. But the 
market calls for variety and this is the 
chief end in view in this line at present. 
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Paris Jewelry Fashion Notes 


NE of the effects of the Paris Fair 

will be to give a new lease of life 
to the serpent bracelet, as many quite 
new models are seen. Serpents in gold, 
with green scales, twine many times 
round the wrist. Two snakes inter- 
twined, with heads reaching out toward 
one another, comprises one pattern and 
this idea is seen in other animal heads 
and flowers. Belts are made with two 
serpents, intertwined—the heads not 
quite touching. This supple jewelry, with 
gold and green scales, in oxidized silver, 
gold or silver and jet beads, sewn to- 
gether to make a compact “snake,” is 
seen everywhere. This idea of almost 
but not quite closing belts, is made on 
a different principle, with a spring to 
close the flimsy material of robes, but 
not unduly compress it. 

* * * 


Wrist watches are being worn with 
slender ribbons, often white moiré or 
black, while leather thongs, plaited and 
plain are coming in vogue. Sometimes 
there is a silver fastener joined to the 
watch by a thin leather thong or thongs. 
In general the ladies’ as well as the 
men’s wrist watches are becoming more 
workmanlike. This of course is due to 
the fact that the seaside and mountain 
resort markets are being catered to, the 
tendency being to supply the wants of 
ordinary customers before they leave 
Paris, to convince them they can do just 
as well, if not better, by buying at 
home. 

e «° « 

Men’s chains are characterized by 
their slender make, and are worn across 
the waistcoat. Chains of gold and 
platinum are seen, the gold links being 
long and slender, often flattened, or 
twisted, and are attached to the next 
link by a platinum ring. Sometimes 
the long link is platinum and the ring 
is gold. 

* * +* 

Studs, hexagonal or octagonal, in 
shape are being shown. They are 
enameled and have a gold rim, some 
are mounted with a single pearl ora 
single diamond and are attached by 
chainlets. Others are in enamel, in- 
crusted with barettes of precious gems, 
rubies or sapphires being first favorites. 
There are models in moonstone, slightly 
oval in shape with a central fine pearl 
or diamond. The tiepin is almost always 
a fine pearl, pearshape, mounted with 
a tiny ring of diamonds at the base. 

=e 


Cigarette cases in rectangular shapes, 
of tortoise shell, have bands of gold, of 
different widths, or incrustations of 
gold. Other models are in colored en- 
amel, bright reds and blues, with an in- 
crustation of gold at each corner. Black, 
green and white are also seen in this 
pattern. 

* *” * 

Large size chevaliers in platinum, 
with a single diamond in the center, or 
a diamond with two rubies or sapphires 
are much worn. Also plain gold rings, 
with a plaque for initials. 
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Platinum or gold metal strips, set 
with brilliants are tied into huge knots, 
and are worn on the shoulder with black 
gauze or lacegown, for evenings. It is 
also seen in the brilliant scarlet tulle 
frock, so popular for dancing. Sleeve- 
less boleros, in silk or velvet, sewn with 
spangles or beads are worn with eve- 
ning gowns. They are closed with a 
single “diamond” or a jeweled button. 
Transparent capes, of mousselines, chif- 
fon and other materials of the same 
kind, are worn over evening gowns and 
never discarded except for dancing. 
They effectually conceal the jewelry 
and enable the owner of historic pearls, 
for instance, to substitute the paste 
imitation set when advisable. 

The new coiffure is calling for combs. 
The hair, worn in curls and in fluffy 
profusion, must be held in by something, 
and a variety of curved and rounded 
combs are being introduced. The Toledo 
comb is a great favorite. Tortoise shell 
is much worn and combs with a gold 
rim that is seen above the undulations, 
are selling well. At the same time the 
London fashion of long hair, is not likely 
to catch on in Paris for the present. 
Any such change would come at the 
rentree, when the holidays had left time 
for the locks to grow. 








Auction Ordinance 





Medford, Ore., City Council Passes Regula- 
tion to Protect the Public Against 
Fraud 


MepForRD, ORE., June 1.—The city 
council of Medford has passed an ordi- 
nance to regulate jewelry auction sales. 
It goes into effect on June 16. In most 
Tespects, it is similar to the Portland 
ordinance regulating such sales. 

At the meeting where final action was 
taken, jewelers, both for and against 
the ordinance, were present with their 
attorneys.- However a last-minute agree- 
ment had been made between the two 
contending factions, on the understand- 
ing that the emergency clause should be 
stricken out. A feature of the original 
ordinance omitted was the one which 
would have made anyone buying, or even 
bidding, at an auction not run in con- 
formity with the ordinance, liable to 
arrest. The city attorney and a num- 
ber of the councilmen declared that such 
a clause could not be enforced. 

On the whole, the ordinance is in- 
tended to protect the purchasing public 
at jewelry auction sales and also to pro- 
tect the resident jewelers from competi- 
tion with irresponsible outsiders who 
might come to Medford to auction off 
Jewelry. 

_ A jeweler must have been in business 
in the city for a year, before he can hold 
an auction sale, according to the ordi- 
nance. To protect the public in pur- 
chasing diamonds auction sales cannot 
be held after 6 p. m., the goods must 
be tagged with a description regarding 
quality, ete., and jewelers holding auc- 
tion sales must not include inferior and 
“out-of-stock jewelry, shipped in merely 
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for auction purposes. The stock of the 
jeweler holding the sale must be checked 
over by the city recorder, prior to the 
sale and it must have been in the store 
for 60 days. Every jeweler holding a 
jewelry sale must post a heavy bond 
with the city. No auction sales can be 
held in December. 








Alleged Bandit Caught 


Chase Follows Hold Up at Toronto Jewelry 
Store and Stolen Jewelry and Cash 
Are Recovered 





TORONTO, ONT., June 1—The jewelry 
store of Samuel Simonsky, 107 Queen 
St. W., was robbed Wednesday afternoon 
by an alleged bandit who was arrested 
after a chase. 

Harry and Cecil Simonsky, sons of the 
proprietor, were on duty, when a man 
who had made a previous visit reentered 
the store and asked to be shown some 
diamonds. He spent some time in exam- 
ining the diamonds, and suddenly pro- 
duced two revolvers, which he pointed 
at the clerks, forcing them to get down 
behind the counter where they were 
bound hand and foot. Having locked the 
front door and put out the lights, the 
bandit proceeded to look over the stock, 
selecting an unset diamond and four or 
five rings valued at about $2,000, and 
taking about $150 in cash. 

He made a rapid exit. followed by one 
of the sons who had managed to escape 
from his bonds, and had set off the 
burglar alarm. Two detectives, who 
happened to be passing in a car, joined 
in the chase and when Simonsky suc- 
ceeded in overtaking the bandit, they 
placed him under arrest. He had thrown 
away the revolvers which were afterward 
recovered, but the money and jewelry, it 
is alleged, were found in his pockets. At 
the station the prisoner gave his name 
as Wilfred Leverette, aged 22 years, and 
stated that he had formerly been a sales- 
man at Ottawa. 








Diamond Imports During March 


WASHINGTON, D. C., June 1.—Dia- 
mond imports valued at $4,719,210 were 
brought into this country during the 
month of March, according to figures 
made public this week by the Bureau 
of Foreign and Domestic Commerce. Of 
this amount, the cut stones imported 
reached a total of $3,736,100, while the 
value of the rough or uncut stones 
reached $983,110. 

The total value of the cut stones com- 
ing from Belgium amounted to the sum 
of $1,438,082 and from the Netherlands 
the figures are reported at $1,983,201. 
The United Kingdom supplied cut stones 
amounting to $88,835 and from France 
came cut diamonds valued at $216,964. 
The total is augmented by a small ship- 
ment valued at $9,018 from the Union 
of South Africa. 

The imports of uncut diamonds were 
distributed as follows: Belgium, $92,- 


53 


271; France, $28,401; the Netherlands, 
$80,194 and the United Kingdom, $671,- 
550; Brazil, $5,600 and the Union of 
South Africa, $105,094. 

The figures for the month, while not 
remarkable in these days of big diamond 
imports, show a healthy demand for dia- 
monds in this country and an increase 
over the month of February. 








Exports of Jewelry During March 


WASHINGTON, D. C., June 1.—Exports 
of domestic jewelry during March 
amounted in all to $147,405, according 
to figures just released by the Bureau 
of Foreign and Domestic Commerce. 
Nearly half this amount went to Canada 
alone, shipments to that country 
amounting to $72,871, while the next 
largest customer was the United King- 
dom, which took jewelry valued at $14,- 
846. Brazil stands third on the list with 
a total of $8,302 and Mexico, fourth, 
with $7,888. 

The full list of countries and the 
amount exported to each during the 
month is given as follows: 


DOMESTIC EXPORTS OF JEWELRY 


Countries 

NMI Shoo 6-9) 01 ace don hale Saal eral ae 
pa Se reece arr $164 
NIN Fao (6:60 Wo ee acck 6 ae eaves 350 
CN 6k lod ase rrqatedin we cieiats 2,134 
NEN ae a6) dg «aie xenical oe oan ear 1,257 
MINOR yo oie o) si/ai 5 ers ee'e ok are 84 
"SERRE RR re ober er se 46 
Uma BiImedoml..... cc ccc ccwce 14,846 
| AA ee ere a 72,871 
Ce ONO os 05's 6 shawn earners 717 
eI ois co. ro w acc s ohcslama gions 760 
ie UII San gr oS ana watts ithe oi alta eS 691 
NON 09-55 4.8 aca lace oleae ae 353 
Ee eee ore ne 1,184 
er re retaee ner a e 1,991 
MI fick ache owe wait a wcereke: ofan 7,888 
Newfoundland and Labrador.... 744 
UINNNIRIIEE. 651165. asi-0, os a: oi 01.54 le eee ace aera 402 
MMI iin oak ot os de adie 0 awed wtb ae 402 
Other B: W. Indiess ......cccces 132 
CG acs corsa wie-oio ie b:ciaio: erator 3,944 
RIES ERIS 6? ov'accare oii eresece sss) 6s ecee 1,655 
Netherland W. Indies.......... 263 
eS eo 2,156 
Virgin Islands of U. S.......... 40 
PS roe 1,010 
CL Ee et ee a ee ee 53 
RNS oii 0.5055 oisia a wistevaleiute tenes. 8,302 
CR dio hie ora crdiccae rccnere aie ecu 2,355 
CREE. cn Sint aeeeey peaeewrs 4,140 
EE Sofas a 2.8 re ees, wae 941 
MU os ia, <ia'a.ra didn ental cee ieee 440 
Co Nr ns ree 788 
IID 5 ihici's, sx atalea bes 6 eae 726 
So a ee eee 1,820 
er INO oo ote cs chai cio'w o eranererane ete 1,017 
CG arg at Sais Cas cide eR ci eoas 220 
IE oi san Sess alcove aatclace tore eto 704 
NINN SS 6. 6:'s\'s:.0 a's) cdgineoale acai 561 
EINE So. io) Sr'o:'o 6 03 Oi Rae 1,616 
MIT So Sain car ee oi alg oicai'aalie a och em ioe 87 
Philippine Islands.............. 4,180 
I eae omnis 525 
Be EE en eee 674 
Pe I reer eee 104 
Union of South Africa.......... 1,352 
a Oe ee re ee 60 
PM ol seca. dlaal’ a or Gea shed oes 510 
CRBary ISIGHEE <6 6 oink cence 146 
$147,405 








The occasion of the 65th business an- 
niversary of the jewelry store owned 
and founded by Philip Seewald of 
Hudson, Mich., is being celebrated. At 
the ripe old age of 86 years, Mr. Seewald 
is still active and works every day with 
the assistance of his grandsons. Mr. 
Seewald is a member of a family of 
jewelers, his father and two, brothers, 
now deceased, having all been employed 
in the jewelry trade. 
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AMSTERDAM ANTWERP PARIS . CHICAGO 
33 Sarphatistraat 48 Rue Simons 22 Rue Lafayette Pittsfield Bldg. 


KATZ BROS. @ AUL, Inc. 


IMPORTERS OF 


DIAMONDS 


In addition to our complete stock of regular goods we have a large 
assortment of Fancy Shapes in sizes from Two to Twelve Carats 
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Platinum and Allied Metals in 1927 


Bureau of Mines Releases Statistics on Refining, Importation and Consumption of the Metals of 
the Platinum Group—Domestic Production Increases and Year Shows Decreased Prices 


WASHINGTON, D. C., June 2.—The 
platinum refiners of the United States in 
1927 purchased 236 ounces of crude pla- 
cer platinum of domestic origin and 48,- 
907 ounces of foreign crude platinum, 
according to J. M. Hill, of the United 
States Bureau of Mines, Department of 
Commerce. In 1926, the refiners pur- 
chased 171 ounces of domestic crude 
platinum and 43,096 ounces of foreign 
erude platinum. Domestic material pur- 
chased in 1927 included 10 ounces from 
Alaska, 189 ounces from California, and 
87 ounces from Oregon. Purchases of 
foreign crude platinum in 1927 were: 
Australia, 1390 ounces; Canada, 19 
ounces; Colombia, 43,557 ounces; Russia, 
17 ounces; and South Africa, 3924 
ounces. 

Refined platinum metals recovered in 
1927 from crude platinum, from ore and 
concentrates, and from gold and copper 
refining amounted to 46,050 ounces, of 
which 8173 ounces is believed to have 
come from domestic materials. 


PRICES 


Quotations’ on platinum at the first of 
the year were $112 an ounce, but the 
market was declining and by May 9 the 
price had reached $86 and by June 1 was 





Engineering and Mining Journal, vols. 
123 and 124, 1927. 




















PLATINUM METALS IMPORTED FOR CONSUMPTION IN THE UNITED STATES, 
1926-1927, BY METALS 
1926 1927 
‘a A € A 
Value Value 
Troy - a ~ Troy — A ‘ 
Metal Ounces Total Average Ounces Total Average 
Platinum: 
Ores of platinum metals 
(platinum content)....... 1,221 SEeRCOO? SIBAEON wnwcaw essensawd Gao 
Grain, nuggets, sponge, or 
A EOE ee eee 87,162 8,683,359 99.62 90,491 $7,480,869 $82.67 
Ingots, bars, sheets or plates, 
not less than ¥% in. thick.. 26,585 2,995,582 112.68 38,053 3,707,062 97.42 
114,968 $11,803,609 $102.67 128,544 $11,187,931 $87.04 
Manufactures of, except 
Doe je nett ema 5 646 129.20 37 5,812 157.08 
56.855. oiads cS ORS eee 3,305 411,646 124.55 4,633 520,202 112.28 
COMAPIGII ic oie k nes cwewnes 684 64,714 94.61 7,506 397,408 52.95 
OEM 5 RS: 5lalonave sa vera's. 5:0idieca-e- 5,457 594,042 108.86 6 277 46.17 
UNIUETR. «5 csc a oinceic'acs wis eraie eee 8,258 460,015 55.71 6,251 222,878 35.65 
Mo ia ee - 6c sie teers ¢ 1,362 78,907 57.93 1,308 59,940 45.83 
RUUICHOUMEOND 6.5.5.5 <0.0 60:5 acess ee 758 38,256 50.47 484 19,046 39.35 
134,797 $13,451,835 $99.79 148,769 $12,413,494 $83.44 


PLATINUM METALS CONSUMED IN THE UNITED STATES AS 


REPORTED BY 






































REFINERS, 1926 AND 1927, BY INDUSTRIES, IN TROY OUNCES 
Industry Percentage 
1926 Platinum Palladium Iridium Others Total of Total 
Bo | 10,253 213 145 228 10,839 6 
MON, oo esersind ie aksb add eaie 16,765 3,508 1,608 185 22,066 13 
a eae er ne aa 8,542 11,063 131 pares 19,736 11 
HORI: saloie- 0 orwretal aw everehenes 85,908 7,770 2,949 454 97,081 57 
MEIBCCHANCOUS 22.0660 scswee 17,381 2,181 581 1,751 21,894 13 
138,849 24,735 5,414 2,618 171,616 100 
1927 
OS, eee are tra eeare ae 11,010 180 101 175 11,466 8 
PUNROR i ascicsiln oso wees ee 14,905 2,491 1,618 121 19,135 13 
DROMORES a ihik oi0's Sas clete oes bee's 7,504 12,194 153 Pay 19,851 13 
A ee rarer 86,036 3,706 4,059 329 94,130 63 
BEISCOHBNCOUS: 20.066 cececics 3,176 312 305 1,311 5,104 3 
122,631 18,883 6,236 1,936 149,686 100 





NEW PLATINUM METALS RECOVERED BY REFINERS IN THE UNITED STATES, 
1922-1927, IN TROY OUNCES 


Year Platinum Palladium Iridium Osmiridium Others Total 
0 eee 54,142 1,943 210 1,301 122 57,718 
BENE 555 aby. & Gea Sigidia aha ateSoaie Kes « 46,780 1,934 280 787 16 49,797 
Rees gsi. fiat veia eight Noo 57,827 6,065 680 1,261 174 66,007 
a ene 41,300 7,358 283 648 54 49,643 
a eS een els ok ares ie 76,154 6,437 234 2,118 43 84,981 
LSS Sa ee roar anne 41,121 3,879 256 631 163 46,050 


NEW PLATINUM METALS RECOVERED BY REFINERS IN THE UNITED STATES, 


1926-1927, BY SOURCES, IN TROY OUNCES 


Total 




































































iver Platinum Palladium Iridium Osmiridium Others 
Domestic: 
cruae platinum .............. 96 1 23 13 7 140 
ERE ES ois eke 'o salvos ais wie-8 ee 3,330 sees re eee 3,330 
Gold and copper refining...... 4,827 2,856 3 Sass 9 7,695 
4,923 6,187 26 13 16 11,165 
Foreign : 
Crude platinum .............. 32,668 250 208 2,100 27 35,253 
Gold and copper refining...... 38,563 se lores aren ee 38,563 
71,231 250 208 2,100 27 73,816 
Total recovery ............00 76,154 6,437 234 2,113 43 84,981 
1927 
Domestic : 
meee Platinum .......5..2200 84 1 46 30 3 164 
ES ee eee eae Gilson 108 Peatens ee or 108 
Gold and copper refining...... 4,365 3,528 cus rate mee 8 7,901 
4,449 3,637 46 30 11 8,173 
Foreign : me 
Mette PIAUHUM 2. 6K 65s cee cess 36,672 242 210 601 152 37,877 
MMM YOCOVETY . 226226 sc sce ess 41,121 3,879 256 631 163 46,050 


SECONDARY PLATINUM METALS RECOVERED IN THE UNITED STATES, 1922-1927, 
IN TROY OUNCES 


Platinum 


38,795 
46,127 





Palladium Iridium Others Total 
4,193 1,937 496 46,688 
6,246 2,021 453 47,872 
5,784 2,200 1,013 54,471 
4,680 1,827 1,189 43,274 
5,647 1,478 217 46,137 
4,244 1,810 891 53,072 


$72, which price was maintained to the 
end of the year. The open market price 
for large lots was nearly uniform at $6 
an ounce under the quoted price. Refin- 
ers reported the high price for platinum 
at $110, the low at $75, and the average 
for the year as $84 an ounce. 

Palladium quotations at the first of 
the year were $63 to $66 an ounce, but 
declined to $55 to $60 by the third week 
in January, rose to $58 to $62 the first 
week of February, where they remained 
until the middle of March. Prices then 
advanced to $59 to $63, but sagged again 
to $53 to $57 the first week of May, and 
to $52 to $54 by the middle of July, con- 
tinuing a slow decline until the low of 
the year was reached, $50 to $52 an 
ounce, the second week in December. Re- 
finers report a high of $72, a low of $50, 
and average price for the year as $58 an 
ounce. 

Iridium opened the year at $120 to 
$125 an ounce, but also declined to $115 
to $120 late in January, and $105 to 
$110 the middle of May. There was a 
slight recovery in prices in June and 
July, but the price did not go above $112 
an ounce and sagged to $105 and $108 
an ounce in October. In November quo- 
tations stood at $110 to $115 an ounce 
and continued at that figure to the end of 
the year. Refiners give the following 
prices: High, $400; low, $105; and av- 
erage for the year, $120 an ounce. 

Rhodium quotations varied from a 
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i f $65 to $75 an ounce at the first 
gt ee to a low of $50 to $52 an 
ounce at the end of October, but for most 
of the year the price was $55 an ounce. 

Osmium started the year at $65 to $70 
an ounce, but dropped to $55 to $60 the 
middle of January and recovered to $60 
to $65 an ounce in July, at which price 
it closed the year. 


STOCKS 


At the end of 1927 stocks of platinum 
metals in the hands of refiners were 102,- 
056 ounces, a decrease of 3 per cent as 
compared with stocks at the end of 1926. 
sTOCKS OF PLATINUM METALS IN THE 


F REFINERS IN THE UNITED 
BANTES, DEC. 31, 1918-1927, IN TROY 
OUNCES 








ti- Pal- 

Year owe ladium Iridium Others Total 

51,504 10,086 3,224 .... 64,814 
yt 29'228 10,235 3,359 610 43,432 
1920 46,747 16,565 4,196 216 67.724 
1921 38514 21,042 4,991 3,113 67,660 
1922 41.900 24,975 7,559 1,583 76,017 
1993 36,554 26.266 5,208 2,697 70,725 
1924 40.464 27,400 3,622 3,053 74,539 
1925 44,024 26,740 3,720 4,609 79,093 
1926 64,203 31,950 3,933 5,485 105,571 
1927 68,757 24,313 4,617 4,369 102,056 
Imports of Platinum and Allied 


Metals During March 


WASHINGTON, D. C., June 1.—Figures 
just compiled by the Department of 
Commerce, showing the imports of plati- 
num and allied metals during March, 
indicate that the value of iridium 
brought in during that time was $51,548, 
while osmium and osmiridium imported 
amounted to 652 troy ounces, valued at 
$36,944. The rhodium and ruthenium 
received here from other countries was 
worth $1,155, while the amount of pal- 
ladium brought into this country reached 
295 troy ounces worth $9,571. The value - 
of grain, nugget, sponge or scrap plati- 
num reached $290,715. 

The figures showing the imports by 
countries are as follows: 
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Ingots, Sheets, Manufactures 
Wire, Alloys of Platinum 

and Scrap Except Jewelry 

cf —N “| tv A rk 

Countries Troy Value Troy Value 
United 

Kingdom sited Digerati 2 $240 

Canada 36 $5,316 137 9,019 

Argentina 59 2,68 ities, Saererade 

Japan 449 Bee SS | SKA wtere 

Temnmttiy 646 2:60.  § 338 sssecos 

Total value : $41,140 $9,259 








Chicago Jewelry Show 





Much Interest Developing in Exhibit to Be 
Held August 6-11 


CHICAGO, June 2.—All question about 
the interest of manufacturers and 
wholesalers in the great jewelry show to 
be held here at the Hotel Sherman on 
Aug. 6 to 11 inclusive has been elimi- 
nated. A_ preliminary allotment of 
space was made this week and almost all 
of the available space has been sub- 
scribed for. This in spite of the fact 
that much additional space has been al- 
lotted for exhibit purposes. 

The show committee representing the 
wholesale jewelers of Chicago, consists 
of A. C. Becken, Jr., chairman; P. T. 
White, vice-chairman; J. S. Stein, D. A. 
Forsinger, Emil Braude, Arthur Oppen- 
heim, Sydney Y. Ball, John Friedland, 
Edward Filholm, Herman Hirsch, Ste- 
phen Lenbusher and Charles T. Gustaf- 
son. After going over the applications 
for exhibit space and getting reports on 
the interest being manifested by retail 
jewelers all over the country the com- 
mittee feels that the beacon light. of the 
combined jewelry industries will be fo- 
cused upon Chicago during the second 
week in August, and that the resultant 
stimulation to the business will be felt 
throughout the remaining months of the 
year. With this object in mind those in 
charge of the various departments of the 
Show are bending all their energies to- 





Ingots, 





Bars, Osmium Rhodium 
Grain, Sheets or and and 
Nuggets, Plate, Net Osmi- Palla- Ruthe- 
Sponge Less Than _ ridium dium nium 
Countries or Scrap %In. Thick Oz.Troy Oz.Troy Oz. Troy 
he 9 MENG Ticicausw Meta estass atace “ « <e * we ae. xecaws 53 
Semeeeens in TUUTONE. 6.500555 0 sececs RBs cee ey me 
United Kingdom ..... ei See Makerere yl | re 449 1,200 20 
Co ova so a oidiars eek oie 15 Mee fects See EGE tuselea's 
Deceit Sea | Ue teths) | araivics «6©6= cite 0 widens’? 0s La tates 
Cag Bg Sea lata 50 Soa Ae. ‘Pek Hicwotn —-aearan ais 
en reas | -Giieetc, | (iavcesiiwss 0 - Rieti . ceeamient- eis 
EEE ee caine Ree — sieisieles Bee ) Saoeeee Bee 
IE ee, ci ides weSaGae a oidcaions ee esas. cess 
mums Quantity ........04.+.. 6,6 3,168 567 1,353 73 
SP WHINE oa osin es oi0.s oa ee we $492,904 $237,573 $34,348 $41,765 $4,353 





Exports of Platinum During March 


_ WasHINGTON, D. C., June 1.—Figures 
just announced by the Department of 
Commerce show that during the month 
of March platinum valued at $50,399 
was sent out from this country. Of this 
amount $41,140 represented platinum in- 
gots, sheets, wire, alloys and scrap, while 
the remainder of $9,259 was the value 
of the manufactures of platinum, except 
Jewelry, exported during the month. 

The figures showing the amount and 
the countries to which the metal was 
sent follow: 





ward making this educational exhibit of 
mutual benefit for all concerned, from 
the smaller retail stores in the smallest 
cities to the largest manufacturing in- 
stitutions in the trade. 

Special features of the Show are to be 
announced in a short time. Several in- 
teresting events are being planned. 
There will not be a dull moment during 
the week and abundant pleasure and 
profit are promised all who attend. 

The transportation committee of 
whom John Friedland is chairman, is to 
be congratulated upon its success in 
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making arrangements with the Chicago 
Merchants Council, whereby jewelers 
from anywhere in the United States 
may attend this Show at a minimum cost 
for travel. 

By sending $2 with a business card to 
the Interstate Merchants Council, 10 S. 
La Salle St., jewelers will be entitled to 
associate membership in the Chicago 
Association of Commerce with full use 
of its services. In this way jewelers, 
members of their families and employes 
may take advantage of reduced fares to 
Chicago during the week of the Show 
and at other times when Interstate Mer- 
chants councils are held. 





A. N.R. J. A. Convention 








Plans Developing for Annual Gathering at 
Dallas, Oct. 2-5 


DALLAS, TEX., June 1.—Plans are de- 
veloping for the annual convention of 
the American National Retail Jewelers’ 
Association which is to be held in this 
city Oct. 2 to 5, inclusive, and already 
reduced rates on the certificate plan have 
been granted by the railroads of the 
United States. Two hundred and fifty 
certificates must be turned in by jewel- 
ers attending this convention, each cer- 
tificate showing that full fare was paid 
to the Dallas meeting, and when the 250 
or more certificates have been accepted 
by the representatives of the railroads 
present at the convention, such certifi- 
cates will be good for reduction of 50 per 
cent in the return railroad fare, making 
the round trip a fare and one-half. 
Jewelers planning to attend the conven- 
tion in this city will do well to make the 
trip by rail. It will be more economical 
than driving a car, the cost of which 
would be about 10 cents a mile for the 
average automobile. Details as to what 
to do in order to obtain these certificates 
when purchasing tickets will be made 
known in ample time previous to the con- 
vention. 

The following committee chairmen 
have been appointed for the convention: 
Decoration, C. B. Shaw; transportation, 
C. L. Norsworthy; reception, Charles 
Moore; automobiles, L. P. Tully. 

The State Fair of Texas will be offi- 
cially opened on Saturday, Oct. 6, fol- 
lowing the adjournment of the conven- 
tion, and it has been suggested that the 
decoration committee have the conven- 
tion hall ornamented with Texas prod- 
ucts collected from all parts of the State. 
It is also probable that the big conven- 
tion banquet will see Texas-grown prod- 
ucts served exclusively. 

Simon Linz, president of the Dallas 
24-Karat Club, was named some time ago 
as chairman of the entire Dallas conven- 
tion organization. A watermelon feast 
at which it will be against the rules to 
use a knife and fork, and a combination 
barbecue and rodeo entertainment, are 
major entertainment projects under con- 
sideration. 

The Dallas Chamber of Commerce has 
already pledged its active cooperation 
through its convention department. 





THE JEWELERS’ CIRCULAR June 7, 1998 





—, 


Orienta P earls, known everywhere as “the jeweler’s 
pearl,” because they are sold only by the best jewelers, have 
earned their enviable position, not through advertising, but 
because of their intrinsic merit. They are made of the best 
materials, no trouble or expense being spared to maintain or 
improve their quality. 


Orienta Peatrls and imitation jade combined in strings and novelties 
are creating considerable attention in jewelry circles now. 
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R. I. School of Design 





Medals and Scholarship Awarded at 49th 
Annual Graduation of Members of De- 
partment of Jewelry and 
Silversmithing 

PROVIDENCE, June 4.—Archibald Silver- 
man, president of the New England 
Manufacturing Jewelers’ and Silver- 
smiths’ Association, presented the eight 
medals and one scholarship offered an- 
nually by the association to encourage a 
high grade of work in the Department 
of Jewelry and Silversmithing at the 
Rhode Island School of Design at the 
49th annual graduation on Tuesday eve- 
ning, May 29. The work by the students 
in this department during the past year 
was of a particularly high standard and 
was heartily praised by the manufactur- 
ing jewelers who inspected it. The asso- 
ciation has made similar offers for a 
number of years and the awards have 
resulted in a general stimulation of work 
zmang the students. 

Parents and friends of the graduates 
and recipients of special prizes filled the 
capacity of Memorial Hall, whose walls 
were hung with the vari-colored speci- 
mens of the work of the students in the 
various departments during the past 
year. Especially noticeable was the work 
of the Jewelry and Silversmithing De- 
partment and this, with that of other 
departments, will be on exhibition in 
Memorial Hall, until Monday, June 10. 
The public will be admitted free from 
10 a. m. to 5 p. m. with extra hours on 
Saturday from 7 to 9. The Sunday 
hours are from 2 to 5 o’clock. 

In addition to the medals and scholar- 
ships offered by the New England As- 
sociation, two prizes for proficiency in 
engraving offered by Samuel M. Magid, 
treasurer of the Brier Mfg. Co., and a 
special medal by Herper Bros. of New- 
ark, N. J., were also awarded. 

Mrs. Gustav Radeke, president of the 
school, presided at the exercises and told 
the members of the graduating class 
that “in the great movement toward a 
finer American art and toward a warm- 
er appreciation of the beauty of all good 
work which is springing up all over our 
country, the Rhode Island School of De- 
sign is bearing its part.” Mrs. Radeke 
introduced as speakers Prof. Kendall K. 
Smith of the Brown University Greek 
Department and Director L. Earle Rowe 
of the School of Design. Mrs. Radeke, 
assisted by Miss Lena Danforth, regis- 
trar, awarded the diplomas and school 
scholarships and awards; Archibald Sil- 
verman presented the medals offered by 
the New England Jewelers’ Association 
and Dexter Stevens presented the textile 
department awards. 

In her introductory address to the 
parents and friends of the graduating 
students, Mrs. Radeke said: 

“The Rhode Island School of Design 
welcomes you here tonight to celebrate 
with us the end of the 49th year of 
school work, to honor with us those who 
have faithfully finished their courses and 
to study with us the records of their 
progress on the walls of this hall. 
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“The year, with the 1837 students it 
has brought to the School of Design, has 
been the busiest one in our history. We 
believe you will find in the work on the 
walls proofs of the endeavors of gifted 
instructors to advance the standards of 
the school and the competent and faith- 
ful response of the students. The oppor- 
tunity for work and study in the new 
galleries has been much appreciated, and 
the technical knowledge gained from fine 
work there has helped the graduates to 
increasing success in many fields. 

“The relation between Brown Univer- 
sity and the School of Design has led to 
a more definite arrangement between the 
Art Department under Prof. Taylor at 
the university, and the courses at the 
school, which will be, we hope, to the 
benefit of each. 

“We are planning to celebrate in Oc- 
tober with an exhibition of graduate 
work the 50th anniversary of the school. 
The modest funds at the disposal of the 
women’s centennial committee did not 
deter them from embarking 50 years ago 
on a great experiment in Rhode Island 
education. The years and steady growth 
of the school have proved their wisdom 
and strengthens us in a resolve for a 
still finer growth in the future.” 

Preceded by the awards of post-grad- 
uate certificates, the graduates of the 
various departments of the school ad- 
vanced and received their diplomas and 
certificates from Mrs. Radeke. Graduates 
and recipients of the scholarships and 
awards in the Jewelry and Silversmith- 
ing Department follow: Diplomas to 
Othello Macchioni and David Henry 
Seott. Certificates to Reginald W. Bag- 
ley, John W. Collier, Jr., and Charles B. 
Healey. 

Samuel M. Magid Prizes for engrav- 
ing, presented in’ memory of Benjamin 
Hadley Danks: First, Irma Townsend; 
second, Alfred Verrecchia; honorable 
mention, John Feeney. 

Medal given by Herper Bros. of New- 
ark, N. J.—Irma Townsend; honorable 
mention to Alice A. Griswold. 

The New England Manufacturing 
Jewelers’ and Silversmiths’ Association 
offered eight medals and a scholarship 
to encourage a high grade of work in 
the Department of Jewelry and Silver- 
smithing. These were presented by 
Archibald Silverman, president of the 
Association as follows: 

Jewelry Design—Medal, Alice A. Gris- 
wold; first mention, Evelyn G. Mitchell; 
second mention, Helen Gilchrist. 

Jewelry Making—Medal, Irma Town- 
send; first mention, Alice A. Griswold; 
second mention, Thelma S. Sharpe. 

Toolmaking—Medal, Anthony Dube; 
first mention, James H. Bernardene; 
second mention, Morris R. Filler. 

Hub and Die Cutting.—Medal, Charles 
B. Healey; first mention, William Benoit; 
section mention, Hans Schnitzier. 

Silversmithing—Medal, Edward Gud- 
eczauskas; first mention, Herbert Kaye; 
second mention, Rogers Lonardo. 

Engraving—Medal, John Lawton; 
first mention, Irma Townsend; second 
mention; Alfred Verrecchia. 
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Modeling—Medal, Fritz K. Hesse; first 
mention, Irma Townsend; second men- 
tion, Lucien D. Sermon. 

Silverware Design—Medal, Rudolph 
J. Berard; first mention, Lucien D. Ser- 
mon; second mention, Edward Lord. 

Scholarship for Greatest Improve- 
ment—Irving L. Pike; honorable men- 
tion, Thelma S. Sharpe. 


The Exhibition 


Youthful imagination combined with 
workmanship of which many elders 
might well be envious radiate from the 
mass of exhibits placed in Memorial 
Hall as evidence of the year’s progress 
by students of the School of Design. In 
variety, freedom from the commonplace, 
and in its practical spirit this is one of 
the finest of the school’s 49 yearly reck- 
onings. Distinctly Rhode Island notes 
abound, for the institution has built up 
a strength in its departments of jewelry 
and silversmithing, of textiles, and of 
machine design that are closely tied up 
with the actual industries and influenc- 
ing then, vitally. 

The bulk of the work in jewelry and 
silversmithing is done in the evenings 
when workers already in the industry 
return as students. More and more re- 
quests come in for modellers and design- 
ers, for the speeding up of the public 
fancy has made the period of change in 
manufacturing the goods shorter. The 
fashion interval is rapid, and creators 
with imagination must take advantage 
of this tendency. 

The hub and die-cutting, the manu- 
facturing end of jewelry, has an impres- 
sive exhibit, the most advanced the de- 
partment has ever shown, one which its 
sponsors believe would match any similar 
exhibit in the country. Some manufac- 
turers have refused to believe that stu- 
dents could do such delicate work. The 
tool-making is of the same standard, 
offering products thought impossible 10 
years ago. 








Deny Larceny Charge 





Young Men Arrested Following Robbery in 
Boston Store Plead Not Guilty 


Boston, June 6.—Charged with lar- 
ceny of jewelry valued at $15,000 from 
A, Stowell & Co., two young men who 
have been in Charles St. jail in de- 
fault of $15,000 bail, were arraigned 
last week in the Municipal Court. They 
pleaded not guilty and were held in 
$7,500, the bail being lowered at the re- 
quest of counsel on the ground that 
neither young man had been arrested 
before. 

Harris D. Ferrell, manager of the 
store, said that following the arrest of 
one of the men he positively identified 
him, but could not be sure of the other. 
Stanley R. Miller, an attorney who hap- 
pened to be in the store at the time of 
the robbery said that he was sure of 
the identity of one of the men who had 
fled from the store following the snatch- 
ing of the rings. 

Judge Murray declined jurisdiction 
and held the men for the Grand Jury. 
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Certificates Awarded 





Sterling Silversmiths Guild Announces 
Names of First Five to Complete Course 
in Selling Sterling Silver—Sales 

Contest Prizes 


The Sterling Silversmiths Guild of 
America has just announced the names 
of the first five in the trade to finish the 
association’s course in selling sterling sil- 
ver and in recognition of this work cer- 
tificates of proficiency have been award- 
ed. An interesting feature of this con- 
test was the fact that the first five to 
finish the course are either store owners, 
heads of departments or principal execu- 

es. 

a Austin Homer of J. E. Caldwell & 
Co., Philadelphia, goes the honor of be- 
ing the first of those enrolled to com- 
plete his studies and receive the Guild’s 
certificate. The four who follow Mr. 
Homer so closely and with him make up 
the first five persons to complete the 
course in selling sterling silver are: 
Earle McIntosh, Spaulding & Co., Inc., 
Chicago; Albert Edholm, Albert Ed- 
holm, Omaha, Neb.; Wm. E. Pearse, 
Bailey, Banks & Biddle Co., Inc., Phil- 
adelphia, and W. A. Bullard, Bullard 
Bros. Co., Inc., St. Paul, Minn. 

The Guild in making its awards an- 
nounced that aside from the fact that 
these five men have displayed a dili- 
gence which well may be emulated by 
others enrolled for the course, there is a 
significant point which should not es- 
cape attention. Mr. Homer, as is well 
known in the trade, is one of the princi- 
pal executives of Caldwell & Co., in Phil- 
adelphia. Mr. McIntosh is head of the 
silver department of Spaulding & Co. in 
Chicago, while Mr. Edholm is head of 
his own store in Omaha. Mr. Pearse is 
head of the silver department of Bailey, 
Banks & Biddle Co. in Philadelphia and 
Mr. Bullard is owner of the Bullard 
Bros. Co. in St. Paul. 

It is pointed out by the organization 
that this is not only striking recognition 
of the worth of the Guild course but as 
well, a definite index to the interest 
taken in the course by leading retailers 
of the country. It means that the retail 
sales training work carried on by the 
Guild is working at the “top” and such 
leadership demands equal attention all 
along the line. In other words, these 
five men have set an example which is 
not only being followed by some 250 
others who at the time of this writing 
have completed the course, but one which 
well may be followed by the thousand 
and more who have yet to bring the 
course to completion. 

The winners of the sterling sales con- 
test conducted by the Guild were also 
announced several days ago. There 
were 18 prizes offered for the best 
methods of making sterling silver sales, 
the first prize being $50; two of $25 
each; five of $10 each and 10 of $5 each. 

The first prize of $50 was awarded to 
Miss Grace A. McKay of S. Joseph « 
Sons, Des Moines, Iowa, with a paper 
which described the way in which a cas- 
val inquiry for an item in sterling, not 
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at the moment in stock, was converte.! 
into an order for 14 dozen staple pieces, 
18 odd pieces and a five-piece coffee ser- 
vice in sterling for a total amount wel: 
in excess of $1,000. 

The second prize of $25 went to A. 
Vernon Haig of J. E. Caldwell & Co., 
Philadelphia; and the third prize, also of 
$25, to Miss Charlotte E. Desmond, of 
Hardy & Co., Seattle, Wash. The five 
prizes of $10 each were awarded to the 
following without attempting to differ- 
entiate between the value of the five 
papers: Frank D. Harmer, J. E. Cald- 
well & Co., Philadelphia, Pa.; Katherine 
Thomson, Holland Jewelry Co., San An- 
tonio, Tex.; C. H. Talbot, Shreve, Treat 
& Eacret, San Francisco, Cal.; O. D. 
Henry, J. Bolland Jewelry Co., St. Louis, 
Mo.; Evangeline M. Fisher, W. W. Wat- 
tles & Sons Co., Pittsburgh, Pa. 

The ten prizes of $5 each were award- 
ed to the following and the same policy 
was followed in not defining the position 
rating of each person among the 10: 
Austin Homer, J. E. Caldwell & Co., 
Philadelphia, Pa.; L. P. Ball, L. P. Ball, 
Owosso, Mich.; C. Guernesey Tice, Tice 
& Gates, Rochester, N. Y.; Louis E. 
Fisher, Albert Edholm, Omaha, Neb.; 
Archie E. Starcher, Archie E. Starcher, 
Carthage, Mo.; Frances Hochstein, Rank 
& Motteram Co., Milwaukee, Wis.; A. M. 
Smith, U. C. Smith Co., Brockton, 
Mass.; John M. Brown, Evans & Sons, 
Inc., Utica, N. Y.; Wm. O. Theis, Webb 
C. Ball Co., Cleveland, Ohio; Henry W. 
McDonald, Albert Edholm, Omaha, Neb. 








Golfers Elect Officers 


H. Dean Baker Chosen President of Manu- 
facturing Jewelers Golf Association 


PROVIDENCE, June 4.—H. Dean Baker, 
of the Attleboro Refining Co., Attleboro, 
has been elected president of the Manu- 
facturing Jewelers Golf Association, suc- 
ceeding Samuel B. Levy, who has occu- 
pied the office ever since the organiza- 
tion of the association. The annual meet- 
ing of the association was held the past 
week at the Turks Head Club with Presi- 
dent Levy presiding and the following 
officers elected: President, H. Dean Bak- 
er of the Attleboro Refining Co., Attle- 
boro; first vice-president, Samuel B. 
Levy, of the S. B. Levy & Co., Provi- 
dence; second vice-president, Herbert K. 
Sturdy, of J. F. Sturdy’s Sons Co., Attle- 
boro Falls; secretary-treasurer, Leon 
Flanders, Attleboro. 

These officers, together with the fol- 
lowing, comprise the board of directors: 
Gustave W. Strandberg, of Sykes & 
Strandberg, Attleboro; Donald LeStage, 
of O. M. Draper Corp., Inc., Attleboro; 
Lloyd G. Balfour, of L. G. Balfour Co., 
Attleboro; Albert S. Vennerbeck, of Ven- 
nerbeck & Clase Co., Providence; Joseph 
W. Spranger, of The Hadley Co., Provi- 
dence and Lawrence P. Keeler of Attle- 
boro. 

A subsequent meeting of the board of 
directors was held in Attleboro at which 
it was voted to hold the spring tourna- 
ment at the grounds of the Rhode Is- 
land Country Club, Nyatt, on Narragan- 
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sett Bay, on Tuesday, June 12, beginning 
at 12 o’clock, and the following commit- 
tees were appointed to arrange and con- 
duct the tournament: 

Publicity—Herbert K. Sturdy, Joseph 
W. Spranger and Leon M. Flanders. 

Tournament—Samuel B. Levy and 
Herbert A. Boss. 

Entertainment—Albert S. Vennerbeck, 
Lawrence P. Keeler, Lloyd G. Balfour, 
Charles A. Mealy and Frederick B. 
White. 

It was voted to charge no dues against 
the members of the association for 1928. 
Dinner will be served at the Rhode Is- 
land Country Club at 7.0’clock and the 
entertainment will be provided by George 
Spink. 
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For Closer Cooperation 





Cincinnati Wholesale and Retail Jewelers 
Hold Joint Meeting and Discuss 
Grievances 


CINCINNATI, June 2.—The opening 
wedge of creating greater cooperation 
between wholesale houses and retail 
jewelers was made at a combined meet- 
ing held at the Cincinnati Club, Friday 
night. The meeting developed into an 
extended one as it lasted from a little 
before eight o’clock until half past eleven 
and yet, while no official action was 
taken, members of both associations feel 
that some good will develop from the 
meeting. The meeting failed to achieve 
any definite results but it served as a 
clearing house for grievances that each 
faction charges against the other and 
was a start to clear up a situation that 
has existed in the trade here for 30 
years. 

The retailers charge that a number of 
wholesale ho+ses in the Queen City sell 
goods at retail which seriously affects 
sales from the established stores. On 
the other hand wholesale representatives 
assert that comparatively few. retail 
stores buy their goods from wholesale 
houses in Greater Cincinnati. Both or- 
ganizations brought their troubles to 
the meeting and advanced arguments 
about the elimination of existing evils 
which stand in the way of greater co- 
operation by the two _ associations 
here. 

The combined session was asked for’ by 
the Cincinnati Retail Jewelers Associ- 
ation. A committee consisting of George 
H. Newstedt, president, Louis F. E. 
Hummel, secretary, Lawrence Herschede, 
Fred Pieper of Covington and Gustave 
Schneider was appointed to meet with 
the wholesale committee made up of 
Harry F. Stegeman of the Wadsworth 
Watch Case Co., Fred G. Gruen, Gruen 
Watch Co., Arno Dorst, Mose Schwab 
and Clarence Loeb. Bartley J. Doyle, 
Philadelphia, Penn., was arbiter. 

The condition that exists in Cincinnati 
is similar to conditions existing in other 
cities throughout the country. The fact 
that the two local associations held a 
combined meeting is taken to mean that 
a greater spirit of cooperation will de- 
velop in the Queen City between the two 
branches of the trade. 
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DIAMONDS 


MELEES 
FANCY SHAPES 


All Sizes and Qualities 


Your Inquiries Are Invited 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN & CO., inc. 
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Fancy and 
CRYSTALS [3.2% 
CUT FOR THE TRADE 
PROMPT SERVICE—EXCELLENT WORKMAN- 
SHIP—REASONABLE PRICES 
Special attention given to matl orders 


J. SHIFFMAN 
71 Nassau Street, New York, N. ¥Y. 











St. Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we p 4 

pare you to fill a good position in a first 

Jewelry Store, you would come to see us at once, 

and learn the practical work as must be 

in a first class Jewelry Store. 

Write for our Catalog at once. 

St. Louis Watchmaking School, St. Louis, Me. 
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Weinzimmer Convicted 





ffeur for Whittemore Gang, Found 
Guilty of Robbery After Sensational 
Trial in New York 
After hearing testimony for 17 days, 
it took a jury a little more than two 
hours to return a verdict of guilty of 
robbery in the first degree against Nate 
Weinzimmer, who acted as chauffeur for 
the notorious Whittemore gang of jewel- 
ry thieves. The verdict against Wein- 
zimmer was brought in on Tuesday of 
last week after THE JEWELERS’ CIRCULAR 
had gone to press, and on Tuesday of this 
week the defendant was to be sentenced 
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For many months Weinzimmer was 
able to evade the New York authorities, 
but finally was located by the Cleveland 
police. When arrested he attempted to 
have himself held on a_ bootlegging 
charge. After spending thousands of 
dollars to fight extradition, he fled to St. 
Louis, jumping his bail of $50,000. He 
was finally arrested and brought back 
to New York to face an indictment 
charging him with robbery in the first 
degree. 

For months he was questioned by 
Assistant District Attorney Charles 
Garrison, who made several trips to 
Cleveland to check up on the prisoner’s 
alibi and to secure depositions from a 














NATE WEINZIMMER, CONVICTED CHAUFFEUR OF THE 
WHITTEMORE GANG 


by Judge Koenig in the Court of Gen- 
eral Sessions but owing to the illness of 
the judge sentence was postponed until 
Tuesday, June 12. 

The sentencing of Weinzimmer leaves 
only Anthony Paladino to be punished. 
It was Paladino’s confession that aided 
materially in convicting the other mem- 
bers of the mob. Paladino has pleaded 
guilty, and for over a year has been 
awaiting sentence. 


At his trial Weinzimmer vainly at- 
tempted to establish an alibi, claiming 
that he was not in New York at the 
time Albert S. Goudvis and Emmanuel 
Veerman, of Goudvis Bros., diamond 
dealers, were held up and robbed at the 
corner of Fifth Ave. and 48th St. early 
in January, 1926. The defense called 
witnesses who attempted to establish the 
fact that Weinzimmer was in Cleveland 
at the time the holdup occurred. Through 
the testimony, however, of an elevator 
boy and several others, including Pala- 
dino and “Baltimore Willie” Unkelbach, 
another of the Whittemore gang, the 
Prosecution convinced the jury that 
Weinzimmer drove the automobile in 
which the thieves made their sensational 
escape after the holdup. It was also es- 
tablished at the trial that Weinzimmer 
18 a second offender, having been ar- 
rested in Ohio in 1917 for the theft of 
an automobile. Weinzimmer, conse- 
quently, comes under the terms of the 
Baumes Law and is subject to imprison- 
ment up to 40 years. 


number of witnesses. Weinzimmer was 
finally placed on trial. 

The defense attempted to strengthen 
its alibi by having Leo and Jake Kramer, 
as well as Milton “Shuffles” Goldberg, 
all members of the Whittemore gang, 
brought down from Sing Sing Prison. 
They told the jury that Weinzimmer was 
not a member of the gang, but appar- 
ently the jury disbelieved them. The 
appearance of Goldberg and the Kramer 
brothers caused a mild sensation in the 
court room, and uniformed as well as 
plain clothes men _ were _ stationed 
throughout the building to prevent any 
attempt at escape or a wholesale de- 
livery of these prisoners. 

The three men are all serving 40 years 
each in Sing Sing Prison. Unkelbach, 
a witness who testified for the prosecu- 
tion, is also serving a long term in Sing 
Sing. Whittemore, the recognized leader 
of the mob, was-hung in Maryland after 
being convicted of slaying a prison guard 
in one of the State penitentiaries. 

The prosecution was ably conducted 
by Assistant District Attorney Wallace, 
who was aided by Assistant District 
Attorney Charles Garrison. 








Claude Cassler, for some years past 
connected with a jewelry store in Mich- 
igan City, Ind., has taken a position in 
the Steinberg’s Jewelry Store, La Porte, 
Ind. During the past four years he has 
been in business for himself, and prior 
to that time was associated with Lee F. 
Dresser. 
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Window Smashers at Work 


Several Philadelphia Jewelry Stores Visited 
During the Past Week, but Losses 
Are Small 


PHILADELPHIA, June 5.—Retail jewel- 
ers were the victims of an epidemic of 
window smashings and cuttings during 
the last few days here. Booty obtained 
by the thieves was small in value, and 
the police say the robberies were the 
work of youthful amateurs, driven to any 
means of obtaining money while they 
are out of work. 

The store of the Brendorf Jewelry 
Store Corporation at 3061 Kensington 
Ave. was visited by a “smasher,” who 
broke the display window with a brick, 
but succeeded in obtaining only two 
rings with a combined value of $29. 
L. A. Randel, manager of the store, who 
lives in an apartment on the second floor 
of the building, was awakened at 4.30 
a. m. by the crash of glass and, looking 
out of his window, saw a tall man in 
flight. Later the window of a dry-goods 
store in the vicinity was smashed, and 
the description of the robber tallied with 
that of the man seen at the Brendorf 
store. In his second “job” the thief cut 
his hand in thrusting it through the 
window, and was trailed for some dis- 
tance by drops of blood, but eluded cap- 
ture. 

A window at the store of Samuel Gold- 
man, Eighth and South Sts., was broken 
by a brick, and silverware and jewelry 
with an aggregate value of $200 stolen. 

Samuel Geyer, owner of the Reliable 
Watch & Jewelry Shop, 63 N. Eighth 
St., surprised two youths who had cut 
a hole in the window after they had 
sawed away a section of iron screening 
in front of the glass which Geyer had 
placed as a protection. The jeweler, who 
lives in the rear of the store, was awak- 
ened early in the morning by the noise 
the robbers made, and, seizing his re- 
volver, ran to the front of the place just 
as one thief had thrust his hand through 
the opening and picked up a tray con- 
taining several diamond rings. Before 
Geyer was able to unlock the store door 
and fire, the thieves had fled, one in an 
automobile that had been parked with 
the motor running in front of the store, 
the other on foot toward Arch St. By 
the time the jeweler reached the street 
both men had fled. Investigation showed 
other jewelry and several watches had 
been taken, the total loot being valued 
at about $1,000. But for Geyer’s ar- 
rival, the contents of the window, 
amounting to approximately $5,000, 
would have been cleaned out. 

The pawnshop of D. Flauncer, at 
Oxford and 22nd Sts., also was visited 
by window smashers, who hurled a 
paving block through the glass and es- 
caped with jewelry, cameras and re- 
volvers before an alarm could be given. 
The loot was valued at about $300. 











E. S. Houghton, Brainerd, Minn., has 
sold out his jewelry business to Stanley 
Vanok. 
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New Officers Elected 





Portland, . Ore., Jewelers’ Club Chooses 
Leaders and Discusses Advertising 
Plans 


PoRTLAND, ORE., May 31.—The Port- 
land Jewelers’ Club held a business meet- 
ing, the evening of May 28, at the local 
Chamber of Commerce rooms. About 30 
members attended the dinner which pre- 
ceded the business session. 

The principal matter of business was 
the election of officers. In the absence 
from the city of the president, Frank 
Heitkemper, the meeting was presided 
over by Vice-President Paul Felden- 
heimer. 

The election of officers resulted as fol- 
lows: President, Julius Zell; vice-presi- 
dent, Paul Feldenheimer; treasurer, Gale 
Reingold; secretary, Lance Smith; direc- 


tors, Sig Crohn, Mr. Yocum and Harry . 


Vines. 

Some time was spent in informal dis- 
cussion of the various kinds of adver- 
tising, such as radio, billboard, direct 
mail, etc., that might be used to advan- 
tage in advertising the jewelry business 
of Portland. A committee was appointed 
to look into the subject, this committee 
consisting of the following members: 
Julius Zell, Carl Greve, Gale Reingold, 
M. Jacoby and Mr. Heppinstall. 








Timepiece Movements Classed as 


Parts of Clocks 


The Bureau of Customs, in a ruling 
made public June 1, has directed a new 
classification of certain timepiece move- 
ments of the kind used ordinarily for 
motor cars, desks and traveling cases. 
These movements, when in excess of a 
stated size, will be dutiable under para- 
graph 368 of the Tariff Act of 1922 as 
clock movements. 

The order, which was in the form of 
a letter addressed to the Collector of 
Customs at New York, follows in full 
text: 

“Movements of the kind under consid- 
eration are only dutiable under para- 
graph 367 where they are of a size which 
when eased are ordinarily worn about or 
attached to the person, and as the weight 
of the evidence before the Department 
supports the contention of the domestic 
manufacturers that only in exceptional 
cases movements exceeding 19 ligne di- 
ameter are used for watches to be car- 
ried on the person, it has reached the 
conclusion that movements in excess of 
19 ligne measure should be classified 
under paragraph 368 as clock move- 
ments. 

“Inasmuch, however, as it is the pres- 
ent practice to assess duty on these 
movements as watch movements, the as- 
Sessment of duty on such movements as 
clock movements should be applied only 

to such movements imported and entered 

for consumption or withdrawn from 
warehouse for consumption 30 days 
after the date this letter is published in 
the weekly Treasury Decisions.” 
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Pennsylvania Retail Jewelers to Meet 
at Reading July 23 and 24 


PHILADELPHIA, June 6.—Reading has 
been decided upon by the officials of the 
Pennsylvania Retail Jewelers’ Associ- 
tion as the place for the annual conven- 
tion this year. The dates have been 
fixed as July 23-24. 

Plans for the program, which it is 
expected will be more than usually in- 
teresting, are well under way and Thom- 
as J. Apryl of Johnstown, the president, 
and his executive committee anticipate 
a better attendance than for some time. 

Frank L. Davis of this city, former 
president of the association, has been 
appointed as publicity manager for the 
convention and is planning some effec- 
tive work in that line. 








Buffalo Jewelers Meet 





Members of Retailers Association Discuss 
Recent State Convention and Adver- 
tising Plans 


BUFFALO, June 1.—Reports on the New 
York State Retail Jewelers’ Association 
in Syracuse by President Edward Lein- 
inger and Jerome A. Scherer, featured 
the regular meeting of the Buffalo Re- 
tail Jewelers’ Association held in Hotel 
Statler last evening. 

Both reports summarized the program 
in interesting fashion, stressing the out- 
standing addresses and the accomplish- 
ments of the convention. 

As chairman of the cooperative adver- 
tising committee of the local association, 
Mr. Leininger advocated the adoption of 
a program of all-year-round advertising 
for members of the association, starting 
about Sept. 15 and attaining its peak 
during the months of November and De- 
cember. He also urged the members to 
give consideration to the use of cooper- 
ative advertising during July and Aug- 
ust for the purpose of moving inactive 
items, such as obsolete styles of jewelry 
and silverware. He proposed that each 
jeweler advertise separately the items he 
wished to dispose of, but that the adver- 
tisements be grouped in a full page 
under a caption appropriate for the oc- 
casion. 

A resolution of sympathy in the death 
of the late William F. Ehmann, pioneer 
member of the local association and a 
past president, was adopted. 

The question of holding a summer out- 
ing was left to the entertainment com- 
mittee. 








Creditors of George H. Bernstein, 
Chicago, Offered Settlement of 
15 Cents on the Dollar 


CHIcaGo, June 1.—A second meeting 
of the creditors of George H. Bernstein, 
1261 S. Halsted St., was held at the office 
of his attorney Saturday, at which the 
largest local creditors were represented, 
and it was reported that the liabilities 
are between $12,000 and $13,000 with as- 
sets as follows: Accounts receivable (50 
per cent good) $2,800, memo and will 
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calls, $200, making a total of $3,000. It 
was stated that his stock was entirely 
depleted by two robberies, and that his 
fixtures were of no value. 

M. A. Zolla, Phillip Altshul and B. 
Hatowski, were appointed members of 
the creditors’ committee, and after con- 
siderable discussion it was decided to 
recommend to the creditors the follow- 
ing offer of settlement obtained from 
the debtor: 10 per cent cash and five 
per cent in endorsed notes, payable in 
four, eight, 12 and 16 months. These 
notes are to be endorsed by his daughter, 
who is the title holder of an apartment 
building in which they have some equity, 
and who also has an independent income. 

It is believed that his present predic- 
ament is attributable to two recent hold- 
ups. 








Baer & Wilde Co. Wins Decision in 
Court of Appeals in Patent 
Litigation 


ATTLEBORO, MAss., June 5.—In the 
suit of Charles D. Lyons vs. The Baer 
& Wilde Co., in the United States 
Court of Appeals for the First Cir- 
cuit, a decision has just been rendered 
affirming the decision of the United 
States District Court rendered about a 
year ago, holding that the Kum-a-Part 
cuff button does not infringe the Barney 
patent, No. 885,135. This decision also 
confirms the decision to the same effect, 
rendered by the United States Circuit 
Court of Appeals at Chicago, in 
October, 1919, in a suit brought by Lyons 
against a customer of the Baer & Wilde 
Co. and defended by them. 

This litigation, extending over a period 
of more than 10 years at considerable 
expense, which now ends in a decision 
favorable to the Baer & Wilde Co., is of 
particular interest to the trade in gen- 
eral as forever putting at rest the ques- 
tion of whether the Kum-a-Part cuff 
button infringes on any of its com- — 
petitors’ patents. 








Three Mexicans Captured After Rob- 
bing Window Display in 
Kenosha, Wis., Store 


CHICAGO, June 2.— Three Chicago 
Mexican thieves were captured near 
Kenosha, Wis., last Sunday morning 
when they attempted to make their es- 
cape after breaking the large window 
in the retail jewelry store of T. J. Dale. - 

After the men had scooped out about 
$1,200 worth of jewelry they jumped 
into an automobile and started away. 
Just as they were pulling away another 
motorist became suspicious of them and 
started to follow. En route he picked 
up a policeman and they gave chase. 

The Mexicans started to throw out the 
jewelry and finally were pushed to the 
curb. They gave their names and ad- 
dresses as follows: Joe Rias, 16th and 
Jefferson Sts.; Reyer Vasquez, El] Paso, 
Tex.; and Ehardoro Moreno, 4441 S. 
Halsted St. All but about $150 worth of 
the merchandise has been found. 
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Notorious Swindler Caught in 


New York 





New York Jeweler Traps “Dr. Kratz’ Alias “Peter Brandt’ 
When He Tries to Obtain a Diamond Ring with 
a Bogus Check 


A man identified as one of the most 
notorious swindlers in the jewelry trade 
was arrested last Monday in Herbert’s 
Jewelry Shop, 163 W. 125th St., New 
York, after it is charged he posed as a 
well known physician and attempted to 
pass a bogus certified check. The iden- 
tity of the prisoner was somewhat doubt- 
ful until Tuesday when the police and 


operatives of the Pinkerton National 
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printing on the card. He telephoned to 
the office of Dr. Kahle, who is an emi- 
nent physician in New York and secured 
a description of the doctor from his sec- 
retary. The description did not agree 
with that of the man who wanted the 
ring. Consequently the jeweler notified 
the 14th Precinct Police Station. 

On Monday, the supposed “doctor 
telephoned to Herbert’s Jewelry Shop, 


” 








“DR. WALTER KRATZ,” NOTORIOUS SWINDLER ARRESTED IN NEW YORK 


Detective Agency established the fact 
that the man was known to them as “Dr. 
Walter H. Kratz,” alias “Peter Brandt,” 
alias “Dr. F. C. Weber,” alias “Dr. 
Goehle,” who, for many years has been 
operating in the jewelry trade. The 
prisoner was to be given a hearing on 
Tuesday, but in order to allow the police 
to obtain more information about the 
man the hearing was postponed until 
today (Thursday). In the meantime he 
is being held without bail. 

On Saturday this man went into Her- 
bert’s Jewelry Shop and, posing as “Dr. 
Ralph C. Kahle,” 11 E. 61st St., told the 
man who waited on him that he wanted 
to be shown a solitaire diamond ring. 
He gave the impression that he was 
known at the store and stated that he 
had been looking at several rings in dif- 
ferent shops on Fifth Ave. He had 
finally decided, he said, to come to Her- 
bert’s Jewelry Shop thinking that he 
would get a suitable ring at a lower 
price. He finally selected a ring priced 
at $850 and informed the jeweler that 
he would return on Monday to pay for 
it. He left no deposit but presented a 
card bearing the name of “Dr. Ralph C. 
Kahle.” 

After the man left the jeweler became 
suspicious because of the quality and 


and stated that he would call to pay for 
the ring. At the same time, he asked 
the price of a wedding ring. The man 
appeared at the store about 7 o’clock on 
Monday evening and after presenting a 
certified check, was placed under arrest. 
He protested his innocence but the po- 
lice, after searching the prisoner’s pock- 
ets, found several pawn tickets which 
they claim represent jewelry which had 
been pledged. The man was taken to 
the police station at 123rd St. and Third 
Ave., to await a hearing on Tuesday 
morning. 

In the meantime, the police investi- 
gated and say that the man has a record 
which shows that he had been arrested 
in several cities and has swindled jewel- 
ers throughout the country with worth- 
less checks and that he has served a num- 
ber of prison terms. The files of THE 
JEWELERS’ CIRCULAR carried a number 
of accounts of this man’s activities and 
in the issue of May 2, 1923, his picture 
was published. 

At that time, he was sentenced in 
Cleveland, Ohio, under the name of Wal- 
ter H. Kratz, for forging a check with 
the name of “Dr. Goehle” in the sum of 
$1,025, which he presented to a jewelry 
concern. For this crime he was sen- 
tenced to serve from 10 to 25 years in 
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the Ohio State Penitentiary but did not 
serve out his term. He was also con- 
victed in Baltimore, Md., in April, 1993 
and was given a suspended sentence and 
turned over to the Cleveland authorities 
In 1922 he was arrested under the name 
of “Dr. Kratz” for passing a bogus check 
on a jeweler in that city. 

It is reported that between the time 
this man visited Herbert’s Jewelry Shop 
on Saturday and returned on Monday 
evening, he swindled a Fifth Ave. 
jeweler out of a ring worth $1,049 
which he sold almost immediately for 
$225. This situation is now being inves. 
tigated by the police. 

Since the accompanying picture was 
taken, Kratz has grown a mustache ap- 
parently to cover a scar on his lip. The 
police and the Pinkerton National De- 
tective Agency believe that this man has 
swindled a number of jewelers through. 
out the country since his release from 
prison. 

For several months THE JEWELERS’ 
CIRCULAR has been issuing warnings 
through its columns against the opera- 
tions of a man, who by posing as an old 
customer, has induced many jewelers to 
lend him watches which have never been 
returned to them. Kratz, it is known, 
has several schemes which he has worked 
in the jewelry trade, and for this reason, 
the authorities are anxious to learn 
whether jewelers in other parts of the 
country were victimized. 

Any jeweler recognizing this man’s 
picture or his method of operation 
should communicate immediately with 
the nearest office of the Pinkerton Na- . 
tional Detective Agency or with Herbert 
S. Mosher, manager of the agency’s 
criminal department, 154 Nassau St., 
New York, or with the offices of THE 
JEWELERS’ CIRCULAR. The case is being 
handled by Detectives Boyle and O’Con- 
nell of the 123rd St. Station. 








Death of Donald M. Rodgers 


PHILADELPHIA, PA., June 6.—One of 
the best known men in the retail jewelry 
trade here passed away in the death of 
Donald M. Rodgers, for 40 years an em- 
ploye of Riggs & Bro., and for the last 
10 years manager for the firm. 

Mr. Rodgers entered the employ of the 
firm as an errand boy and rose steadily. 

The firm, in business here for more 
than a century and now at 310 Market 
St., does a large business in chronom- 
eters, ships clocks, etc., and Mr. Rodg- 
ers, in addition to his knowledge of such 
timepieces, also was recognized by the 
mariners who do business with Riggs & 
Bro., as an authority on admiralty law, 
which he had studied ever since he 
worked for the firm. 

He was a victim of an_ intestinal 
trouble. He was unmarried and was 57 
years old. 








W. L. Parker, for 32 years foreman 
in the engineering department of the 
Elgin National Watch Co., Elgin, Iil., 
retired on pension last week. Charles 
Schrauf, assistant under Mr. Parker, 
the last several years, has succeeded him 
as head of the department. 
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Death of J. Landon Obrig 





Representative of New York Wholesale 
Watch House a Victim of Pneumonia 


J. Landon Obrig, well known in the 
retail jewelry industry in New York 
and vicinity for many years, died sud- 
denly of pneumonia early Monday morn- 
ing, at the Mountainside Hospital, 
Montclair, N. J. Funeral services were 
held at the Smith & Smith Parlors in 
Newark, Wednesday evening. 

Mr. Obrig was born in Newark, N. J., 
Jan. 29, 1872, and lived there until 1923, 
when he purchased a home in Glen 
Ridge, where he lived to the time of 
his death. He married Miss Maud White 
of Albany, N. Y., and is survived by 
his widow, and a daughter, Miss Janet 
E. Obrig, who has just graduated from 
Wells College. He was a member of 
Trinity Episcopal Church of Newark. 

Mr. Obrig became associated with the 
wholesale watch house of Alpheus L. 
Brown, 15 Maiden Lane, New York, in 
February, 1895, and has represented this 
house in Greater New York and nearby 
cities for the past 33 years, during 
which time he has made hosts of friends 
through his genial manners and his 
absolute loyalty and integrity. Mrs. 
Obrig has received many messages of 
sympathy. 








British Clock Imports, Both Volume 
and Value, One-third Larger Than 
in First Quarter of 1927 


WASHINGTON, D. C., June 4.—British 
imports of clocks were one-third larger 
both in volume and value in the first 
quarter of 1928 than in the correspond- 
ing period of 1927. Imports numbered 
724,994, having an aggregate value of 
$609,957, against imports during the 
first three months of last year number- 
ing 538,210, valued at $450,939, accord- 
ing to a report received in the Depart- 
ment of Commerce from the American 
consulate general at London. 

Germany and the United States 
divided about half of this increased busi- 
ness between them. Although small by 
comparison to German shipments into 
the British market, the imports of 
American clocks during the first quarter 
of the year were more than three times 
as large as in the first quarter of last 
year. Imports of American clocks num- 
bered 51,154, valued at $39,910, as com- 
pared with imports in January-March, 
1927, of 15,516, valued at $19,855. 

Imports of German clocks increased 
to 536,241, valued at $460,877, from 
467,960, valued at $367,932, in the corre- 
sponding period of last year. A very 
slight increase in the number of French 
clocks imported was accompanied by a 
decline in the dollar volume of trade. 
French shipments numbered 30,100, 
valued at $26,274, against imports in 
the three-month period last year of 29,- 
481, valued at $30,931. Imports from 
other countries increased sharplv. num- 
bering 107,489, valued at $82,896, as 
compared with 25,253, valued at $32,221. 

The average import price of Amer- 
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ican clocks was 78 cents, during the first 
quarter of 1928, as compared to $1.28 
in the first three-month period of last 
year. The reduction in the unit value 
of the American product brought this 
down below the average import price of 
both German and French goods. The 
average import price of the German 
clocks was 86 cents as compared with 79 
cents in the first quarter of 1927, and 
of the French clocks 87 cents as com- 
pared with $1.05. The average import 
price of clocks imported from other 
countries was 77 cents, as compared with 
$1.28 in 1927. 


Jewelers Play Golf 


Members of New York Association Hold 
First Tournament of the Year on 
Rockville Country Club Course 


Members of the New York Jewelers 
Golf Association opened their 1928 sea- 
son on Monday with a tournament at 
Rockville Center, Long Island, N. Y. 
Rain fell most of the day, but this did 
not prevent 75 jewelers and their guests 
from playing the 18 holes of the Rock- 
ville Country Club course both in the 
morning and afternoon. The day’s activ- 
ities were brought to a close with a din- 
ner and entertainment, after which the 
winners were announced and prizes were 
awarded. 

Most of the players journeyed to Rock- 
ville Center by automobiles and by nine 
o’clock most of the golfers were on hand 
and ready to tee off. In a few minutes 
the first players were on their way over 
the beautiful course and for some time 
afterwards the jewelers and their friends 
marched onto the green and started play. 
As each foursome completed the first 18 
holes they retired to the dining room of 
the clubhouse, where they enjoyed lunch- 
eon and a smoke. 

Shortly after one p.m. the second round 
of the course was started and it was 
after five o’clock when the last foursome 
had checked in. 

After a refreshing shower the jewelers 
and their guests were ready for dinner 
and in a few minutes they welcomed the 
call to the dining room. During the 
serving of the dinner the golfers were 
entertained by a vaudeville show, the 
performers being the same ones who 
have appeared at other events of this 
organization. 

After the show the prize winners and 
their scores were announced, as follows: 


Low net, all classes, 36 holes, Al. Morrell. 
Low net, all classes, run up, Ray Johnston. 
Low gross, all day, A. E. Betteredge. 
Low gross, run up, Harry Coxe. 
Low net, a. m., class B, D. Price. 
Low net, a. m., class A, Glen. Holbrook. 
Low net, a. m., class C, Arthur Taylor. 
Low net, p. m., class A, Al. Merry. 
Low net, p. m., class B, Bob Neely. 
Low net, p. m., class C, J. J. Williams. 
Guest low net, all day, M. A. Prentiss. 
Guest low, run up, Geo. A. A. Adams. 
Run up, low net, class A, a. m., A. Oster- 
wald. 
Rup up, low net, class B, a. m., C. Evans. 
Run up low net, class C, a. m., Harry 
Clark. 
a up, low net, class A, p. m., E. Muhl- 











feld. 

Run up, low net, class B, p. m., H. J. 
Henry. 

Run up, low net, class C, p. m., W. Estel- 
bach. 

Booby, Geo. H. Keller. 
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Death of Morris Imbrey 





Well Known Member of New York Dia- 
mond Trade Passes Away in a Hospital 


Morris Imbrey, who for 40 years, had 
been associated with the jewelry and 
diamond business in New York, died 
Wednesday, May 30, at the Sherman 
Square Hospital, 203 W. 70th St. Fun- 
eral services were held last Friday in 
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the Riverside Memorial Chapel, with the 
Rev. Dr. I. Mortimer Bloom and the Rev. 
Dr. Kaplan, officiating. The body was 
interred in Mount Judah Cemetery, 
Brooklyn. 

Morris Imbrey was a native son. of 
Austria, having been born in that coun- 
try on March 15, 1858. He passed his 
early life in England and gained a thor- 
ough knowledge of the jewelry trade 
abroad. Mr. Imbrey was a practical 
jeweler but was particularly skilled in 
designing. He created all of his own 
designs and specialized in making artis- 
tic jewelry. 

He came to this country when about 
30 years old and soon afterward opened 
a retail jewelry store in New York. This 
establishment he conducted for about 20 
years and after that engaged in the 
wholesale diamond business. Through 
his connection with this branch of the in- 
dustry, Mr. Imbrey became well known. 
At the time of his death he had an office 
at 48 W. 48th St., New York. 

Mr. Imbrey was artistic and during 
his lifetime created many unusual de- 
signs. He was highly regarded through- 
out the trade and was sought on many 
occasions by various members of the in- 
dustry for advice and counsel. Mr. Im- 
brey was also a charitable man and was 
always ready to lend a helping hand to 
the needy. 

Deceased is survived by his widow, 
one daughter, Mrs. Joseph Dobrofsky of 
Montreal and four sons, Howard S. Im- 
brey, attorney, representing many indi- 
viduals and concerns in the jewelry 
trade, Albert G., Joseph B. and Fred- 
erick E. 
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Hold Annual Summer Event 





Members of Maiden Lane Outing Club Participate in Baseball 
and Other Field Sports and Banquet in the Evening 


Bigger and better than ever was the 
opinion of the 160 members and guests 
who last Saturday attended the annual 
outdoor frolic of the Maiden Lane Out- 
ing Club, held at Oakwood Arms, Oak- 
wood Heights, Staten Island, N. Y. The 
weather was ideal, the program. of field 
games unique and the dinner which 
brought the day’s activities to an end 
marks this outing as one of the out- 
standing events in the history of the 
organization. 

The annual baseball game was, of 
course, the big feature of the day and, 
while a few startling plays were made, 
the score was somewhat one-sided, end- 
ing in a clean-cut victory for the team 
headed by “Al” Betz. The victory of 
Betz’s “Busy Bees” is the first one scored 
over Davis’ “Dubs” in three years. 
Harry Davis, who has been captain of 
the latter aggregation during that time, 
has been in possession of the silver cup 
which is fought for annually at these 
outings. This trophy goes to the winning 
team each year, and on it is engraved 
the name of the captain of the victorious 
players. Second in interest to the ball 
game were the field sports, in which 
practically everyone at the outing par- 
ticipated. The prizes were numerous and 
desirable, making competition in these 
games worth while. 


As is usual, the first delegation left 
Maiden Lane shortly after nine o’clock, 
on Saturday morning, some traveling in 
private automobiles while others went by 
subway, boat and train. The vanguard 


reached the picnic grounds at Oakwood 
Heights about eleven o’clock, and within 
a few minutes the jewelers and their 
friends had changed to their picnic 


HARRY ASHE, CHAIRMAN 


clothes, which included a list ranging 
from khaki outfits to golf togs. 

With the arrival of the baseball teams, 
no time was lost in starting the game. 
For seven innings both teams battled for 
the coveted cup, but it was soon seen 
that the Davis “Dubs” were about to 
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meet their Waterloo. Leo Asche pitch 
ing for the Betz nine and Deneroff doing 
the catching, made an exceptional bat. 
tery, and with airtight support held their 
opponents to two runs. Ullrich and Nuss. 
baum each took a hand at pitching fo, 
Davis’ “Dubs” and, while both of them 
performed well, their opponents appar. 
ently had the “Indian sign” on them 
McElgunn did the catching for the Dayis 
team. 

While the ball game was in progress 
the quoits contest was started and i 
usual this game attracted an unusually 
large number of entries. Shortly afte 
the ball game ended, a relay race was 
run in the outfield. So many entered this 
event that there was much confusion, 
At the finish line, when the runners were 
untangled and checked up, it was diseoy. 
cred that the teams captained by Galo. 
wen and Lassner had won the race. There 
were four men on each team and the 
ground covered was approximately 100 
yards. 

The next event, which has come to be 
looked upon as a regular feature of these 
outings, was the “runless relay.” This 
is always accompanied by a great deal of 
excitement, and was finally won by teams 
headed by Gromet and Goldin. 

In the nail-driving contest several of 
the contestants suffered from smashed 
fingers and shattered hopes. The con- 
testants in this event were required to 
drive three spikes into a beam with a 
tack hammer. The first four “carpen- 
ters” to complete the task finished in the 
order named: Cooperman, Brennan, 
Perry and Cashion. 

The tug-of-war was not so much a con- 
test of brawn as it was of beef, and as 
a result the “beefiest” team captained 
by Sol Gordon outpulled the less weighty 
opponents headed by Myron Green. 

The balloon race probably afforded the 
most amusement, not only to the contes- 
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tants but to the spectators as well. Each 
contestant was given a small rubber 
balloon and, against a strong breeze, was 
required to tap his balloon to the goal 
line, a distance of about 30 feet. So 
many entered this event that five heats 
were necessary before the winners were 
decided upon. Those finishing first in 
each event included Bergman, Ansel, 
Salzman, Lassner and Martin. 

By the time these games had been 
finished the winners of the quoits con- 
test had been decided. The team com- 
posed of John Wirth and John Poole 
won first prize; J. Nutt and D. Nutt, 
second prize; Ben Staufenberger and 
Charles Niebling, third prize; P. J. Cof- 
fey and J. H. Hewitt, fourth; Jack Sacks 
and Lloyd Lassner, fifth, and Fred Pfeif- 
fer and George Perine, sixth. 

One of the interesting features of this 
outing is the fact that practically all of 
the contestants in the various events and 
many of those who walked about the 
picnic grounds will have the pleasure of 
seeing themselves in “movies” next 
February. The committee, this year, in- 
troduced an innovation which is certain 
to make a “hit”? with everyone who at- 
tended the affair. Under the guidance of 
George Frey, a member of the commit- 
tee, a “movie” operator carried his cam- 
era about the field all day and was con- 
stantly seen taking close-ups, stills and 
action pictures. These movies will be the 
big feature of the annual winter event 
of the club which will be held next 
February, at which time the pictures will 
be shown. Undoubtedly, everyone will 
derive a great deal of amusement from 
these pictures and particularly when 
they see themselves as others saw them 
attacking the sandwiches and liquid re- 
freshments. Others also will have either 
a heavy heart or a feeling of keen satis- 
faction when they view themselves tak- 
ing part in the well known game of 
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“African golf.” Everybody was disap- 
pointed when told that the pictures would 
not be shown until next February. 

Shortly after five o’clock, Harry Ashe, 
chairman of the committee in charge of 
the outing, sounded the call for dinner 
and a few minutes later the jewelers and 
their friends were marening to the club- 
house of the Staten Island Elks. To the 
strains of music played by a colored 
orchestra, the picnickers walked into the 
dining room and found seats at smail 
tables. An exceptionally fine dinner was 
served but the service did not begin un- 
til after Chairman Ashe welcomed every- 
one. He also read the list of deceased 
members, as is the annual custom. 

During the serving of the dinner, 
Harry C. Kip, president of the associa- 
tion, announced the fact that the movies 
would be shown at the winter event of 
the club. Between the courses the names 
of the winners of the various events were 
announced and the prizes were distrib- 
uted. There were several contests held 
in the dining hall, in which W. F. Martin 
won a beautiful gold watch. Others won 
various articles of jewelry, while H. Nic- 
oll was awarded a traveling bag for 
making the closest estimate of the com- 
bined weight of next year’s outing com- 
mittee. The personnel of this committee 
was announced by Mr. Ashe and con- 
sists of Harry Booth, chairman; Edmund 
Flint, Anthony Peters, Louis Nussbaum, 
“Bill” Richards and Harry Green. 

That the efforts of the committee in 
charge of this year’s affair were highly 
appreciated was evidenced by the fact 
that a standing vote of thanks was given 
for their service in making this outing so 
successful. The committee consisted of 
Harry Ashe, chairman; Edward McCon- 
nell, Fred Peixotto, “Nat” Newmann, 
John Wirth and “Andy” Anderson. 

The prizes awarded at the outing were 
donated by the following: General Chain 
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Co., J. F. Clark, Talbot Mfg. Co., Parks 
Bros. & Rogers, Henry Green, Harry 
Davis, R. & G. Co., W. C. Edge & Co., 
Smith & Crosby, Hadley Co., H. F. Bar- 
rows Co., Harvey Clap & Co., Bugbee & 
Niles, W. J. Ward Co., Potter & Buffin- 
ton, D. F. Briggs Co., J. F. Sturdy’s Sons 
Co., A. L. Lindroth Co., Sykes & Strand- 
berg, P. Margarella, C. Wodiska, L. 
Bendheim, J. H. Peckham Co., H. W. K. 
Co., Waite, Thresher Co., Silberman, 
Kohn & Wallenstein, Swift & Fisher, 
Louis Frank, Wightman & Hough Co., 
Bates & Bacon, Webster Co., Lassner & 
Bamberger, Segal Lock Co., Lyons Mfg. 
Co., Ostby & Barton, Chas. W. Wolf, 
Sam Strauss, Fred Peixotto and Key- 
stone Publishing Co. 


Seen by the Movie Man 


Harry Ashe, Staten Island’s favorite son 
and chairman of this year’s outing commit- 
tee, realizing that the reputation of his home 
borough was at stake, had to do some fast 
and hard work to convince the weather man 
to “lay off’ for the day. A light rain and 
a heavily laden sky early Saturday morning 
had Harry on the anxious seat for a time. 

“4 * * 

“Nat” Newman used up so much energy 
in directing some of the games that he was 
ready to call it a day before 5 p. m. “Nat’s” 
voice was gone, he was weary of body but 
nevertheless happy in the thought that every- 
one had a good time. 

* * * 

Someone, apparently intent on making the 
Olympic team, practiced discus throwing 
with one of the iron quoits, and his activity 
nearly resulted in a casualty. The quoit hit 
Garner Sly of Detroit, Mich., on the leg, 
inflicting a bruise which caused him to limp. 

* ~ © 

Needless to say there was plenty of “raz- 
zing’ after the baseball game, ‘‘Al’’ Betz 
and his “Busy Bees” being the chief “raz- 
zers.” Harry Davis, whose aggregation of 
“Dubs” has held the silver cup for three 
years, consoled his players by maintaining 
that the engraver refused to put his name 
on the trophy again—hence the _ defeat. 
That’s Harry’s story. 

*~ 7 * 

George Frey, “movie director,” had a busy 
time moving his camera man to locations. 
George and his namesake, “Jimmy” Frey, 
the camera operator, were all over the lot 
“shooting’’ scenes. This “sensational” film 


will make its Broadway debut next winter. 





SUMMER EVENT AT OAKWOOD HEIGHTS, STATEN ISLAND, N. Y., ON SATURDAY, JUNE 2 














72 


Diamond Terms and Descriptions 
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Report of Committee of National Jewelers Board of Trade Submitted and Adopted with 


The committee appointed some time 
ago to recommend proper trade terms 
and descriptions of diamonds met with 
the Good and Welfare Committee of the 
National Jewelers Board of Trade, at a 
special meeting on Tuesday afternoon in 
the rooms of the board, 22 W. 48th St., 
New York. The report of the diamond 
committee containing its recommenda- 
tions was submitted and after some dis- 
cussion a few changes were made and 
the report was finally adopted. 

Several weeks ago, members of the 
Good and Welfare Committee and those 
representing the diamond group were 
given these reports for the purpose of 
studying them and were asked to come 
to the meeting prepared to make sug- 
gestions. The following report contains 
the changes made at the meeting and is 
the one which was finally adopted. 


REPORT OF COMMITTEE REPRESENTING 
DIAMOND GROUP 


The aim of this committee is to out- 
line proper trade terms and descriptions 
of diamonds, not only with respect to 
advertising, but also within the trade, as 
in retail and wholesale selling and bill- 
ing. 

The outstanding factors in determin- 
ing the value and salability of a diamond 
are: 

1. Perfection 
2. Color 

3. Cutting 
4. Weight 

5. Price 


Let us take up these five items in de-° 


tail. 

Perfection—tThis term should apply 
only to the material of the stone and to 
nothing else. If a stone closely exam- 
ined by a normal eye, under a diamond 
loupe, such as is ordinarily used in the 
trade, discloses no flaws, cracks, carbon 
spots, clouds, cloudy texture or blemishes 
of any sort, it may properly be described 
as perfect. Terms such as “eye clean,” 
“commercially perfect,” “pure,”  etc., 
should not be used as the word “perfect” 
permits of no compromise, and these 
terms are used to gloss over defects. 

“Perfect” should never be applied to 
the cutting of a stone. “Perfect cut” or 
“nerfectly cut” so often seen in adver- 
tisements are deliberately misleading ex- 
pressions, used solely for the purpose 
of conveying the idea of perfection to 
the prospective customer’s mind. 

It is safe to say that a so-called “per- 
fectly cut” stone is invariably imperfect 
and as a rule the cutting itself leaves 
much to be desired. Some dealers claim 
to use this term in their advertising for 
the purpose of distinguishing a modern 
stone from one cut years ago (so-called 
old mine stones.) It is suggested that 
“modern cut” or “well cut” (provided 


but Few Changes 


the stone is well cut) are more suitable 
descriptions and should be permitted. 

Color.—It is most difficult to set a defi- 
nite standard in describing color. It is 
undeniable, however, that the term 
“blue white” is much abused. 

Diamonds come in various colors. The 
most common range is from yellow to 
pure white. Other grades run from dark 
brown to white. Fancy colors such as 
golden brown, red, red brown, orange, 
canary, pink, black, green, violet and 
various tints of blue are rather rare. 
The upper range of the yellow and 
brown groups, when they show no trace 
of color, are usually described in the 
trade as “blue white.” These stones 
rarely show any actual blue tint, but the 
term of “blue white” in describing them 
is of such common use in the trade, that 
it may be accepted as proper, although 
“fine color” or “colorless” would be a 
more suitable term. 

Stones that are really blue white are 
by no means plentiful and command 
high prices—far above usual commercial 
standards. 

This committee, therefore, recom- 
mends that in the advertising and sale of 
any diamond, descriptions of colors 
should not be used at variance with its 
actual appearance. The term blue white 
may only be used in describing such 
stones as do not, when unset, show the 
least tint of brown or yellow in clear 
daylight. 

“Commercial white” has no signifi- 
cance and should never be used. 

In the trade the source of the mate- 
rial is often used in describing color, as 
for example: Wesselton, Jaegers, River, 
etc. This custom should be discontinued 
as far as the layman is concerned for 
the following reason: 

The Jaegersfontein mine, for example, 
produces a full range of colors from 
dark yellow and brown up to the very 
finest. Owing to the fact that many 
fine stones have been produced by this 
mine, the name “Jaegers” is frequently 
used in describing a fine piece of mate- 
rial. It is obvious that a yellow or 
brown stone coming out of this mine 
might truthfully be called a “Jaegers” 
stone and it is for this reason that the 
use of these descriptions should not be 
encouraged, as it may be misleading. 

There is no objection, however, to the 
use of these terms among dealers, as 
they have some understanding of their 
significance. 

Cutting (or make).—The brilliancy of 
a diamond depends to a great extent 
upon its cutting. It is not advisable, 
however, to set any standards with re- 
gard to the cutting or “make” of a dia- 
mond, as this would require going into 
the matter in a way far too technical 
for even most dealers to understand. A 


stone which is so badly made that its 
brillianey is impaired is at best a diffi. 
cult item to sell as its lack of fire would 
be obvious to the prospective purchaser 
It is suggested, however, that expres. 
sions such as “well made” be used with 
a conscience. 

As stated above “perfectly cut” should 
be prohibited. No two experts will agree 
as to just what constitutes a perfectly 
cut stone, and even if they did, inas. 
much as the cutting is done by hand, it 
is not humanly possible to cut a diamond 
to technical perfection. 

Weight.—The standard unit of weight 
is the Metric Carat, which is equivalent 
to 200 milligrams (% gram). This unit 
was universally adopted in July, 1913, 
and the old fractional weights were 
abandoned. All diamonds are now gold 
by carats and hundredths of carats, 

Some dealers still persist, however, in 
using the obsolete fractional weights, 
usually with a minus sign. This is not 
clean practice and should be prohibited, 
A layman seeing a diamond marked as 
weighing “3/4—1/8 1/64” naturally 
thinks that the stone weighs % and 
1/64 whereas it really only weighs % 
less 1/64. This is so obviously decep- 
tive that no further comment is neces. 
sary. 

Wherever weights are given they 
should be exact in standard carats and 
decimals and should be guaranteed. The 
use of minus signs should be prohibited. 

It is still customary in the trade to 
speak of some sizes in fractions. The 
small sizes are usually described by the 
number of stones per carat—such as 30 
per carat, 15 per carat, 6 per carat, but 
stones weighing .25 and over are fre- 
quently referred to by fractional names 
such as “quarters,” “three-eighths,” 
“halves,”  ‘“five-eighths,” “three-quar- 
ters,” “seven-eighths,” etc. 

It seems fitting at this time to suggest 
that this custom be abandoned. There 
is no % carat weight and there can, 
therefore, be no % carat stone. The 
trade and the public should learn to 
speak of diamonds in terms of decimals 
such as a 60 point (or hundredth) stone 
or 70 point stone. 

Price.—The price, or value of a dia- 
mond, depends upon all the factors 
enumerated above, and also, of course, 
upon the supply and demand. There can 
be no standard price for any one size oF 
color as too many items enter into the 
computation of the cost of the article. 
It is just as futile to say that diamonds 
of a certain size are worth so much per 
carat as it would be to set a standard 
price on a suit of clothes. For this rea- 
son advertisements claiming definite 
savings either in dollars and cents or 
percentage should not be countenanced 
as these claims cannot be substantiated. 
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Imitations 


stion of genuineness does not 
Te tepertant a role in the diamond 
industry as it does in the case of colored 
nes and pearls. It is well, however, 
tee it distinctly understood that the 
- rd “diamond” may be applied only to 
a which is carbon in its 
‘ne state. Terms such as “Mexi- 
Sr eee,” “Montana Diamond,” 
“Burmah Diamond,” etc., are frequently 
seen in advertisements. These stones 
are imitations of negligible value and 
the use of the word “diamond’ or similar 
sounding terms in describing them 
should be prohibited. There is no ob- 
jection to their being called “imitation 
diamonds.” When the term “imitation 
diamond” is used, the word “imitation 
should be in the same size type as the 
word “diamond” and equally legible. 

In making the above report it will be 
noted that this Committee has set forth 
what should not be done and has not laid 
down any hard, fast rules as to grading 
the various qualities either for color or 
imperfection. It would not be possible 
to adopt this latter course. Unfortu- 
nately, the proportion of perfect stones 
that are produced is small and yet many 
laymen think that a diamond must be 
perfect in order to be desirable. We have 
stated the qualifications of a stone that 
may properly be called perfect and we 
fully realize that we are placing all 
other stones in a class as not perfect. 
It would be impossible, however, to 
formulate standards for the various 
degrees of imperfection as the grading 
of these is to a great extent a matter of 
judgment, It is suggested that when a 
stone is defective, that fact must be 
stated and failure to do so should be 
construed as intentional deception. The 
public should be educated, however, to 
understand that a slight blemish in a 
stone, which does not detract from its 
brilliancy, does not seriously affect its 
value or desirability. The chief asset of 
a diamond is its beauty and brilliancy 
and a stone with a slight imperfection 
may very well be more beautiful and 
therefore more desirable and more valu- 
able than many stones which are prop- 
erly called perfect. 

It is not deemed necessary to grade 
the colors as even an untrained eye can 
distinguish color in a diamond and 
little or no misrepresentation is possible 
in this regard. 

Because the discussion on the report 
of the diamond committee took so much 
time, it was deemed advisable to lay 
over for consideration the report of the 
committee representing the precious 
stone group until Tuesday, June 26, at 
which time another meeting will be held 
at the rooms of the National Jewelers 
Board of Trade. 


play 


the genuine stone, 








Robert L. Finnegan, aged 175, em- 
ployed at the Illinois Watch Co., Spring- 
field, Ill, 52 years, a member of the 30- 
year club of that firm, died May 29 in 
his home. He was a native of Jersey 
City, N. J. His widow, three daughters, 
a brother and three sisters survive. 
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Death of Albert Kamp 


President of Westchester County Retail 
Jewelers’ Association Passes Away at 
Ossining, N. Y., Hospital 


As THE JEWELERS’ CIRCULAR was going 
to press, it was learned that Albert 
Kamp, president of the Westchester Re- 
tail Jewelers’ Association, and prominent 
jeweler of Ossining, N. Y., had died yes- 
terday (Wednesday) morning at 5.15 
o’clock in the Ossining Hospital. Mr. 








THE LATE ALBERT KAMP 


Kamp had been in poor health for sev- 
eral months and had been under observa- 
tion for 10 days at the hospital when he 
passed away. He was not only promi- 
nent in the retail jewelry trade of New 
York State, but was one of the leading 
citizens of Ossining, where he has lived 
all his life. 

Mr. Kamp was born in Ossining on Oct. 
21, 1864, and received his education in 
the Ossining schools. He learned the 
jewelry business under the tutorship of 
Henry Abbot, who was then located on 
Maiden Lane, New York. In 1890, Mr. 
Kamp opened a retail jewelry store at 
Ossining and since that time had been 
engaged in business in that city, his pres- 
ent establishment being located at 145 
Main St. 

Aside from being the president of the 
Westchester County Retail Jewelers’ As- 
sociation, Mr. Kamp was also a member 
of the executive committee of the New 
York State Retail Jewelers’ Association. 
He was also interested in civic activities 
ini Ossining and at one time was head of 
the Ossining Chamber of Commerce. Mr. 
Kamp was president of the Westchester 
County Savings & Loan Association and 
was affiliated with the Rotary Club and 
was also active in the Royal Arcanum 
and the Masonic order. 

He was one of the best known retail 
jewelers in New York State and has been 
active in organization work in the jew- 
elry trade for many years. The latter 
part of April he attended the convention 
of the New York State Retail Jewelers’ 
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Association at Syracuse, where he deliv- 
ered a short address. 

While his death was more or less ex- 
pected among the members of his family 
and close friends, his many acquaint- 
ances throughout the jewelry trade will 
be shocked to learn of his passing. 

The funeral services will be held on 
Saturday afternoon at 3 o’clock in Trin- 
ity Church, Ossining, and burial will 
take place at Gale Cemetery, Ossining. 

Deceased is survived by his widow, two 
daughters, Mrs. D. Van Wart and Mrs. 
G. Wood, and three sons, Albert, Walter 
and Theodore C. Kamp. 








Death of E. Paul Staunton 





Widely Known Silverware Salesman Passes 
on at His Home in South Orange, N. J. 


E. Paul Staunton, widely known in the 
silver trade, died at his home in South 
Orange, N. J., last Saturday. The fun- 
eral services were held at the Colonial 
Home, 132 Harrison Street, East Orange, 
on Sunday afternoon. Mr. Staunton had 
been in poor health for about a year, but 
despite his illness, his death was unex- 
pected by his many friends in the in 
dustry. 

His first connection in the industry 
was with Merrill Bros., manufacturers 
of sterling silver novelties, at Newark, 
N. J. After severing his connections with 
this house, he became associated with 
Goodnow & Jenks, Boston, and re- 
mained in charge of the New York office 
until that concern went out of business. 
He later represented the Wm. B. Kerr 
Co., Newark, N. J., and for a short time 
was affiliated with the International Sil- 
ver Co., Meriden, Conn. For about 10 
years he was district manager of the 
Gorham Co., and had charge of the Phil- 
adelphia office of that concern until it 
was closed. After that time he gave 
special attention to the Gorham Co’s. 
trade in Pittsburgh, Philadelphia, Balti- 
more and Washington and the smaller 
adjacent towns and cities. He remained 
with the Gorham company until January 
1927, when he severed his connection 
with that house. Since then he has been 
more or less inactive. 

Mr. Staunton was one of the best 
known men in the silver business and 
because of his genial disposition, was a 
great favorite among members of that 
branch of the trade. 








Plans for the reception and entertain- 
ment of the jewelers who will attend the 
annual convention of the Florida Retail 
Jewelers Association on June 19 and 20 
are being made by Jacksonville members 
of the trade. Sterling E. Smith, of the 
Greenleaf & Crosby Co., is chairman of 
the special committee in charge of ar- 
rangements of the convention, which 
will be held in Jacksonville. Mr. Smith 
is also vice-president of the State as- 
sociation. It is expected that the con- 
vention will attract jewelers from all 
parts of the State. Headquarters will be 
maintained in the Hotel George Wash- 
ington, but the convention will be held 
in the auditorium of the Chamber of 
Commerce. 
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Wholesalers Meet at Indianapolis 





Distributors and Manufacturers Hear Excellent Addresses and Participate in Discussion of Trade 
Questions at Twenty-first Annual Convention Which Opened Monday at 
the Claypool Hotel—Banquet Monday Evening—Officers Elected 


INDIANAPOLIS, IND., June 5.—The 21st 


annual convention of the National 
Wholesale Jewelers’ Association whicn 
opened at the Claypool Hotel here 


yesterday has been one of the most suc- 
cessful conclaves ever held by the associ- 
ation. Yesterday was given over in 
large part to addresses and discussions 





~ 


A. C. BECKEN, PRESIDENT ELECT 


of trade questions and today the pro- 
gram includes other interesting discus- 
sions the election of officers, reports of 
committees and other business. 


Monday 


It was nearly 10.30 before the regis- 
tration of members and visitors had been 
completed, and at that time President 
R. J. Petersen called the meeting to or- 
der and briefly welcomed those present 
and expressed his satisfaction in seeing 
so many present. 

After the singing of America, Rev- 
erend Thomas R. White, of Indianapo- 
lis, in a very feeling manner, pronounced 
the invocation. 

Following this the president requested 
those present to stand in silent tribute to 
the two members who had died during the 
past year—E. M. Sigler, Cleveland, and 
S. H. Clausin, Minneapolis. Jacob Engel, 
of Baltimore, then paid tribute to the 
memory of the deceased members on be- 
half of the association. 

Following this President Petersen de- 
livered his address. 


ADDRESS OF PRESIDENT PETERSEN 


Fellow Members: 


It is with considerable satisfaction and 
pride that I call to order and formally open 


our convention this morning. This is not 
an ordinary convention. Today we celebrate 
our 21st anniversary. Our association has 
passed through its period of infancy and 
adolescence and has now come of age. We 
ean look back over the past 21 years with 
a feeling of keen satisfaction. Not only have 
we enjoyed a steady, healthful growth, but 
a successful record of accomplishment that 
leaves no doubt as to the merit of our 
association and its worth to our members. 

It should be our aim to further this work. 
Our association affords us an opportunity to 
counsel with each other and to exchange ideas 
regarding the most successful methods for 
meeting and solving our common problems. 
During our business sessions, therefore, let 
us determine to participate freely in the dis- 
cussions on our program, realizing that 
considerable benefit to everyone will result. 
Let us also consider plans that will enable 
our association to increase its service, use- 
fulness and value to each member. 

Much can be ,accomplished through unity 
of purpose and that, coupled with intelligent 
cooperation along constructive lines, will 
materially assist us to establish better con- 
ditions and insure a profit that will properly 
compensate us for the important service we 
render both manufacturer and retailer. 

It has been said that to justify itself, a 
business must operate at a profit. If statis- 
tics can be depended upon, it would seem that 
many businesses today can find no reason 
to justify their continued existence. We are 
facing unusual conditions. Competition is 
keen and profits exceedingly small. Analysis 
of income tax returns is said to indicate 
that during the past three years approxi- 
mately one half the industries in this country 
operated at a loss. In many lines efforts to 
secure volume have been looked upon as the 
essential remedy. Almost everyone regarded 
volume as the universal remedy. In numerous 
instances, however, efforts to obtain volume 
have led to severe price cutting, the exten- 
sion of unwarranted credit and other evils 
with which you are familiar. That these 
methods have failed to produce the profits 
for which all so eagerly sought seems to be 
clearly indicated by the income tax returns 
to which T have just referred. 

Would it not appear, therefore, that the 
time has arrived for a return to sound 
reasoning and sane merchandising policies? 
This is something we should consider care- 
fully at this convention, and I earnestly be- 
speak its fullest deliberation during our busi- 
ness sessions. How best to conduct our busi- 
ness so that we may obtain a margin suffi- 
cient to cover our cost and net us a fair 
return is one of the most important problems 
confronting us. It requires the best brains 
in our industry and every’ constructive 
thought and idea developed by our dis- 
cussions enable us to proceed more _ in- 
telligently in the right direction. 

T refer to this question frankly because the 
occasion calls for it. I do not wish, however, 
to convey the idea that I am inclined to 
pessimism. On the contrary I look to the 
future with a feeling of confidence. Whole- 
sale jewelers have much in their favor. 
Studies on the cost of doing business in many 
lines indicate that our members are conduct- 
ing their businesses with greater efficiency 
than are wholesalers of many other commodi- 
ties and on the whole are securing a some- 
what better return. 

Moreover, there are many factors in the 
business situation that are decidedly en- 
couraging. In an announcement made as 
recently as May 28, the Federal Reserve 
Board in Washington asserted that the 
volume of industrial production continues 
large, that building contracts awarded in April 
exceeded those of any previous month, and 
during the first three weeks of May continued 
in unusually large volume. Freight car 
loadings increased between the middle of 
April and the middle of May. Thus with 
labor well employed at high wages and with 
satisfactory agricultural conditions, there is 
every assurance that business should remain 
on a sound basis. 

Speaking of the economic position of the 
wholesaler. For a great many vears, in fact. 
too many for me to recall, we have all heard 
the great hue and cry about eliminating the 





wholesaler, especially in the jewelry j 
It is the constant cry of those who aa 
take the time or are not willing to pA. 
reasons why the wholesaler is the oe 
economic distributor of merchandise. 
This is vicious propaganda and the prin 
ciple which it supports is economically yp. 
sound for no one has ever discovered q 
cheaper, better or more efficient method of 
distributing the great bulk of merchandis 
than through the wholesaling system, , 
The chain stores claim that they eliminate 
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the wholesaler but this claim is untrue. It 
is true that they do not buy from wholesalers 
but they operate their own jobbing houses 
often at a greater cost than the cost of 
operating the . well managed independent 
wholesaler. 

A chain store that operates a warehouse 
and delivers its merchandise in small quan- 
tities to its retail branches, is not eliminating 
the wholesaler’s cost. He is merely trans- 
ferring that cost from the independent whole- 
saler to his own organization and pocketing 
the profit. 

May it not be regarded as possible that 
chain store organizations are dictating to 
the manufacturers or are already operating 
manufacturing plants? My suggestion to Mr. 
Manufacturer is this—Think twice before you 
begin selling direct. To you retail merchants 
who in many cases are feeling competition 
of chain stores and other sources of dis- 
tribution, I offer this advice: Give your 
business personal attention and hold fast to 
the wholesaler whose time honored method 
of distribution, help and service has_ been 


the foundation of success for most retail 
jewelers. 

The members of the National Wholesale 
Jewelers’ Association, who are the leading 


wholesalers of our nation, have by their 
loyalty to our organization, given liberally 
of their time and resources in cooperating 
for the improvement of the entire jewelry 
industry. Nothing should distract us from 
the path we have followed since the forma- 
tion of our organization. 

Cooperation by manufacturer, wholesaler 
and retailer will solve any problem, but ill- 
advised propaganda has never helped the 
jewelry or any other industry. 


Secretary George A. Fernley next read 
a very complete report of the activities 
of his office during the past year. It 
was an interesting review. 
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Discussion of the secretary’s report 
was postponed until a later session. 

The president then asked Joseph E. 
Reagan to introduce the next speaker. 
Briefly Mr. Reagan introduced Felix M. 
MeWhirter, president of Peoples State 
Bank, Indianapolis, who discussed the 
present business situation in a very able 
manner. — 

ADDRESS OF FELIX M. MCWHIRTER 

The ghost of the presidential year, 
with its untoward effect on business, 
was laid by Mr. McWhirter, in his ad- 






ROBERT L. COATES, FIRST VICE- 
PRESIDENT ; ; 


dress here yesterday before the National 
Wholesale Jewelers’ Association on the 
general business outlook. 

“We all know,” he said, “this is a 
campaign year. In the old days we 
naturally expected a business palsy each 
four years—whether we needed it or not. 
We allowed ourselves to be talked into 
it. In fact it became almost a fetish 
that during a campaign year business 
must take to the woods. But during the 
first half of this year the din of the 
political welkin hasn’t given business aa 
acute case of goose flesh. 

“This is symptomatic of a growing 
realization on the part of the general 
community that the processes of busi- 
ness need not and, indeed, should not be 
adjourned during our regular quadren- 
nial choosing of public servants. 

“American business has its problems, 
today. It will have them tomorrow, just 
as it had them yesterday. The very 
character of many of these questions 
testifies most forcefully against the idea 
that group action is standardizing 
business thinking or is stifling its in- 
itiative, 

“Business, today, may generally be 
described as in process of intricate and 
far reaching readjustment. In some 
Phases it is an involuntary process 
forced by the logic of events. In others 
itis a voluntary process, an evidence of 
that indomitable will to forge ahead, to 
discover new worlds and to surmount all 
difficulties that obtrude themselves in 
the way of progress. 
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“These problems of business range 
widely! They are economic, social and 
political. 

“Competition takes 
baffling phases. 

“Science and invention shift the indus- 
trial and economic stage settings with 
almost bewildering rapidity. 

“The pressure of a reviving foreign 
competition both in overseas and in 
domestic markets is increasing. 

“Do we need a more stable balance 
between production and consumption as 
a means of forestalling a dollar swap- 
ping, profitless prosperity? 

“Do our distributive mechanisms need 
overhauling? 

“Ts our zeal for mechanizing the proc- 
esses of industry in aid of mass produc- 
tion threatening the high level of em- 
ployment which is necessary to the quan 
tity consumption of the products of our 
mass production, as well as involving a 
social question of the first magnitude? 

“These are but a few of the questions 
that demand the consideration of Amer- 
ican business—questions for which right 
answers must be found. 


“Moreover, there is a vigorous com- 
petition of communities, each striving 
for a more advantageous, more domi- 
nant place in the scheme of things. 
Such competitions, to be sure, are of the 
very essence of progress—if enthusiasm 
is tempered with prudence and fore- 
sight. 

“This vigorous, and in a sense, com- 
mendable competition increasingly be- 
comes a factor with which modern in- 
dustry must reckon. ©The particular 
Banquo’s ghost at our prosperity ban- 
quet is the possibility of ‘profitless pros- 
perity.’ This in some of our industries 
is more than an apprehension. It is a 
present, haunting and disturbing fact. 
A better balance between productive 
capacity and consumption must be de- 
veloped. Otherwise business will deteri- 
orate into more ‘dollar swapping,’ the 
evils of which, if indulged over too long 
a period, are all too easy to understand. 
Communities, aspiring to greater indus- 
trial stature, must mix their enthusiasm 
with prudence and caution, lest both in- 
dustry and community suffer. 

“Of equal, indeed, of importance even 
paramount to these, is the question of 
the proper relation of government and 
business. Government must understand 
business and business must understand 
government. Moreover, there must be a 
clear and definite public understanding 
of the functions of both business and 
government. 


“The importance of such an under- 
standing cannot be too strongly em- 
phasized. There is evidence of a danger- 
ous confusion of thought in relation to 
this vital issue. This misconception is 
most apparent in relation to the prin- 
ciple of government regulation of busi- 
ness. This power, properly defined, 
stops with the setting up of regulations 
to safeguard the public right and in- 
terest. Business welcomes such an exer- 
cise of the regulatory function, but there 
is unmistakable evidence that boards and 
commissions and officials are mistaking 
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the limitaticns of this regulatory power, 
and would invade business management 
and substitute their judgment for that 
of business in the ordering and direc- 
tion of affairs which involve public 
rights in no degree. That is not govern- 
ment regulation. That is government 
control. From such a misconception— 
from such a control—it is but a step, 
and a short step, and a logical step, to 
outright government ownership.” 
President Petersen next announced the 
special discussion on “The Most Impor- 





JACOB ENGEL, SECOND VICE- 
PRESIDENT .: - 


tant Problems Confronting Wholesale 
Jewelers Today.” 

This discussion was opened by Walter 
Mayer, of Wallenstein-Mayer Co., Cin- 
cinnati, who brought up the question of 
giving unnecessary long terms. He 
stated that he thought salesmen were in 
a large measure responsible for the giv- 
ing of long terms, backed up, of course, 
by the houses they represent. He ex- 


‘pressed it as his opinion that frequently 


long terms did more injury to the re- 
ceivers of them than they did good. As 
a remedy he suggested a campaign of 
education among salesmen and members 
of the trade. 

When called upon to express his opin- 
ion on problems confronting the whole- 
sale jewelers today, A. C. Becken, of 
A. C. Becken Co., Chicago, discussed the 
question of turnover and said that this 
was a more difficult problem to handle 
today than ever before. The increased 
lines and the multitude of patterns and 
designs contribute more to the increase 
of the invoice than to the increase in vol- 
umeé of sales. He stated that a measure 
of success had been accomplished in the 
house he represents by placing the buy- 
ing on a quota basis, cutting out slow 
moving merchandise and _ duplicate 
lines. 

W. R. Cooper, of S. H. Clausin & Co., 
Minneapolis, thought one of the problems 
to receive attention is the propaganda in- 
tended to poison minds against the 
wholesaler as a necessary link in the 
economic distribution of merchandise. 
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He also thought the wholesalers of every 
line would do well to devise plans to 
aid the smaller retailer in his efforts to 
compete with chain stores. 

By way of introduction Noble R. 
Fuller, of Edwards-Ludwig-Fuller Co., 
Kansas City, stated that nothing comes 
about by accident and thought a study 
of fundamental conditions would be prof- 
itable to all. He said: 


ADDRESS OF NOBLE R. FULLER 


About 100 years ago the School Board 
of the then frontier town of Circleville, 





GEORGE A. FERNLEY, SECRETARY 


Ohio, voted to deny the use of the dis- 
trict school house for the purpose of 
holding a meeting, to discuss the pos- 
sibilities of “a fool mechanical contrap- 
tion,” a steam engine that, it was 
claimed, would run 12 to 15 miles per 
hour. 

If the members of that school boar: 
could have envisioned the possibilities of 
that “fool mechanical contraption” they 
perhaps would not have had to depend 
on their then mode of transportation, 
the ox cart, as long as they did. 

Even with our seeming understanding 
of how rapidly the world progresses, 
are we not somewhat like the members 
of that Circleville Ohio School Board? 

So, in looking for fundamental 
changes, that will have to do with “the 
trend of business” for the next 25 years, 
we find that among the many changes, 
there are four outstanding, revolution- 
ary and major problems that are affect- 
ing and will continue to affect the 
economics of our business, home and 
social life. 

These are, in the order of their im- 
portance: transportation, communica- 
tion, over production and trend of prices. 

Modern transportation gives us, daily, 
a great and thrilling drama. That is 
of intense interest and more vital to 
all of us than we can realize. 

The newspapers tell us of a flight 
across the Atlantic, the breaking of a 
world’s auto record in Florida, a trip 
by dirigible to the North Pole, etc., etc. 
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The vehicles for stunts today will be 
used for common place business trans- 
actions of tomorrow. 

Every one is more or less conversant 
with the changes the automobile has 
made and will continue to make. 

In the first place the financing and 
working into the budgets of our people, 
the cost of ownership, depreciation and 
upkeep of automobiles have been in 
themselves stupendous problems. 

It is in the accomplishment of this 
great feat that the automobile owner 
has had to readjust his budget and 
change practically his whole mode and 
method of living. 

In the doing of this every kind and 
nature of business has in some way 
keen vitally affected and must be ad- 
justed to meet the new conditions. 

Immediately the masses became own- 
ers of automobiles, there was a great 
demand for good roads of which there 
are now many thousands of miles and 
more under construction. 





g pons 
NOBLE R. FULLER, WHO ADDRESSED 
THE CONVENTION 








The coming of the good roads has 
brought about the greatest change in 
the business, home and social life of 
the people that this country has ever 
experienced and we are not yet at the 
end of it. 

The effects of the automobiles and 
good roads are so many and so far 
reaching that it would be futile to try 
and enumerate them; suffice it to say, 
that on the one hand great industries 
have been created or enlarged, while 
on the other hand well established in- 
stitutions have either been crippled or 
entirely destroyed. This will continue 
during this readjustment. 

One of the greatest changes is that 
of the virtual elimination of rural mar- 
kets. The small town stores that used 
to draw business from territory extend- 
ing five to 10 miles each way, are now 
reduced to the necessity of selling only 
the very essentials or staples of mer- 
chandise. 

The reason for this of course is that 
the larger towns, where the larger 
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stocks and more inviting displays of 
merchandise are carried, attract shop. 
pers, who come in automobiles from a 
radius of 25 to 75 miles each way. 

As you look over the business world 
today and consider it in the light of the 
changes that are taking place, you are 
struck with the bigness of big business 
and the smallness of small business, 

There is and will be as a result of 
the reorganization of business a greater 
tendency to develop the two extremes 
so that there will be more of the super 
organizations and of the smaller organ. 





L. P. WHITE, TREASURER 


izations with less and less of the medium 
or middle sized businesses. 

There will be less of the medium sized 
business or organization for the reason 
that as the super organizations take 
over the other links in building these 
chains or mergers, they naturally will 
take the best of the medium size busi- 
nesses, and it will be the same as the fish 
of the seas. The big fish will eat the 
next smaller fish and the small fish that 
do get away and are not caught will be 
very small and skinny for having been 
forced to swim in the shallow waters 
where there is not much chance to grow. 

If there is an elimination and a con- 
secration among the retail distributors 
there will obtain a like condition among 
the manufacturers, and there will obtain 
a like condition among the manufac- 
turers and their distributors, the whole- 
saler, and it is during this process of 
elimination and change that extreme 
and keen competition takes place. ; 

The readjustments to meet conditions 
created by the automobile will hardly 
have been made when we will again be 
confronted with the necessity of meet- 
ing new conditions that will create alr- 
plane transportation that will extend the 
territorial trading limits of all com- 
munities and make possible and neces- 
sary changes to which we have not as 
yet given thought. 

Every day on the front page of our 
daily papers we read of some new an 
tremendously large corporation as hav- 
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ing been formed to manufacture air- 
planes for carrying freight, passengers 
and mail. 

In another column we read about our 
great transcontinental railway systems 
joining with some new Air Transporta- 
tion Co. to carry passengers by train 
at night and by airplane during the day- 
time, thus cutting down traveling time 
across our continent to two days, or 
just one-half the former time. 

Think if you can, what this means in 
upsetting old customs, old standards of 
business, then think of the untold oppor- 
tunities that will be opened up to every 
one. 

Those with the vision of a Jim Hill or 
a Jay Gould give wing to our wildest 
imagination. 

In the realm of rapid communication 
we see, in addition to the air mail, which 
has only just started, the possibilities 
of the radio and the wireless television. 

It will not be long before you will 
see page advertisements illustrating and 
extolling the merits of this or that great 
combined radio television, especially de- 
signed and equipped for your breakfast, 
dining or living room. 

Then you can see and hear “the news” 
in tabloid form from all over the world 
at breakfast time, without proping the 
newspaper against the sugar bowl. 

The problem of over production is 
today engaging the thoughtful con- 
sideration of the leaders in agriculture, 
industry and the government. 

“During the war period there was a 
real necessity for new methods of quick 
and reliable production in quantity, of 
innumerable articles or things. 

To get this result, chemistry, me- 
chanics and science called their best 
minds together to get results. The ques- 
tion of financing these activities was of 
secondary importance. The result of 
this was that nearly every factory was 
engaged in making something in quan- 
tity for the government. Under this 
powerful urge new and improved ma- 
oo and methods were developed and 
used. 

After the war ended, we not only had 
this accumulation of machinery and new 
methods, but we had a new and unheard- 
of accumulation of unemployed capitai, 
which was set to work on Produc- 
tion, which with war surpluses has 
worked such terrible hardships on almost 
every line of industry. 

Our capacity for consumption to the 
ratio of our capacity for production is 
away out of line, and this of course quite 
naturally throws nearly all theories and 
practice of distribution out of line and 
most of it into the discard. 

This element of “Over Production” 
brings about many problems, the prin- 
cipal ones being, so called “hand to 
—" buying” and intensive competi- 
ion. % 

No matter what our business or what 
branch of any line of business we may 
be engaged in, we are affected by and 
will continue to be affected by these 
economic changes which we must/ solve 
rightly or be run over. 

One of the most disheartening prob- 
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lems the business world has had to 
grapple with in connection with the 
heavy inventories nearly every mercan- 
tile establishment was caught with, is 
the downward trend of prices. 

History shows us that we have major 
actions and reactions in price trends, 
where each of the movements up and 
down extend over periods of from 25 to 
40 years. 

These major movements are quite un- 
noticeable because we are “too close up” 
to see clearly, but like great glaciers 
they move slowly but surely and with 
irresistible force. 

We are in a downward trend that 
will obtain during the major portion of 
the life of the average man in business 
today. 

This trend will, of course, at times and 
periods seem to be checked and in fact 
appear to be ascending. This will only 
be temporary and will be the result of 
some unusual condition, such as crop 
abundance, political reactions or arti- 
ficial stimulus. 

The inexorable laws of competition 
and action and reaction will be at work 
proving the law of averages. 

This does not mean business should 
be obstructed or retarded until this con- 
dition “blows over,” but it does mean 
that to make a legitimate profit from 
business it is necessary te reorganize, 
to meet new conditions. 

Quick turnover is not the result of a 
new business philosophy, but it is the 
result of new conditions, grim facts and 
figures—necessity, if you please. 

All branches of any given trade—man- 
ufacturers, wholesalers and_ retailers 
alike—are affected and will continue to 
be affected by what we term “hand to 
mouth” buying. 

Is it any.wonder, that when we look 
at the “Trend of Business” weather 
vane, it seems to be pointing in every 
direction at the same time? 

There is, of course, only one right 
direction and we can, by careful study 
and courageous conduct, see and go in 
the right direction. 

The time has come when none of us 
are content, or dare to lean on our own 
personal opinions, or the opinions of our 
business associates, for guidance. 

The successful business of the next 
period will be that one which uses and 
depends upon facts and scientific knowl- 
edge as guides. 

Dead reckoning will be found, as 
Lindbergh found it, to be the only way 
to get to our destination. 

Then followed a general discussion of 
the problems mentioned. A number of 
the members took part in this. W. W. 
Hamilton, Denver, Colo., thought not 
much was accomplished by the testing of 
those problems, but each member should 
state what remedies he had applied and 
what results were effected. Only by co- 
operation of this sort could any benefit 
come from the discussion, he said. 

Mr. Marcel M. Mirabeau, of Lissauer 
& Co., New York, stated that the dia- 
mond business is a stumbling block in 
the matter of terms, but it should be pos- 
sible to enforce season settlements which 
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gave a fair average term. He said this 
problem was really up to the individual 
houses. In his opinion the long unlim- 
ited guarantees in the trade were a 
greater evil than the terms. 

J. H. Mednikow, Memphis; H. W. Bur- 
dick, Cleveland; Adolph Possin Milwau- 
kee, and others contributed to the dis- 
cussion, which was closed by a few re- 
marks from Joseph Reagan, of the Bald- 
win-Miller Co., Indianapolis. 

Mr. Reagan stated that he has at- 
tended every meeting of the National 
Wholesale Jewelers Association and from 
just such discussions as were held here 
he had obtained more helpful ideas for 
the success of his business than from any 
other source. He said the object of the 
conventions of the association is edu- 
cational and he had found this true for 
the man who attends in the right spirit, 
that of looking for help and being help- 
ful, rather than in the spirit of finding 
fault. 

President Petersen than appointed a 
committee to take up the problems dis- 
cussed and report on Tuesday, especially 
on the subject of terms. The committee 
appointed consisted of W. W. Hamilton, 
chairman, Adolph Possin and Walter 
Mayer. 

He then appointed the nominating and 
resolutions committees as follows: 

Nominating—Wm. Cooper, chairman, 
N. R. Fuller, Joseph Reagan, Walter 
Mayer, Ed Sickles, Lou White and 
Charles Gustafson. 

Resolutions—H. W. Burdick, chairman, 
Joseph Engel and W. W. Hamilton. 

After Joseph Reagan, of the entertain- 
ment committee, had briefly outlined 
their plans for the pleasure of. visitors, 
Secretary Fernley announced that at 4.30, 
immediately after adjournment, there 
would be a conference of wholesale cata- 
log houses. 

In adjourning, the president urged 
everyone to be in his seat at two o’clock, 
as no delays would be tolerated. 

Monday afternoon was devoted to ad- 
dresses by Felix H. Levy, New York 
attorney and former special assistant 
to the United States Attorney General 
and to other addresses and discussions. 

The annual dinner was held in the 
Riley room last night with Mr. Petersen 
as toastmaster. Entertainment was pro- 
vided by the Paramount trio. Women 
guests at the convention also were 
entertained at a dinner at the hotel and 
a theater party. 





INDIANAPOLIS, IND., June 5.—The elec- 
tion of officers this afternoon resulted 
in the selection of the following: Presi- 
dent A. C. Becken, Chicago; first vice- 
president, Robert L. Coates, Philadel- 
phia; second vice-president, Jacob Engel, 
Baltimore; treasurer, L. P. White, Phila- 
delphia, (reelected); secretary, George 
A. Fernley, Philadelphia, (reelected). 

Those chosen on the executive commit- 
tee include: H. L. Carpenter, Emil 
Freyer, W. W. Hamilton, Joseph B. 
Bechtel, W. C. Harris, W. J. Ward and 
H. H. Kiger. A. C. Possin was de- 
signated to fill the unexpired term of 
Jacob Engel which runs out in 1929. 








Officers Elected 


Members of Silverware Wholesalers Associa- 
tion Hold Dinner-Meeting in New York 
Hotel and Choose Leaders 


The Silverware Wholesalers’ Associ- 
ation, Inc., elected new officers at a meet- 
ing held on Tuesday evening of last 
week at the Hotel Astor, New York. 


WILLIAM AISENSTEIN, PRESIDENT 


The evening was marked by a dinner 
which was tendered to the members of 
the association by Louis Levine of 
Schmukler’s Silverware Department in 
celebration of his recent marriage to 
Miss Jeannette Klein. 

Every member of the association, with 
the exception of one, was present at the 
dinner and the meeting which followed. 
During the evening, matters of general 
interest to the silverware wholesalers 
were discussed. 

The following officers were chosen to 
serve until 1929: President William 
Aisenstein of Aisenstein-Woronock & 
‘Sons, Inc.; treasurer, Louis Levine of 
Sechmukler’s Silverware Department; 
and secretary, George Mahler of Yeblon 
& Mahler. 








Plans Completed for Annual Outing 
of Jewelers’ 24 Karat Club of 
New York at Pleasure 
Bay, N. J., June 19 


The program for the 26th annual out- 
ing of the Jewelers 24 Karat Club of New 
York city, which will be held on Tuesday, 
June 19, has been completed, and.it is 
expected that it will bessent to members 
some time next week. The committee 
in charge of the outing his year has 
many surprises in store for the mem- 
bers, who have been told that they must 
come prepared to see the circus, which 
the committee promises will include 
tents, rings and a mammoth menagerie. 
All these will be located on Price’s Lots 
at Pleasure Bay, N. J. 

From all indications the 200 limit, priv- 
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ileged to attend these outings will be 
oversubscribed. The various events will 
be unique and elaborate and prizes will 
be awarded to the winners. 

As usual, the members and their 
guests will board one of the fast boats 
of the Jersey Central Railroad at the 
foot of Cedar St., North River, at 9 a. m. 
daylight saving time. They will be taken 
to the Highlands and from there will 
board trains to Long Branch. At Long 
Branch they will be met by trolley cars, 
which will convey them to Pleasure Bay, 
and led by a band the jewelers and their 
guests will then march to Prices. 

P. J. Coffey, chairman of the general 
committee in charge of the outing, is 
notifying all members to make their res- 
ervations as quickly as possible. 








Bandits Rob Safe 


Employe of Chicago Concern Forced to 
Divulge Combination After Being 
Threatened by Kidnappers 


CHICAGO, June 5.—An employe of Hill- 
man & Katzen, jewelers, 84 W. Madison 
St., this city, was kidnapped and held 
throughout the night by men, who, under 
threats of death, forced him to divulge 
the combination of the concern’s safe. 

The bandits entered the jewelry store 
early today and escaped with diamonds 
reported to be worth several thousand 
dollars. 








The Platinum Market 


Inactivity in the platinum market still 
keeps prices the same, no change being 
noted since last week when the official 
prices were quoted as follows: 

Per Oounce 


Platinum containing 
iridium 

Platinum containing 10 per cent 
iridium 

Iridium 

Palladium 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 
Selling Price 

U. 8S. Gov’t 
Date Official Assay Bars 
May 29.... 28% 64% 

i | eee kA Holiday 

dan 5 BA 63% 
dune 1... 641% 

si Bisse 625% 

a eee 6254 


New York 
Official 
61% 
Holiday 
60% 
61% 
60% 
60% 


London 








General Manager R. E. Miller of the 
Illinois Watch Co., Springfield, IIl., last 
week announced a new group insurance 
plan extended to all employes of the 
company and indicated that as business 
conditions warrant the company will 
make further provisions for their em- 
ployes. All employes whose service 
dated six months prior to March 26, 
1928, are eligible to the insurance which 
starts with $1,000 and is increased $100 
annually to a maximum of $3,000. 
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Notes from Here and There 


Reddy & Co., Inc., Medford, Ore. are 
now holding an auction sale. 

N. Subolnik, Knoxville, Iowa, has solq 
an interest in his jewelry business to 
L. E. Healy. 

It has been announced that L, p 
Rhinehart has disposed of his four-story 
apartment and store building at 458 
Atlantic St., Stamford, Conn., to Wil. 
liam Gordon, a jeweler. He purchased 
the property as an investment. 

Officials of the Du Pont Viscoloid Co 
Wilmington, Del., stated on Monday 
June 4, that the rupture of the digester 
which took place in one of the build. 
ings at their Arlington, N. J., plant on 
Friday, June 1, will cause no serious 
delay in the manufacture of pyralin, 
The apparatus in the building which 
was destroyed was being used for a 
special operation, whose product was not 
meant for use in the manufacture of 
pyralin. There was a resumption of 
regular production on June 5 and there 
will be no interruptions as far as de- 
liveries and service to the trade are con- 
cerned since these are also guaranteed 
by facilities of the Leominster, Mass., 
plant. 

The Samuel Ward Mfg. Co., Adams, 
Cushing & Foster, Inc., and the Moore 
Pen Co., Boston, Mass., with. combined 
assets of over $1,000,000, have merged 
interests. The Samuel Ward Mfg. Co. 
has purchased the majority holdings of 
Adams, Cushing & Foster, Inc., includ- 
ing the Moore Pen Co., and W. F. Cush- 
ing and G. L. Davis of Adams, Cush- 
ing & Foster, Inc., and the Moore Pen 
Co. have purchased and become stock- 
holders in the Samuel Ward Mfg. Co. 
There will be no change in the name, 
personnel, management or location of 
the different companies, or in their man- 
ufacturing and sales policies, excepting 
so far as the combination can be utilized 
to contribute to the mutual advantage 
of the different organizations and their 
customers. The merger is in line with 
business trends to strengthen and sta- 
bilize. 

Charles N. Hancher, head of the well 
known jewelry concern of Wheeling, 
W. Va., bearing his name is receiving 
the sympathy of his many friends in the 
jewelry trade owing to the recent death 
of his wife, which occurred on May 21, 
at the family home. Impressive funeral 
services were held Thursday last and 
entombment was in a private mausoleum 
at Greenwood Cemetery. Mrs. Hancher’s 
death was very sudden and occurred 
while she was partaking of the evening 
meal, seated with her husband and the 
shock to her relatives and many friends 
is a great one. The deceased who was 
born and spent all her life in Wheeling, 
was the daughter of the late Mr. and 
Mrs. John Mills, pioneer residents of 
that city. She was a devout member 
of St. Luke’s P. E. Church and had been 
active in the church work for many 
years. Besides her husband, she leaves 
a brother, J. Stewart Mills of Los An- 
geles, and a sister, Mrs. Mattie Mills 
Stewart of Portland, Ore. 
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Leo Henle, representing Sussfeld, 
Lorsch & Schimmel, New York, was a 
caller on the trade here during the week. 
Mr. and Mrs. Edward Sickles have re- 
ceived many condolences on the death of 
Mrs. Sickles’ brother, Harry W. May- 
baum, a retired business man, well 
known in this city. 

David Atlas, well known diamond im- 
porter and dealer at 721 Sansom St., has 
renovated and redecorated his offices 
with fine effect. The interior wall finish 
is artistic and the general office equip- 
ment also has been improved. 

A private Pullman car took the dele- 
gates of Behr Gordon lodge, I. O. B. S. 
(the jewelers’ lodge) of this city to the 
national convention of the order in 
Washington, D. C., last week. The dele- 
gates reported an enjoyable visit to the 
national capital. 

The management of the International 
China, Lamp, Glass and Gift Show, an- 
nounces its fall exhibition here from 
Aug. 27 to Sept. 1. As usual an entire 
flor at the Benjamin Franklin Hotel 
will be utilized for exhibits and it is 
stated that the jewelry and gift repre- 
sentation will be larger than ever before. 

Although Dr. A. S. W. Rosenbach, 
noted art and jewelry collector of this 
city, has purchased a residence in New 
York city, it is announced that his fa- 
mous galleries, which contain a wonder- 
ful collection of antique silver and many 
fine specimens of jewelry, will remain 
here. 

David and Nathan Cooper, comprising 
the wholesale and manufacturing jewel- 
ry firm of Cooper Bros., at 711 Sansom 
St., received many condolences on the 
death of their father, Abraham Cooper. 
at an advanced age. Their plant was 
closed last Friday and Saturday because 
of their bereavement. 

Two jewelers, W. L. Jones, a retailer 
at 1215 Poplar St., and Charles Lucken- 
heimer, repairer at 711 Sansom St., have 
received the sympathy of friends and as- 
sociates in the deaths of their wives. 
Mrs. Jones died from the effects of a 
fall and Mrs. Luckenheimer was the vic- 
tim of an illness. 

Not to be outdone by other Sansom 
St. firms, Aisenstein & Gordon are reno- 
vating and painting the front of their 
store. The final effect will be in oak 
finish, differentiating the establishment 
from its neighbors. The Street never 
was more “spruced-up” than at present 
and the “old-timers” would hardly recog- 
nize it in its modern garb. 

Important plans are being laid by 
John M. J. Costello and his committee 
associates for the summer outing of the 
Sansom Street Business Mens’ Associa- 
tion on Saturday, June 16 and already 
It is assured that the attendance will 
embrace practically all the members of 
every firm doing business on the Street 
and their friends in the jewelry and op- 
tical lines. A fine program of sports 
and entertainment is being arranged. 

Charles S. Hoffman, engraver at 802 
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Sansom St., who has fulfilled several im- 
portant engraving commissions for the 
government, now is at work on the three 
Distinguished Flying Crosses presented 
to the crew of the Bremen by Congress 
in recognition of their trans-Atlantic 
flight. Mr. Hoffman also is engraving 
a D. F. C. to be presented to Orville 
Wright, aviation pioneer. He did the 
engraving on the Congressional medal 
presented to Colonel Lindbergh. 

The Maroons, one of the teams in the 
bowling league organized among the em- 
ployes of S. Kind & Sons, well known 
Chestnut St. jewelers, were winners of 
the splendid silver trophy, a bowling 
ball, presented by the firm, and their vic- 
tory and the ending of the season were 
jointly celebrated by a banquet and en- 
tertainment at the Elks’ Club. Members 
of the winning team are Habenstreet, 
captain; Ganzs, Stehle, Keul and Wis- 
nizki. Messrs. Frank and Philip Kind, 
of the firm, were present and the latter 
made a pleasant address. Officers of the 
store athletic league also spoke. Herbert 
Wendt of the diamond department of the 
firm has returned from a pleasure trip 
to Europe on which he was accompanied 
by Mrs. Wendt. In London and Paris 
he met a number of Philadelphia jewel- 
ers. 

Albert S. Wright, jewelry. clock and 
watch buyer for Bailey, Banks & Biddle 
Co., has returned from a 10 weeks’ buy- 
ing trip in Europe during which he cov- 
ered England, France, Germany and 
Italy in search of the newest things in 
those lines. He selected many fine ex- 
amples of modern jewelry but his great- 
est novelty is a “Grandmother’s” radio 
clock, which is expected to attract much 
attention in the store and is said to be 
the very newest thing in the clock line, 
combining as it does, the old and new. 
The clock has the traditional aspect of a 
grandfather’s clock and functions as one 
as far as time is concerned, but on either 
side of the dial are two loud speakers, 
the radio mechanism being in the bottom 
of the case and interfering in no way 
with its operation as a timepiece. It is 
operated entirely by electricity. 

George Bierschenk, superintendent for 
the jewelry manufacturing firm of Ful- 
mer & Gibbons at 10th and Sansom Sts., 
was the victim of thieves who looted his 
home in Collingswood, N. J., of silver- 
ware and jewelry valued at more than 
$2,000. Among the loot was a 100 piece 
silver set and a number of rare pieces 
collected by Mr. Bierschenk during a 
period of several years. Mr. and Mrs. 
Bierschenk had spent the evening at a 
school entertainment in Collingswood 
and discovered that during their ab- 
sence the burglars had pried open a base- 
ment window and sawed a panel .from 
the door leading from the basement to 
the first floor. The owners found the 
house in disorder, bureaus having been 
ransacked and contents scattered about 
the floor. Fingerprints on the basement 
door are the only clue found by the po- 
lice. The robbery was the second one in 
the Bierschenk home within a week, a 
sneak thief having entered and stolen 
Mrs. Bierschenk’s purse during her tem- 
porary absence from home. 
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Robert J. Beitel, Catasauqua jeweler, 
was elected president of the Catasauqua 
Rotary Club at the annual meeting held 
Thursday, May 31. 

Dr. H. S. Stowe, Optometrist, Allen- 
town, has opened an office in the Far- 
mer’s Mutual building, Nazareth. He 
was formerly connected with the Wills 
Eye Hospital and the Pennsylvania Hos- 
pital at Philadelphia. 

Dr. Robert J. Beitel, Jr., is spending a 
few days at the home of his parents, 
Mr. and Mrs. R. J. Beitel, 518 Walnut 
St., Catasauqua. Mr. Beitel has just 
graduated from the Pennsylvania State 
College of Optometry at Philadelphia. 

The following manufacturers’ repre- 
sentatives are calling on the trade in this 
locality: E. H. Bingham, Western Clock 
Co.; J. B. Shedney, New Haven Clock 
Co.; John J. Diskin, Oscar Heyman & 
Bros.; R. H. Booth, J. F. Sturdy’s Sons 
Co.; J. Rodney Allen, with Oneida Com- 
munity, Ltd. 

A copy of a local newspaper published 
30 years ago was resurrected recently 
and among other items of interest was 
an advertisement of Appel, the jeweler, 
625 Hamilton St., in which diamonds 
were quoted as follows: “Perfect dia- 
monds, % carat, $20; % carat, $40; % 
carat, $60; 1 carat, $80.” 

G. A. Schlechter, veteran Reading jew- 
eler, residing at 114 Spring St., nar- 
rowly missed serious injury, if not 
death, when he stepped into the path of 
an ,automobile while trying to avoid a 
trolley car at Fifth and Walnut Sts. 
He was treated at the Homeopathic Hos- 
pital for cuts and bruises on the head. 
According to Dominic Caccese, driver of 
the automobile, Mr. Schlechter was cross- 
ing from the west to the east side of the 
street. A trolley car standing at the 
corner started moving and Mr. Schlech- 
ter, hurrying to cross the trolley tracks, 
failed to notice Caccese’s automobile. 
Caccese took him to the hospital and 
later to his home. The autoist reported 
the accident to the police authorities. 

E. H. Wetherhold & Son, jewelers, 723 
Hamilton St., and one of the oldest mer- 
cantile establishments in the city, will 
shortly go out of business. This store 
has been in its present location for a 
period of 18 years. For 22 years previ- 
ous to that time it was located on N. 
Seventh St. The business was founded 
by the late E. H. Wetherhold in 1890 in 
a small way. Steadily and conserva- 
tively the trade grew and with it came 
physical expansion of the store. With 
the demise of the head of the firm last 
January, the family has decided to dis- 
pose of the business. Since Tuesday, 
May 29, auctions have been held daily 
from 2 p. m. until closing time. James L. 
Hand, auctioneer, is conducting the sale, 
which will continue until the stock is sold. 








Shattering a large plate glass window 
with a bottle, a thief escaped recently 
with five watches valued at $200 from 
a show window in the store of Jacob 
Bennett, Inc., Granby and Tazewell Sts., 
Norfolk, Va. 
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Eustace Crees arrived home last week 
after a six weeks’ business trip in 
Europe. 

The Radium Jewelry Co., 38 Friend- 
ship St., this city, has opened a New 
York office at 9 Maiden Lane. 


Mr. and Mrs. Earl R. Mulcahey re- 
turned to their home last week from a 
15 days’ trip to the West Indies. 


Walter J. Towne et ux have sold to 
Arthur H. W. Lewis et ux lot and build- 
ings on the southerly side of Power St. 

A marriage license was issued from 
the city registrar’s office the past week 
to Harry Shatz and Miss Flora S. Puss. 

Charles W. Flagg has returned to 
Woonsocket after a stay in Springfield, 
Mass., where he suffered an attack of 
the grip. 

Mr. and Mrs. William A. Viall have 
closed their town house in this city and 
opened their country home at Saunders- 
town. 

The Bridgeport Brass Co., Inc., has 
taken a lease of the building, 70 Clifford 
St., for a period of three years from 
June 1, 1928. 

F. Nelson Lane and Charles P. Henry 
of this city are serving as members of 
the grand jury in the United States 
District Court. 

Art Hadley of the Hadley Co. was 
elected vice-president of the British 
Empire Club at the 13th annual meeting 
held last week. 

James H. Oppenheimer et ux have 
transferred to John Rogers et ux lot and 
buildings on the westerly side of Pem- 
broke Ave. 

Howard K. Clery won the qualifying 
round of the Governors cup play held 
at the Metacomet Golf Club last week 
with a card of 92-18-74. 

Gennaro Lanifero has filed informa- 
tion at the city clerk’s office that he is 
the sole owner of the “Best-Ever” Knife 
Co., 296 West Exchange St. 

Theodore B. Pierce was elected a 
member of the executive committee of 
the Rhode Island Anti-Saloon League at 
its annual meeting last week. 

Thomas Pellegrino with the Providence 
Electro-plating & Polishing Co., was 
married the past week at Pawtucket to 
Miss Florence King of Attleboro. 

The Gorham Mfg. Co. designed and 
made the handsome silver cup offered 
by the Grand Lodge of Masons in Rhode 
Island to the winner of the Craftsmen’s 
Bowling League. 

Trustees of the will of the late Ben- 
jamin B. Knight have discharged mort- 
gages of $10,000 each against real estate 
of the late Caesar Misch and of Mrs. 
Marion L. Misch. 

The automobile of J. P. Krevolin, re- 
tail jeweler of Main St., East Greenwich, 
was badly damaged recently when a 
“Short Line” bus crashed into it just 
as Mr. Krevolin had got out of it. 

The case of the Rueckert Mfg. Co. 
against the F. E. Ashmun Co. on the 
calendar of the Superior Court for trial 
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the past week was passed for reassign. 
ment. 

Mr. and Mrs. Edward D. Kunz of 
Bristol have returned from New York, 
where they bade bon voyage to Mrs. 
Kunz’s brother on a trip to European 
countries. 

Alfred Moss, representing the J. J. 
White Mfg. Co. of this city, is on a busi- 
ness trip along the Pacific Slope, where 
he will remain about a month, with 
headquarters at Los Angeles. 

Mr. and Mrs. Arthur L. Young, who 
left early in March for a tour of Europe, 
are now in Berlin. They plan to visit 
France and other places of interest be- 
fore they return home in July. 

The next meeting of the board of di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade will be held at the Turks 
Head Club on Friday, June 15, and will 
be the final meeting before the summer 
recess. 

Antonio DiStefano has given a mort- 
gage of $725 to Giovanni Russo on all 
interest in the business known as the 
Style Jewelry Mfg. Co. and all stock, 
machinery, accounts receivable, etc., in 
shop at 107 Friendship St. 

At a recent meeting of the board of 
directors of the Imperial Pear] Co., 167 
Dorrance St., the following officers were 
elected: President, Charles Burke; vice- 
president, Albert P. Marcello; secretary- 
treasurer, Alfred Marcello. 

Several of the golfers among the local 
jewelers are preparing to invade New 
London, Conn., to attend the annual 
tournament of the New England Jewel- 
ers’ Golf Association at the Shenecossett 
Golf Club on June 24 and 25. 

Among the contestants in the open 
handicap golf tournament at the Wanna- 
moisett Country Club on Memorial Day 
were: Andrew Doleman, Arthur L. Al- 
red, Howard K. Clery, Albert S. Venner- 
beck, A. W. Rogers and R. J. White. 

Mrs. Archibald Silverman, wife of 
Archibald Silverman of Silverman Bros., 
has been appointed a delegate from 
Providence Chapter of Hadassah to the 
annual Zionist convention to be held at 
Pittsburgh, Pa., the last three days of 
June. 

The foundry nine scored a one-sided 
victory over the apprentice team in the 
Brown & Sharpe Mfg. Co. Twilight 
Baseball League the other night. The 
winners scored two runs in the first 
inning and scored at will in the other 
six cantos. 

Louis F. Rosenberg was one of the 
contestants in the State invitation handi- 
cap golf tournament last Saturday at 
the grounds of the Ledgemont Country 
Club, finishing three behind the winner. 
Howard Clery finished in 84 against the 
winner’s 80. 

The case of the Royal Diamond & 
Watch Co. against James E. Perkins in 
a suit of assumpsit was heard before 
Judge Rueckert in civil session of Sixth 
District Court last week and upon mo- 
tion judgment was entered for the plain- 
tiff for $92.95 and costs. 

William G. Lind, W. Clarke, S. Mays, 
Howard F. Mulcahey and Howard L. 
Mather are among the captains of teams 
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of the St. Andrew’s Chapter of All Saints 
Memorial Episcopal Church of this city 
in the drive for funds for the purchase 
of a country estate for a club recreation 

The Continental Bronze Co,, 11-15 
Webb St., Pawtucket, designed and ex. 
ecuted the handsome bronze memoria} 
tablet given by Charles A. Russel] of 
Irons & Russell, and family to the First 
Universalist Church, this city, as q 
memorial to the young men of that 
church who served their country in the 
army or navy during the period of the 
World War. 

The door of the gold and silver re. 
finery of Christopher W. O’Brien, 44 
Borden St., was found standing partially 
open by Patrolman R. B. Williamson 
early the other morning and the dis. 
covery gave rise to suspicion that the 
place had been robbed. Investigation 
showed, however, that the lock on the 
door was old and defective, and did not 
hold when the place was closed the pre- 
vious night. 

The Brief Mfg. Co. and the Little 
Nemo Ring Co. are removing from 10 
Ship St. to the new Brier factory build- 
ing, 222 Richmond St., which is just 
being completed. The two concerns will 
occupy the entire second and third floors 
of the new building and the lower floor 
at the west end of the building. The 
lower floor at the east end will be oc- 
cupied by Calvin Dean, Inc., who is also 
removing from 70 Ship St. 

Howard L. Carpenter of the Albert 
Walker Co. of this city is on the pro- 
gram of the National Wholesale Jewel- 
ers’ Association convention at Indian- 
apolis this week as one of the speakers. 
Others who attended from Providence 
were: Archibald Silverman of Silver- 
man Bros., president of the New Eng- 
land Manufacturing Jewelers’ and 
Silversmiths’ Association; Edgar M. 
Docherty of William C. Greene Co. and 
Henry G. Thresher of Waite-Thresher 
Co. 

Judge Arthur P. Sumner in Superior 
Court last week, directed a jury to re- 
turn a verdict in favor of the defendant, 
the Outlet Co. of this city, in a $15,000 
suit brought by Anna Kelly of Ap- 
ponaug, R. I., seeking to recover for in- 
juries alleged to have suffered May 5, 
1926, in the store of the defendant. 
The plaintiff, who said she weighed 250 
pounds at the time of the accident, 
claimed that she was thrown heavily to 
the floor and suffered severe injuries 
when she sat down upon a chair that 
was unsafe. The court instructed the 
jury that there was no testimony to 
show that the chair was unsafe. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Oscar Uhl of 
Furstenworth-Uhl Jewelry Co., St. 
Louis, Mo.; R. Jacobs of Cincinnati; 
Miss Birkenbuhl and Mr. Rich of Mar- 
shall Field Co., Chicago; Messrs. Howell 
& Freilicher of McGreevy, Werring & 
Howell, Inc., New York city; Frederick 
Weingarten of Frederick Weingarten 
Co., San Francisco, Cal.; Mr. Kolmar of 
W. Reichert & Co.; New York city; 
Messrs. Caro and Dyer of Ben Felsen- 
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thal Co., New York city; Arthur Kaskeli 
of D. Lisner & Co., Inc., New York city; 
Morris Levy of Chicago; Mr. Silverstein 
of the President Jewelry Co., New York 
city; Charles G. Brown of Stein & Ell- 
bogen, Chicago; Miss Danvey of R. H. 
Macy & Co., New York city. 

Harry B. Matthews, formerly of the 
Matthews Co., Newark, N. J., and now 
in charge of the William B. Kerr Divi- 
sion of the Gorham Co. of Providence, 
left Providence on Monday for Quebec 
and yesterday (Wednesday) was to sail 
on the Empress of Scotland of the Cana- 
dian Pacific Line for Southampton. Mr. 
Matthews is accompanied by Mrs. Mat- 
thews and together they will spend from 
two to three months visiting the im- 
portant centers of Europe. 

Among the contributions announced 
the past week for the benefit of the 
camp fund of the Girl Scouts were the 
following: Mrs. Samuel M. Nicholson, 
$500; Uncas Mfg. Co., $25; Mr. and 
Mrs. Marsden J. Perry, $25; Mrs. Wil- 
liam A. Viall, $10; Mr. and Mrs. Ed- 
mund C. Mayo, $10; Mr. and Mrs. 
Arthur Henius, $50; Frederick A. 
Stevens, $10; Mr. and Mrs. Frank R. 
Budlong, $10; Col. Samuel M. Nicholson, 
$100; Mrs. F. A. Boss, $10, and Mr. and 
Mrs. Harvey J. Flint, $10. 

Additional subscriptions for the an- 
nual charity institutions drive for the 
Roman Catholic Diocese of Providence 
were announced the past week including 
the following: Edward B. Hough, $50; 
William P. Otis, $10; Walcott Slade & 
Balkom, $20; H. T. Daughaday, $10; 
Belcher Loomis Co., $100; Peerless Box 
Co., $50; Manuel F. Williams, $50; Out- 
let Co. Employes’ Beneficial Association, 


$50; Tilden-Thurber Corp., $50; Abra-~ 


ham Kestenman, $10; Arthur T. Jones, 
$50, and Browning King & Co., $15. 
The case of the Eagle Loan Co. of 
this city against Isadore DiMeo et al 
occupied the attention of Judge Fred- 
erick Rueckert in civil session of the 
Sixth District Court last week in supple- 
mentary proceedings brought to secure 
payment of judgments previously se- 
cured. On hearing it was found that the 
defendants, Isadore DiMeo, Alfred Di- 
Meo and Frank DiMeo are unable to pay 
the plaintiff’s judgment in whole or in 
part, and the court ordered that new 
citations issue to the defendant, Fere- 
rico Scungio and John Taylor. The de- 
fendants, DiMeo, are members of the 
manufacturing jewelry concern of Di- 
Meo Bros. Co., Inc., 4 Power St., this 
city, that went into bankruptcy some 
time ago. On May 14 a petition was 
filed by the concern in the United States 
District Court here for a discharge in 
bankruptcy, and a hearing on this peti- 
tion will be held June 16 at 10 o’clock. 








Thieves smashed the plate glass win- 
dow in the jewelry store of Bert Arnold, 
Albia, Iowa, one morning recently and 
stole watches and other jewelry valued 
at about $150. The robbery was dis- 
covered soon after it occurred but the 
Police were unable to find any trace of 
the thieves, 
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Mr. and Mrs. William Lingard are on 
an extended tour of Great Britain. 

George Guyot, who has been confined 
to his house by illness, is reported as 
convalescing. 

William F. Flynn and wife sailed from 
Boston last Sunday for a trip to Europe 
lasting several months. 

L. M. Clark is in New York city and 
vicinity for a few days in the interests 
of the Bay State Optical Co. 

Mr. and Mrs. Harry Kent left last 
Saturday for Oak Bluffs, where they 
opened their cottage for the summer. 

Lawrence P. Keeler, Lloyd G. Balfour 
and George L. Shepardson were among 
the contestants in the handicap golf 
tournament for members at the High- 
land Country Club on Memorial Day. 

Aldro A. French, Frederick C. Wil- 
marth and Bonner Mason have returned 
from a fishing trip to Square Lake, in 
Maine, near the Canadian border, where 
they enjoyed some fine sport. 

John J. Soper with the R. F. Simmons 
Co. was in charge of the class initiation 
for the Attleboro Aerie of Eagles last 
week. Among those in the class were 2 
number of jewelers. 

Mr. and Mrs. Lloyd G. Balfour have 
opened their summer home at Watch 
Hill, R. I., for the season and entertained 
a number of friends from here on 
Memorial Day at a house party. 

On July 2, Camp Finberg, the summer 
camp of the Attleboro Young Men’s 
Christian Association, which was made 
possible through the gifts and efforts of 
Joseph Finberg of the Finberg Mfg. Co., 
will be opened for its third season. 

Eldridge G. Patten, an expert wire 
drawer and for many years a resident 
of this city where he was employed in 
local manufacturing jewelry establish- 
ments, died at his home in Milk St., on 
May 31 in his 81st year. He is survived 
by his widow and one brother. 

Peter Lenoie, for many years in the 
employ of the T. I. Smith Co., with his 
wife celebrated the 50th anniversary of 
their wedding last week. Following an 
attendance at St. Mary’s Church a re- 
ception was held at their home, where 
they received a large number of friends. 

For the first time in many years the 
William A. Streeter Post, G. A. R. of 
this city marched through the streets on 
Memorial Day parade without the 
leadership of its venerable Commander, 
Major John W. Bean. Major Bean, who 
is 95 years of age was unable to leave 
the house on account of ill health. 

Charles: B. Healey, an employe of the 


Bennett & Nickett Co., die and hub cut-° 


ters, this city, graduated from the 
Rhode Island School of Design at Pro- 
vidence the other night. He received the 
first prize in hub and die cutting offered 


by the New England Manufacturing - 


Jewelers’ and Silversmiths’ Association. 

Lewis S. Chilson, treasurer of the J. 
M. Fisher Co. has been elected head of 
this year’s Attleboro Community Chest 
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organization. Among the members of the 
board of directors are: George E. Ner- 
ney, William A. Rohman, James L. 
Wiggmore, Rathbun Willard, Milford E. 
Bliss and Lewis S. Chilson. 

A group of local sportsmen including 
Samuel Haslam, Sr., Samuel Haslam, 
Jr., Amos Blackinton and Frank Sweet 
have filed papers at Boston for the in- 
corporation of the Commonwealth Gun 
Club with headquarters at Plainville for 
the purpose of encouraging and promot- 
ing outdoor sports. 

Wonder catches, a beautiful “peg” to 
end the game, a ringing single and the 
first home run of the season was regis- 
tered by “Tess” Newman for the R. F. 
Simmons Co.’s team against L. G. Bal- 
four Co.’s nine at Capron Park the 
other evening in the Manufacturers’ 
League game. The game was won by 
Simmons on a score of 6-4, 

The L. G. Balfour Co. has won a ver- 
dict in the circuit court whereby a 
charge brought against a salesman in 
the employ of the concern for not pay- 
ing a city tax of $25 at Kansas City 
has been ‘dismissed. The firm contended 
that the tax was unconstitutional and 
the circuit court has upheld this con- 
tention. 

The Balfour Blast, the house organ of 
the L. G. Balfour Co., says in its issue 
of this week of trade conditions: “Un- 
doubtedly we are passing through the 
busiest period we have ever experienced. 
Nothing, not even the avalanche of 
orders which sweeps on us every Decem- 
ber, has approached the present flood. 
Every department is working to ca- 
pacity, and we are barely holding our 
own.” 

A full day of activities at the High- 
land Country Club which included golf, 
tennis and bridge terminated Saturday 
in the dinner dance at 6.30 o’clock. 
Among the members of the committee 
having the affair in charge were: Mr. 
and Mrs. Edward L. Gowen, Mr. and 
Mrs. Frank E. Guild, Mr. and Mrs. 
George E. Hartman, Mr. and Mrs. Joha 
S. Holden, Mr. and Mrs. Albert A. 
Jeaneret, William J. Gow, Horace B. 
Gowen, Howard R. Grant, Duncan J. 
Greenhalgh, Mark A. Hanna, Raymond 
M. Horton, James W. Jennings and Max 
Schweinshault. 








Plainville 


Lewis Whiting was in Washington, 
D. C., the past week on a business trip. 

Plainville is to have an airport and 
workmen are now engaged in tearing 
down stone walls and getting the ground 
adjoining the Commonwealth Gun Club 
grounds in readiness for an aviation 
field. 

At the annual meeting of the Plain- 
ville Athletic Association, which preced- 
ed the annual banquet in the Walter L. 
Rice Memorial building the other eve- 
ning, Clarence F. Telford was elected 
president for the ensuing year, with 
Frank W. Etter as_ vice-president, 
Erwin B. Sylvia, secretary, and William 
White, chairman of the board of di- 
rectors. 
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Actual Size 


This is a correct and handy reference book for the jewelry trade 
and goes to the man who actually buys the goods. It is used con- 
stantly throughout the year. For 32 years it has been the Standard 
Buyers’ Directory of Manufacturers, Importers and Jobbers of 
jewelry and allied trades. 


Full Page, $35; Half Page, $20; Quarter Page, $12 


It is to your advantage to reserve space at once. 
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Cc. G. McCambridge, a former resident 
of this town, died at Ontario, Ore., on 
May 24. . : 
Fred S. Gilbert has resigned his posi- 
tio as a traveling salesman for the L. 
E. Freeman Co. 

Mrs. Ida Whiting, for several years 
employed by the Webster Co., died the 
past week. 

Frederick E. Sturdy of the J. F. 
Sturdy’s Sons Co., has returned from a 
business visit to the firm’s Canadian 
plant. 

J. Frank Mason, the Mason Box Co., 
has been elected vice-president of the 
North Attleboro Rotary Club for the 
ensuing year. 

Mr. and Mrs. John H. Peckham have 
opened their summer home at Pocasset 
on Cape Cod for the season. Mr. and 
Mrs. John H. Peckham, Jr., spent the 
last week-end with them. 

The first of a series of business men’s 
luncheon meetings to be given by local 
manufacturers to their office employes 
at the new Hixon Hotel, was held last 
week by Howard R. Grant of the T. G. 
Frothingham Co. 

Selectman Frederick E. Sturdy broke 
into the limelight the other evening as 
an after dinner speaker at the annual 
banquet of the Turguato Tasso Lodge, 
Sons of Italy, substituting for the chair- 
man of the board, who was unable to 
attend. 

Word was received here the past week 
of the death in Los Angeles, Cal., of 
the wife of Willard B. Sunderland, a 
well-known jewelry salesman. Mrs. 
Sunderland was formerly a resident of 
North Attleboro, and besides her hus- 
band leaves one daughter. 

The baseball team representing the 
Mason Box Co. defeated that of ‘the J. 
F, Sturdy’s Sons Co., by a score of 6 
to 5 in the Manufacturers’ League game 
the other evening. The game was won 
in the ninth inning by the boxmakers 
when they staged an exciting and 
spirited rally. 

William White of the William White 
Co. has the sympathy of the entire trade 
in the death the past week of his father. 
James White, who was 83 years of age. 
Mr. White was for many years employed 
as an expert journeyman in various 
jewelry factories throughout the Attle- 
boros. 

Employes of the office and packing de- 
partments of the Bugbee & Niles Co., 
gave a luncheon the other day at the 
Weber Duck Inn to Miss Lillian Mc- 
Donald, who is to become the bride this 
month of Howard Walsh of Boston. 
Miss McDonald has been with the con- 
cern for several years. 

Gerald M. Croke of this place has pur- 
chased the North Attleboro Foundry 
located in Chestnut St., from a company 
of which John L. Thompson was presi- 
dent and A. B. Cook was treasurer. The 
new purchaser has been manager of the 
Plant for the past year during which 
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time he has done much in developing the 
business. 

Congressman Joseph W. Martin, Jr., 
is home from Washington and is mak- 
ing preparations to attend the Repub- 
lican convention at Kansas City. Con- 
gress adjourned Tuesday night and 
Congressman Martin arrived the follow- 
ing morning in Fall River in time to 
participate in the Memorial Day observ- 
ance. He made two addresses in Fall 
River during the forenoon and reached 
home late in the afternoon. 

Miss Ann Kenyon, the 10-year-old 
daughter of Mr. and Mrs. Wallace D. 
Kenyon was one of the stars at the 
annual open air show sponsored by the 
Metropolitan Driving Club on Charles 
river speedway at Boston last week. 
Miss Kenyon brought home four trophies 
and earned one of the firsts in the horse- 
manship competition for children under 
12 years. Her other trophies were won 
by her pony Sassy Susie. 











James Mullen has returned to his posi- 
tion with the Thomas Long Co. after an 
absence of more than a week due to grip. 

Nathaniel I. Goodman announces his 
removal from the sixth floor to Room 77, 
Jewelers building, 373 Washington St., 
on June 11. 

David Nemser, Ely Seigel and John 
Plackter went on a fishing trip in Maine 
last week. The population of the rivers 
thereabouts was greatly reduced. 

H. A. Martin, manager of the whole- 
sale department of Smith-Patterson Co., 
visited New York last week, calling on 
the trade and taking stock of the jewelry 
situation. 

Mitchell Hamilburg of the Hamilburg 
& Shaw Corp., manufacturer of rings at 
8 W. 30th St., New York, is visiting the 
trade in Boston in the interest of his 
firm. Mr. Hamilburg will leave Boston 
to continue his trip West without. stop- 
ping in New York. 

Of 500 consumers selected by a Boston 
firm for questioning about the reading 
of advertisements, only one person out 
of 389 believed such superlatives as 
“values unequalled in history,” “supreme 
achievement of the age,” etc. Confidence 
in comparative price citations varied. 

J. Gesper,; watchmaker, Springfield, 
committed suicide by inhaling illuminat- 
ing gas, last week. He set an alarm 
clock to release the jet. His body was 
found in an apartment at 364 Belmont 
Ave., and according to the medical ex- 
aminer, Gesper had been dead a week. 

Miss Harriet W. Inman, daughter of 
Charles Inman, was married to Law- 
rence F. Day, son of Mr. and Mrs. J. 
V. Day, June 2, the ceremony taking 
place at the Episcopal Church, Melrose. 
The father of the bridegroom is credit 
manager of Smith-Patterson Co. On 
their return from a wedding trip Mr. 
and Mrs. Lawrence F. Day will make 
their home in Melrose. 
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Mr. and Mrs. Harold Jenkins, parents 
of Melvin P. Jenkins of the Thomas Long 
Co., celebrated their 50th wedding an- 
niversary May 30. They were married 
May 30, 1878. They have been lifelong 
residents of Essex. Mr. Jenkins is a 
member of the Odd Fellows, K. of P., 
and the Grange. Mrs. Jenkins is a mem- 
ber of the Daughters of Rebekah, the 
Grange, and is past worthy chief of the 
Pythian Sisters. They were presented 
a clock encased in golden walnut with 
a gold dial, and bearing a solid gold 
plate with the dates, 1878-1928, the 
donors being their children and grand- 
children. . 








Business Troubles 





H. F. Miller, Davenport, Ia., has filed 
a voluntary petition in bankruptcy. 

The Diamond Shop, Buffalo, N. Y., is 
reported to be in bankruptcy. 

A. J. Osborn, Ladysmith, Wis., is offer- 
ing creditors 65 cents on the dollar. 

Thomas & Fordham of Savannah, Ga., 
have filed a petition in bankruptcy. 

E. Duell’s Sons, Pottsville, Pa., are 
settling at 25 cents on the dollar. 

An involuntary petition in bankruptcy 
has been filed against the Royal Novelty 
Co., Inc., Chicago. 

Reddy & Co., Inc., Medford, Ore., have 
assigned to the Wholesaler Adjustment 
Company of Seattle, Wash. 

W. C. Yost, Huntington, W. Va., has 
been closed under a distress warrant for 
rent in the sum of $2,100. 

A. P. Workman & Son, Providence, 
R. I., are offering creditors 20 cents on 
the dollar. 

John F. Plante, Holyoke, Mass., has 
filed a voluntary petition in bankruptcy. 
The assets are placed at $2,585 and the 
liabilities at $9,902. 

Wm. F. Chears, Inc., Sanford, S. C., 
is offering creditors 33 cents on the dol- 
lar. The assets are placed at $27,000 
and the liabilities, $20,440. 

Primrose & Sandoz, Ventura, Cal., 
have assigned to the Los Angeles Whole- 
salers Board of Trade. Their assets are 
placed at $10,000 while the liabilities 
are given as $14,724. 

The Russel Jewelry Co. of Syracuse, 
N. Y., is reported in bankruptcy and a 
receiver has been appointed. The nom- 
inal assets are placed at $50,000 with 
liabilities of the same amount. 

A voluntary petition in bankruptcy 
was filed last week by William D. Roe- 
der, retail jeweler, Dwight, Ill. Liabili- 
ties are listed as $12,537. His assets con- 
sist of stock at $1,200; fixtures, $1,000, 
and accounts receivable, $300. The first 
meeting of creditors was held on Mon- 
day, June 4, at Dwight. 








Burnett Bros., jewelers, who conduct 
a number of stores on the Pacific Coast 
have selected Port Angeles, Wash., as a 
promising field for a jewelry store. A 
small but complete store has been opened 
there under the direction of Edward 
MeTarnahan. 








eS CSR ERR NET HRS mE EE Sepa mR eel i nt dette 


ee 


SS EINE atin Ral tg BEES sry wets 


THE JEWELERS’ CIRCULAR 














a: 


Here are two booklets which we believe you 
will be interested in receiving—‘“‘The Art of 
Table Setting’! illustrated with large7 x9 
in. prints showing model table settings, made 
under the supervision of the author of a well- 
known book of etiquette, and ‘‘The Early 
American Style”, being a complete catalogue 
of the latest “‘Treasure’’ pattern. Both of 
these booklets will be gladly sent for 40 cents. 


Rogers, Lunt & Bowlen Co., J- £-—6-28 
Greenfield, Mass 


Enclosed find 40 cents in postage (or 
coin) to cover cost of mailing. 


CO 
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Breakfast, too, demands STERLING? 


Do you know the joy of sitting down to a breakfast table 
set with Sterling Silver tableware? 

Time was when Solid Silver tableware was regarded as 
something to be used on very special occasions—just for 
“company”. But today, Sterling is yours to enjoy every day 
at every meal. 

The cost? Much less than you think. For example, the 
flat silver on the breakfast table illustrated above, which is 
set for four people, costs only $57.33. For six it would cost 
only $86.00. The price of the Coffee Pot, Sugar, Creamer and 
Waste is $285. The Tea Pot to match is $115.00. 

And it is so easy to acquire a service of “Treasure” 
Silver, for you may purchase a few pieces at a time as your 
purse permits. Ask your jeweler or write us direct. 


ROGERS, LUNT > BOWLEN CO. 
VS) __ Silversmiths + Creators of Distinctive Tableware $e. 


“Ha” GREENFIELD - MASSACHUSETTS La 
Member of the Sterling Silversmiths Guild of America 
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Above, in reduced size, is the full page “TREASURE” ad which appears in the June issues of VOGUE, VANITY FAIR, 
HOUSE & GARDEN, HOUSE BEAUTIFUL and the JUNIOR LEAGUE MAGAZINE. Is your stock 
of “TREASURE” patterns complete enough to satisfy the demands of the JUNE BRIDE? 
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Editorials 





Long Prison 
Terms for 
Jewelry Bandits 


HE conviction 
[or Nate Wein- 

zimmer, chauf- 
feur for the no- 
torious Whittemore gang of jewelry 
bandits, as reported in this week’s 
issue of THE JEWELERS’ CIRCULAR, 
practically brings to a close the story 
of the operations of one of the most 
dangerous jewelry bandit gangs that 
ever preyed upon the trade. When 
Weinzimmer is sentenced on June 12 
only one member of the Whittemore 
gang will still be awaiting punishment 
for participation in the series of rob- 
beries which culminated in the spec- 
tacular hold-up of Albert Goudvis and 
Emanuel Veerman of Goudvis Bros., 
diamond dealers, who were robbed at 
the corner of Fifth Ave. and 48th St., 
New York, in January, 1926. The only 
other member of the Whittemore crew 
to be sentenced is Anthony Paladino, 
who has already pleaded guilty to his 
part in the robbery and who has been 
awaiting sentence for over a year. His 
confession aided materially in the con- 
viction of the other members of the 
gang and he may get off with a lighter 
sentence. 

Every means that could be employed 
in an attempt to evade sentence was 
used not only by Weinzimmer but by 
other members of the gang, but every 
effort has proved futile and as soon 
as Weinzimmer and Paladino are sen- 
tenced the jewelry trade will be well 
rid of these gunmen. Whittemore, 
the leader of the mob, was hanged in 
Maryland after being convicted of 
slaying a prison guard in one of the 
state penitentiaries. Leo and Jake 
Kramer and Milton “Shuffles’” Gold- 
berg are all serving sentences in Sing 
Sing at the present time. They were 
brought down the river in an attempt 
to strengthen the defense of Wein- 
zimmer and told the jury that he was 
not a. member of the gang, but the 
jury, apparently, took little stock in 
their testimony. Willie Unkelbach, 
another member of the gang, testified 
at the prosecution. He is also serv- 
ing a long term in Sing Sing. 

All the surviving members of the 
bandit gang are now in the clutches 
of the law and must serve longer 
prison terms because of their previ- 
ous records which bring them within 
the scope of the Baumes Laws, which 
have been so effective in helping to 
decrease the number of hold-ups and 
robberies in the jewelry trade in New 
York State. 

The District Attorney’s office spent 


a great deal of time in convicting the 
members of the Whittemore gang, and 
jewelers not only in New York but 
throughout the country are grateful 
for the final successful disposition of 
these crooks. 

On another page in this issue is the 
report of the arrest of “Dr. Kratz,” 
a notorious swindler who on Satur- 
day attempted to secure a diamond 
ring from a New York jeweler. He 
selected the wrong victim and instead 
of escaping with the ring, walked into 
the arms of the police. A long prison 
sentence in his case will also help to 
discourage adventurous youths who 
plan to select members of the jewelry 
trade as their victims. 





Report on me ae _ 
Platinum Metals Allie .. ae 
in 1927 1€ etals 


in 1927,” published 
in full on another page of this issue, 
is the annual statement issued by the 
United States Bureau of Mines of the 
Department of Commerce. It is de- 
voted in large part to statistical tables 
covering new platinum metals re- 
covered by refiners in the United 
States; secondary metals recovered by 
the refiners; the platinum metals im- 
ported for consumption in the United 
States; the amount consumed by the 
different industries and the stocks of 
the different platinum metals on hand 
Dec. 31 and during the years running 
from 1918 to 1927. 

This report was formerly published 
as a special report that was a part of 
“Mineral Resources of the United 
States” and much more detail was 
given as to production and mining 
conditions. Last year and again this 
year the report is much more con- 
densed in form. 

The statistics for 1927 show that 
the jewelry trade used 94,130 Troy 
ounces or 63 per cent of all the metal 
reported by refiners as going to the 
various industries, as compared with 
97,081 Troy ounces or 57 per cent in 
1926. The chemical industry con- 
sumed 11,466 Troy ounces or 8 per 
cent, as compared with 10,839 ounces 
or 6 per cent in 1926. The electrical 
industry used 19,135 ounces in 1927, 
while in 1926 a total of 22,066 ounces 
were used. The dental trade is cred- 
ited with 19,851 ounces in 1927 as 
against 19,736 in 1926. A big de- 
crease is shown in the miscellaneous 
industries, which consumed only 5104 
Troy ounces or 3 per cent in 1927, as 
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“UTE EEE EEE compared with 21,894 Troy ounces or 
13 per cent of the total in 1926, 

In dealing with prices, the report 
shows that the platinum metals 
dropped in price in most of the months 
of the year. Platinum quotations at 
the beginning of the year were $112 
an ounce but declined to $72. The 
open market price for large lots was 
nearly uniform at $6 an ounce under 
the quoted price. Palladium was 
quoted early in the year at $63 to $6¢ 
an ounce but after fluctuation reached 
a low of $50, the average price for the 
year being $58 an ounce. The average 
selling price of iridium for the year 
was $120 an ounce. Rhodium quota. 
tions varied from a high of $65 to $75 
an ounce to a low of $50 to $52. Os. 
mium started the year at $65 an ounce 
and showed some change but closed 
the year at $60 to $65 an ounce. 

The report shows a decrease in the 
amount of platinum metals on hand 
in 1927 as compared with 1926. The 
amount of platinum proper, however, 
shows an increase of from 64,203 
ounces in 1926 to 68,757 in 1927, 
Palladium showed a decrease in 1927 
while iridium showed an increase as 
compared with the previous year. 


Simplified + Pe 2, 
Practice in the ’ ere 
was a confer- 


ae rae ence held at the 
Department of Commerce in Wash- 
ington, on the question of the Simpli- 
fication of Practices in the making 
and selling of sterling silver flatware, 
which resulted in a number of recom- 
mendations being made as to the 
proper pieces which manufacturers 
should make in staple, fancy lines and 
sets, as well as a recommendation 
limiting the number of new pat- 
terns to be put upon the market to one 
every two years. This conference, 
which had been called at the sugges- 
tion of the members of the Sterling 
Silversmith’ Guild, was attended by 
representatives of the manufacturers, 
the wholesalers, retailers and even 
some of the larger consumers of ster- 
ling flatware, and the resolutions 
unanimously adopted were considered 
as taking effect from the Ist of Jan- 
uary, 1926. As far as we have been 
able to see, the suggestions agreed 
upon have been of distinct benefit to 
the trade in all lines, and although 
the recommendations apply only to 
new patterns, they have already pro- 
duced a decided saving both in the 
manufacturing and _ distributing 
branches of our industry. 

The Department of Commerce, 48 
noted last week, is now about 
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Jacob Finger has purchased the busi- 
ness of Dave Rudy, 218 Ave. A. 

Arthur C. McGie, representing Sykes 
& Strandberg, will be in Chicago the 
week of June 11. 

Garner Sly with the E. H. Pudrith 
Co., Inc., Detroit, Mich., is here on a 
buying trip for his concern. 

David Cohen of Duneier & Cohen of 
24 Eldridge St., left yesterday on the 
Berengaria on his annual visit to the 
diamond markets of Europe. 

Charles Brown of the Stein & Ell- 
bogen Co., Chicago, was in this city last 
week on a buying trip. He has now re- 
turned to the concern’s headquarters. 


The Stephen Varni Co., importer of 
precious stones, 15 Maiden Lane, has 
added Harvey F. Sandford to its selling 
force. Mr. Sandford will take care of 
the New York city territory and the 
vicinity. 

It was announced last week that 
Messrs. Winetzky and Dubin, doing 
business as the Rogers Jewelry Co., deal- 
er in clocks, watches, jewelry, etc., 860 
Nostrand Ave., Brooklyn, has dissolved 
partnership. 

James L. Hand, jewelers auctioneer, 
14 Maiden Lane, is now closing out the 
business of E. H. Wetherhold & Son, Al- 
lentown, Pa. This business has been es- 
tablished for 40 years. Mr. Wetherhold, 
senior, died about a year ago and his 
widow and son who have been conduct- 
ing the business, have decided to retire. 


Albert Tartakow, who has been en- 

gaged in the jewelry business since 1909, 
is now located in his new store at 778 
Sixth Ave., near 48th St. Mr. Tartakow 
opened his new place June 1 and deals 
in diamonds, antiques, jewelry and sil- 
verware. Emile A. Tartakow, who was 
formerly employed by M. Rosenthal & 
Son, is associated with his father. 
_ The Jewelers Square Club will hold 
its regular monthly meeting at the Cafe 
Boulevard, 41st St. and Broadway, on 
Monday evening, June 11. This will be 
the last meeting which will take place 
until Oct. 1. A dinner will be served at 
6.30 p. m., and after the regular busi- 
ness has been transacted, the members 
will enjoy an entertainment program. 


Joseph Beilenson, who is connected 
with the firm of Louis Beilenson, 65 


- Nassau St., accompanied by Mrs. Beilen- 


son, returned to Antwerp last Saturday 
on the Arabic. The Beilensons reside in 
Antwerp and are returning to their 
home after a six weeks’ visit to the 
United States. Upon his arrival in 
Antwerp Mr. Beilenson will resume his 
duties as a buyer. 
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The trade is being notified that Au- 
gust Kost, Jr., has retired from active 
service with the firm of A. Kost, Inc., 
jewelers and opticians, 650 Newark Ave., 
Jersey City, N. J. The firm name has 
been changed to Kost & Baird, Inc., the 
members of the firm being August Kost, 
Jr., president and treasurer, and Wil- 
liam Baird, vice-president and secretary. 
The business will remain at the same 
location. 

Saul Blitz, member of the firm of 
Kittay & Blitz, importers of diamonds, 
pearls, precious and semi-precious stones, 
200 Broadway, returned from abroad on 
the Majestic. Mr. Blitz, who was abroad 
for two months, visited the following 
countries: Bohemia, Germany, France, 
Switzerland, Holland, Antwerp, and 
Italy. According to Mr. Blitz’s observa- 
tions, conditions look very prosperous, 
as he found all factories working to full 
capacity. 

At the annual meeting of the stock- 
holders of Marcus & Co., the following 
were elected to the board of directors: 
William Elder Marcus, Jr., Chapin Mar- 
cus, Dorothy Elder Marcus, Louis E. 
Fougeray, Harry Keller and Charles A. 
Hammarstrom. The directors elected 
the following as officers of the corpora- 
tion for the new year: William Elder 
Marcus, Jr., president and treasurer; 
Chapin Marcus, first vice-president and 
secretary; Louis E. Fougeray, vice- 
president. 

Veit Hirsh and George P. Hirsh, trad- 
ing as Veit Hirsh & Son, dealers in dia- 
monds and jewelry, 6 Maiden Lane, 
were petitioned into bankruptcy in the 
United States District Court, this city, 
on Tuesday, May 29. The creditors in- 
stituting the action include Samuel Mos- 
kowitz, $740; Samuel Pitzele, $900, and 
Samuel Ackerman, $1,143. The concern, 
it is claimed owes about $70,000 and has 
assets totalling approximately $10,000. 
Judge Knox has appointed John E. 
Joyce, as receiver under a bond of $5,000. 

A jury, which for several days lis- 
tened to testimony at the trial of Sidney 
Weiss and Murray Fershing who were 
both accused of participating in the 
hold-up and robbery of the jewelry store 
of Shafran & Feffer, 37 Clinton St., were 
unable to reach a verdict on Tuesday 
night of last week and after a hopeless 
deadlock, were dismissed. Both defend- 
ants were placed on trial before Judge 
Allen in the Court of General Sessions. 
After the disagreement of the jury they 
were returned to the Tombs where they 
are now awaiting a second trial. 

T. Nelson Page, representing Oscar W. 
Maynard, Inc., Miami, Fla., arrived in 





New York last week accompanied by his 
wife and Mrs. Oscar Maynard. The 
party made the trip from Miami by 
automobile and while in this vicinity will 
remain with friends on Long Island. Mr. 
Page plans to be in New York for the 
next two weeks and while here will visit 
some of the important, factories in the 
East. On Monday and Tuesday of this 
week he enjoyed visits to the silver and 
silver plateware plants of the Interna- 
tional Silver Co., in Wallingford and 
Meriden, Conn. 

An involuntary petition in bankruptcy 
was filed on Monday of last week against 
Leon Leimas, dealer in diamonds and 
jewelry, 99 Nassau St., this city. The 
petitioning creditors include Samuel 
Ginsburg, with a claim for $278; Ritt & 
Shapiro, $2,073 and Harry A. Wallman, 
$1,498. He is charged with making 
heavy purchases just before the bank- 
ruptcy action was started. The jeweler 
is said to have assets worth about $25,- 
000 while the liabilities are estimated at 
$45,000. The day after the petition was 
filed, Judge Knox appointed James 
Powers, as receiver, under a bond of 
$7,500. 

Involuntary bankruptcy proceedings 
were started on Tuesday, May 29, in the 
United States District Court, this city, 
against the Wachsman-Serber Co., man- 
ufacturing jeweler, 37 Maiden Lane. The 
action was started by the B. & G. Mfg. 
Co., with a claim for $35; O. Marchand, 
$123, and J. J. Fewes, $363. Last 
Thursday Judge Knox appointed James 
Cunnion as receiver under a bond of 
$3000. It is claimed that the concern 
owes about $17,000, while the assets, in- 
cluding rings, mountings, machinery, 
furniture and fixtures are worth approxi- 
mately $7,000. The petition was filed 
for the creditors by Goldman & Frier, at- 
torneys, 15 Maiden Lane. 

Announcement has been made of the 
appointment of the following members 
of the jewelry trade to serve on the 
Jewelers’ Advisory Committee of the 
Federation for the Support of Jewish 
Philanthropic Societies of New York 
city: Walter N. Kahn, Richard Gold- 
smith, Edwin S. Lorsch, Melville Unter- 
meyer, Sigmund Cohn, M. J. Schless, B. 
S. Katz, S. Lenkowsky, Lee Bach, Zach 
A. Oppenheimer, N. J. Stern, Henri 
Didisheim, Alex E. Arnstein, and Henry 
Goodfriend. This group will direct the 
organization of a jewelers’ committee 
for the Business Men’s Council of the 
Federation, which is composed of 134 
trade and professional groups whose 
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CHATHAM Over One Hundred Years the Jewelers’ Bank 


pHENIx A Bank’s Best Friend 
"Sy ye Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 
account here and are among our best friends today. 


NATIONAL pan CLOCCOOO 
TRust comPANy We Welcome New Business 
Main Office—149 Broadway 
Conteal, | Surplse and Branches—Battery to the Bronx 
Profits over 


an ... Resources Over a Quarter of a Billion Dollars 
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IN THE HEART OF THE JEWELRY 
TRADE 


JEWELERS in steadily increasing 


numbers are finding our location | 
most convenient and our serv- 5 SALMON P. CHASE, Secretary of the Treasury ander LINCOLN 


ice very satisfactory. Permanent Trust Service 


Always on duty 


[hat National Banks have # Through our Trust De- 
complete trust powers is partment, we serve in 
not generally understood. ace = Pairmcwn 
The Federal Reserve Act “ig , 
. guardian. We serve cor- 
Ge amended in BIB) eo | fora ares: 
: ‘ ransfer agent o 
exercise full fiduciary and as trustee for bond 
powers. - issues. 


FIDELITY TRUST H Large capital resources and a perpetual charter 


COMPANY oe eee ee 
of NewYork ; THE 
ois CHASE NATIONAL BANK 
110 William St., cor. John St. of the City of New York 


New York 
57 Broadway, Head Office 
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; H Two Convenient Branches: 
Hate Deposit Baults i (75 Maiden Lane — Madison Ave., at 41st St. 


Capital and Surplus and Undivided Profits $107,000,000 
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Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with all the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 
81 Fulton Street, New York 
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task it is to solicit funds for the budg- 
etary needs of the 91 constituent in- 
stitutions. ‘ 

James Wiggmore representing the H. 
w. K. Co., Attleboro, Mass., is calling 
on the trade in this city. 

“Art” Oppenheim was an out-of-town 
buyer in this city last week and while 
here purchased goods for his concern, 
the Block-Weinfeld Co., Chicago. 

Joseph J. Newman, of Gold Seal Im- 
porters, 358 Fifth Ave., sailed last Sat- 
urday on the Majestic to visit the firm’s 
factories in Paris, Vienna, Czechoslo- 
vakia and Germany, where he will super- 
vise the fall and holiday production of 
French steel beaded bags, leather bags 
‘and other novelties. 

Paul Piagett, technical manager of 
the Pavillons Watch Co., Inc., Geneva, 
has returned to Switzerland. Mr. Pia- 
gett sailed for Europe, yesterday 
(Wednesday) on De Grasse after a trip 
through the United States in the inter- 
est of his concern. The Pavillons 
Watch Co., has a local office at 576 Fifth 
Ave. 

Henry Agate, president of the Bonner 
Mfg. Co., 87 Maiden Lane, and Mrs. 
Agate announced the engagement of 
their daughter, Alice R. Agate, to Lewis 
Rothenberg, of 64 W. 48th St. The an- 
nouncement was made at a reception 
given in their honor on Sunday, June 3, 
at the residence of Mr. and Mrs. Agate, 
220 W. 98rd St. A large gathering of 
friends prominent in the jewelry trade 
were present. 

The Association of Jewelers, En- 
gravers and Stationers to Schools and 
Colleges, of which several concerns in 
this city are members, will hold its an- 
nual convention in the Hotel Statler, Bos- 
ton, Mass, on June 25, 26 and 27. Henry 
C. Ostrander, president, will open the 
first session at 10 a. m., Monday, June 
25, and it is expected that every member 
will be present. In addition to the busi- 
hess sessions, an enjoyable entertainment 
program has been arranged. 

The board of directors of the Ameri- 
can Exchange Irving Trust Co., New 
York, on May 29, approved a proposal 
to increase the capital stock of the in- 
stitution from $32,000,000 to $40,000,000 
by the issuance of 80,000 additional 
shares of stock. The proposal is to 
be voted on by stockholders of the com- 
pany at a special meeting, June 15. 
These shares will be offered to stock- 
holders of record at the close of business 
on June 22, at $350 a share in the ratio 
of one share of the new stock to each 
four shares held. The shares must be 
paid for in full not later than July 16. 
_ The Maiden Lane Fishing Club opened 
its 1928 season on Tuesday, with a trip 
to a point off Rockaway, Long Island, 
N. Y. The journey was made on the 
Natant IV, the same vessel used for the 
past several years by jewelers, and for 
several hours the apostles of Isaak Wal- 
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ton angled for the “finny ones,” return- 
ing to Sheepshead Bay after a record 
catch of 150 black fish and sea bass. At 
9 a. m., the jeweler-fishermen, led by the 
genial George Frey, boarded their “sea- 
going hack” and in a few minutes Cap- 
tain “Steve” was pointing the nose of 
the Natant seaward. After a short sail 
the Natant dropped anchor at the “Tin 
Can Buoy” off Rockaway, and for sev- 
eral hours the jewelers induced the 
black fish and sea bass to leave their 
wet, but happy, home, for drier but more 
confined quarters in baskets on deck. To 
William Wagner went the honor of hook- 
ing the biggest fish, his prize black fish 
weighing over four pounds. The mem- 
bers who took the trip included Irving 
Eckstein, William Lenhart, George Frey, 
Thomas Smith and William Wagner. 
They had as their guests R. J. Junker, 
Garner Sly, James Wiggemore and 
“Gus” Hauser. 

The Executive Committee of Retail 
Jewelers’ Associations of New York held 
its regular monthly meeting last Friday 
evening at the Hotel Astor. This will 
be the last session of this committee un- 
til the first Friday in September. The 
meeting was well attended. During the 
evening the jewelers took up several 
questions of vital importance. After 
voicing their opposition to the cutting 
of prices of a certain American watch, a 
committee was appointed to confer with 
this watch company. Henry Astor read 
a letter from one of the clock companies 
and following this a motion was passed 
authorizing the printing of forms in 
which the jewelers will be asked to fa- 
vor the Capper-Kelly Bill. Several arti- 
cles published recently in the New York 
Sun and New York American which fa- 
vored the wearing of jewelry were high- 
ly commended by the committee, and the 
secretary was authorized to send letters 
to these two newspapers expressing the 
jewelers’ appreciation of these stories. 
The sale of slow moving articles of jew- 
elry advocated by the Jewelry Trade As- 
sociation was favored by the committee 
at this meeting. Henry Astor put forth 
the suggestion that the smaller jewelers 
club together and hold a sale during July 
and August as a joint proposition. The 
association favored this plan. It was 
decided that the organizations repre- 
sented by the committee hold a joint 
outing some time this summer. The 
committee favored a special make alarm 
clock to be sold only in jewelry stores. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending June 2, 1928 


The U. S. Assay Office reports: 
Gold b exchanged for gold 
’ noes Svapuietaceas ” Raacace. als - -. $682,895.00 
36,589.12 
Total $719,484.12 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
INTERES & soc. o ace apiisipercartewacs $362,914.01 
al: “BPA ee rer seree ee 77,477.73 
We OG as od BEM ERR esd 96,994.84 
NE tOira'e ose a cade hon ewan 77,868.34 
= Ss vicki CGPI eee eae 67,640.08 
a eh koa, bids aiken $682,895.00 





George J. Busch, senior member of 
the firm of Busch & Sons, jewelers, 57 
Springfield Ave., who sustained a frac- 
tured leg by being struck by a skidding 
automobile while crossing a street four 
weeks ago, is now recuperating and ex- 
pects to discard his crutches in about 
another week and resume his duties and 
also act as chairman of the reception 
committee at the June convention of the 
New Jersey Retail Jewelers’ Association. 


The Gemex Co., manufacturer of watch 
bracelets and wrist watch attachments, 
has moved to 170 Thomas St. Increased 
business and a growing demand for 
Gemex products forced this move. The 
company is now located in quarters ap- 
proximately twice the size of those 
occupied heretofore. Many new ma- 
chines have been installed in the new 
plant to increase production and to in- 
sure the manufacture of perfectly con- 
structed goods. 








EDITORIALS 


(Continued from page 90) 








to conduct a survey in the jewelry 
trade to ascertain the average degree 
of adherence to the limitations made 
and adopted two years ago and to 
obtain from the industry expressions 
with regard to the necessity of any 
revisions in the recommendations that 
they may consider necessary. Past 
experience in other industries has 
proved to the Department that peri- 
odical surveys of this nature are es- 
sential to keep abreast of current 
practices, promote greater adherence 
to the resolutions adopted and provide 
the necessary material for use of the 
standing committee in charge for an 
intelligent revision, should any be 
found necessary or a reaffirmation of 
the principles should it not. 

The survey now being conducted, 
as told in another column, will be in 
the way of a questionnaire which will 
be received by the trade that will 
cover six important points, and mem- 
bers of the trade receiving such ques- 
tionnaires should realize that there is 
nothing new in the action of the De- 
partment of Commerce, but that this 
is simply done for the purpose of 
getting information to determine 
whether the recommendation already 
in effect shall be revised, added to or 
simply reaffirmed as they insist. 

As far as we have been able to learn, 
there have been no suggestions either 
from the manufacturers or retailers 
that would indicate a desire to make 
any important change in the recom- 
mendations already adopted. 
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NATIONAL PARK BANK 


Established of NEW YORK 
214 BROADWAY 


Uptown Branches 
Park AVENUE AND 46TH STREET 
SEVENTH AVENUE AND 32ND STREET 


To Be Opened in 1928 
Madison Avenue and 26th Street 
Broadway and 74th Street 


Banking | DIRECTORS 


In All Its Branches Charles Scribner 


. ’ Richard Delafield 
Commercial and _ Travelers Prencis R. Appleton 


Credit issued; Correspondents Cornelius Vanderbilt 
in all principal Cities in the ot cee 


World. Foreign Exchange John G. Milburn 
William Vincent Astor 


bought and sold. Corporate let ©. Olver 


and Personal Trusts; Safekeep- Lewis Cass. Ledyard, Jr. 
‘ te ° avi oodric 
ing of Securities; Collection of eanntite Ol. Crunevbettge 


Income. Investment Service Kenneth P. Budd 
2 “ ran olk 
for Customers. Safe-Deposit mening Dap + 


Vaults. James Forrestal 
CAPITAL, SURPLUS and — 
UNDIVIDED PROFITS, $35,000,000 s Harvey C. Couch 





ee 














ee 


Now that costume jewelry is in E T 

vogue, earrings have again come arring rays We are makers and designers of 
every type of Jewelry Sample 
Cases, Trays and Display Pads. 
Our organization is equipped to 
give you expert advice on any 
problems that confront you in 
this line of merchandise. 


into prominence and we are fea- 
turing an earring tray that will 
meet your present demands. 
; : oo ee = ees 
These trays can be carried with PR 4 
the rest of your costume jewelry 
line and will show your earring 
samples to the best advantage. NO. 2186 TRAY 


RUECKERT MANUFACTURING CO. 


162 CLIFFORD STREET, PROVIDENCE, RHODE ISLAND 
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To Save You Time and Money 


WE Will Furnish, with All Platinum SPECIAL ORDERS 
Genuine Emeralds, Sapphires and Fancy Diamonds 


Of the Finest Calibre, at Most Advantageous Prices 
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All the Work Done by Our Own Merrin Jewelry Co. All Mounted Goods on Memo, if 
Expert Jewelers and Setters 64 W. 48th St., New York Necessary 



































The Krason Jewelry Co. of the North 
Side has moved into a new location at 
733 E. Ohio St. The new store is much 


more modern than the former establish- 


a 
tae Weiss of Grafner Bros. left last 


week for the East on both business and 
pleasure for his house. Mr. Weiss will 
buy merchandise for the firm, while in 
the eastern markets. 

The Arbuthnot Stephenson Co., which 
greatly enlarged its jewelry department, 
has been increasing its trade, road sales- 
men turning in some good orders. 
Some business is also being received by 
the house from customers who visit the 
establishment to look over the line. 

John R. Jackson, credit manager for 
the John M. Roberts & Son Co., and also 
the advertising manager, spoke on credit 
the other night from Radio Station 
WCAE. Mr. Jackson was one of six 
persons who were invited by the Retail 
Credit Men’s Association to give a talk 
on credits. 

Many congratulatory messages con- 
tinue to be received by Manager W. S. 
Bickert of the I. Ollendorff Co. regard- 
ing the completeness of the firm’s new 
establishment in the Clark building, 
where the company recently had an open 
house day for the benefit of their friends 
and customers. 

The Henry Terheyden Co. reports 
that its business for April was as good 
as one year ago. May was a little 
better. Generally speaking, however, 
trade has been off recently in Pitts- 
burgh, but the June wedding business 
at the moment is helping to increase 
trade somewhat. 

Several jewelers left Saturday night 
for Indianapolis to attend the annual 
convention of the National Wholesale 
Jewelers’ Association. Among _ those 
from this city were Herman H. Hofmann 
of the Heeren Bros. Co., who is a mem- 
ber of the executive committee of the 
association, and Emil Fryer of the Sam- 
uel Weinhaus Co. 

More jewelry concerns are now con- 
centrated in the new Clark building 
than any other structure in Pittsburgh. 
It has become a recognized center for 
the jewelry trade, as far as the whole- 
sale end is concerned, together with sev- 
eral blocks in Penn Ave., which is righi 
in the vicinity and which locations con- 
centrate the wholesale trade in Pitts- 
burgh. 

The August Loch Co. has now formal- 
ly located in its new store in Federal 
St., with many expressions of good will! 
being received by Mr. Loch, who has had 
a long and honorable career among the 
business men of the North Side and the 
city in general. His latest establishment 
in which his young partners are able 
helpers has been fitted with all ap- 
Pliances for conducting the business for 
the convenience of the shopping public. 

George W. Best, secretary of the 
Heeren Bros. Co., is representing the 
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firm this week on an automobile bus tour 
with members of the Chamber of Com- 
merce who are visiting Greensville, Mer- 
cer, Oil City, Franklin, Meadville and 
other adjacent towns in search of new 
customers and the making of new friends. 
The Chamber of Commerce trade exten- 
sion committee has mapped out about 
six tours to be made during the year. 

R. J. Henne, East End jeweler, is the 
latest member of the jewelry trade to 
join the Retail Credit Men’s Association. 
The membership was boosted to the 800 
mark last week with a goal of 1000 set 
for January 1 next. President Leon 
Michaels believes that it will be reached. 
The association kept “open house” last 
Thursday to show the public how the 
business of the bureau is conducted and 
the credit information on 500,000 indi- 
viduals filed. 











TRADE CONDITIONS 


The retail trade took a_sudden_ upward 
trend in Rochester late in May sufficient to 
mark the month as fairly good despite the 
biggest lull the trade has experienced in 
several years. Wholesalers, although not so 
much encouraged, report trade has picked 
up a little. A. M. Weinberg, of the Morris 
Rosenblum Co., manufacturer, 115 Clinton 
Ave., S., reported that the wholesale trade 
showed an advance in all lines, particularly 
in watches. Arthur Stiehler, chief assistant 
for Klee & Groh, retailer, 143 Main St., E., 
reported gift lines also are picking up. He 
attributed the advance in part to the usual 
June demand for commencement and wed- 
ding gifts. Gems still are about the same, 
with a slight advance attributed to engage- 
ment, wedding and commencement demands. 
Russell Scheer, partner in the firm of E. J. 
Scheer, retailer, 259 Main St., E., declared 
their business showed sufficient gain to war- 
rant optimism. Fred G. Rockwell, Rockwell 
& Alden, manufacturer, 104 Main St, E, 
declared he believed the upward trend to be 
the result of a normal movement rather than 
due to special June event demands. C. F. 
Vanderpool, retailer, 190 State St., reported 
the repair line excellent. 





Michael Kloville, the Benrus Watch 
Co., was in Rochester last week calling 
on the trade. 

William J. Kelsner, of the Bock-Lewis 
Co., Buffalo, was in Rochester last week 
calling on the trade. 

Amos Present, the Rosenthal-Present 
Co., manufacturer, 183 Main St., E., 
and Mrs. Present are on a trip to the 
Pacific Coast. They expect to be gone 
for several weeks. 

William Thorne, assistant to Harry 
Torrey, retailer, 529 Goodman St., N., 
left last week to visit his parents at 
their home in Cornstaple, Devonshire, 
Eng. He sailed from New York May 29. 

H. I. Short, representative of the Ber- 
son-Marine Co., jewelry manufacturer, 
Central building, returned last week 
after a business trip through New York 
and Pennsylvania. Samuel Marine, 
partner in the firm, is in the East. 

Smalls’, Inc., retailers, 37 Main St., 
E., last week presented George South- 
worth, manager of the Rochester Inter- 
national League Baseball Club, with a 
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wrist watch, when the team stepped on 
the field to open the season for Roches- 
ter. 

W. A. Cole, engraver, Central build- 
ing, and Arthur Stiehler, first assistant 
at Klee & Groh, retailers, 143 Main St., 
E., returned from Little Mississippi 
river, Canada, last week, after a four- 
day fishing trip. Mrs. Cole and Mrs. 
Stiehler accompanied them. 

Isaac Glaser, head of jewelry firms 
bearing his name, at 41 Main St., E., and 
220 Main St., E., returned to work last 
week after being confined to bed for 
more than a week with an attack of 
grippe. He is planning a business trip 
to New York city and Providence next 
week. 











Adam Katzenmayer, retail jeweler of 
Burgettstown, Pa., visited the wholesale 
trade here last week. 

L. M. Campbell, treasurer of the New 


York State Retail Jewelers’ Associa- 
tion, was here from Canandaigua visit- 
ing relatives in the city last week. 

Jerome A. Scherer, president of the 
Buffalo Retail Jewelers’ Association, has 
been confined to his home for the past 
two weeks with a severe attack of grippe 
but is now on the road to complete re- 
covery. 

R. J. Petersen, of the wholesale jewelry 
firm of Petersen-Max Co., and president 
of the National Wholesale Jewelers’ As- 
sociation, spent this week in Indianapolis 
attending the annual meeting of that 
organization. 

The stock of the late Mose Cohen’s 
jewelry store at 539 Main St. is being 
closed out at auction. Since Mr. Cohen’s 
death more than a year ago the business 
has been operated by the estate, in 
charge of Simon Cohen, brother of de- 
ceased, and a former jeweler. 

Christian Ibsen, for the past 12 years 
watchmaker in the store of William 
Ehmann & Son, 316 Elk St., has pur- 
chased the business from Mrs. William 
F. Ehmann, widow of the late proprie- 
tor, who died recently. Mr. Ibsen, be- 
sides being an expert watchmaker, ob- 
tained a general knowledge of the 
jewelry business during his long asso- 
ciation with the Ehmann store, being 
left in complete charge of the store dur- 
ing Mr. Ehmann’s frequent absences and 
while deceased was ill. 

H. F. VanderVoort, Sr., and J. Nelson 
VanderVoort, of the wholesale jewelry 
firm of VanderVoort Bros., left Buffalo 
early this week to attend a meeting in 
Indianapolis, called by B. J. Doyle. On 
his return Mr. J. N. VanderVoort plans 
to attend the Princeton alumni reunion 
on June 14, 15 and 16. E. D..De Velin, 
Ohio sales representative of the firm, 
has returned to Cleveland after spend- 
ing 10 days at his firm’s headquarters 
here. Edward Hoffman, Michigan sales- 
man, is expected to visit local head- 
quarters on June 18. 
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The SHUR-FIT 


Automatic Crystal Cutting Machine 
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Write at Once 
for 
Complete 
SHUR-FIT Crystal Blank. World’s Information 


Highest Quality Unbreakable 
Watch Crystal. 


JUST TURN THE CRANK 


In one revolution of watch case, crystal is automatically 
cut to exact size of bezel. 











WATCH CASE is automatically CUTTER which automatically 

centered in chuck. You don’t cuts crystal exact size of watch 

even have to remove strap or ease bezel by following guide 
movement. pin which rests in bezel. 





Any Girl or Boy 
can operate the SHUR-FIT 
and make a big profit for 
you. 

Shur-Fit Outfit 

Consists of 
1 Shur-Fit Crystal Machine 
2 Drawer Mah. 7 in. Cab- 
inet 
360 Shur-Fit Crystal blanks 
1 Chart of shapes and sizes 
1 dozen practice blanks 
1 millimeter rule. 
Instructions for 
Operatin 
Easel Window 
Display 


$8.00 a Month 
for 10 months or 
$80.00 less 6% 


C. & E. MARSHALL CO., Chicago 
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More profit for you 


from 
the light socket 


Every year there is being sold millions of dollars 
worth of desirable, high class and very profitable 
merchandise for which there would be no use what- 
ever were it not for the domestic electric light 
socket. 


The Sangamo Electrically Wound Clock presents 
you with an opportunity to cash in heavier than 
ever on the use of the light socket—turn more of 
these profits to your own account. Not only will it 
enable you to serve your trade with a product now 
rapidly increasing in popularity, but it will demon- 
strate your alertness in being among the first to 
show the most remarkable development in the elec- 
tric clock world. 


In beauty, time-keeping accuracy and true worthi- 
ness, Sangamo is approached by no other electric 
clock in America. It is recognized as the electric 
clock at its best. 


The Sangamo Clock is fundamentally a high grade 
standard clock movement, with a tiny noiseless 
motor (guaranteed for life) that keeps the main- 
spring wound to a constant tension. There are no 
electrical complications, no batteries, no contacts. 
An electric clock built to give service, not require it! 


tive propositions in the clock industry is 
here awaiting your thoughtful investiga- 
tion. Involves national advertising and 
resale helps. Send for it now. 


One of the most fascinating and <9 


Many popular designs in timepieces and striking 
clocks ranging from $45 to $400 (recommended re- 
sale prices). The first clocks with an electric 
Strike. 


Operate on any alternating current 


SANGAMO ELECTRIC COMPANY 
Springfield, Illinois 


For 28 years preeminent in the manufacture of fine 
electrical precisi instr ts 





SAN GAMO 


CLOC K § 


Wound from your Light Socket 























June 7, 1928 














Chicago Notes 





William Beckwith, manufacturers’ 
representative, is back on the job again 
after being laid up for a few days with 
an injury. Mr. Beckwith met with the 
injury about a week ago. 

Percy Savory of the Wadsworth 
Watch Case Co., with headquarters at 
New York city, spent a few days at the 
local office here last week and visited 
with members of the trade. 

William A. Darress recently started 
in the wholesale business for himself in 
suite 1102 Heyworth building. Mr. Dar- 
ress formerly operated a manufactur- 
ing business in the Capitol building. 

Barnett & Co., retail jewelers, at 240 
§. Michigan Ave., are making severat 
improvements in their store. Beautiful 
new fronts are being installed and the 
entire interior is being remodelled. 

Morey R. Freeman, auctioneer, held a 
closing out sale for the Pioneer Jewelry 
& Gift Store, 3920 W. North Ave., last 
week. Saturday was the closing day and 
he reports the sale as successful. 

J. J. Lebovitz recently engaged in 
business for himself as a watchmaker 
to the trade. He is in room 416 Pitts- 
field building. Mr. Lebovitz, formerly 
was employed at the J. J. Bourne retail 
store. 

Reuben Cohen, manager of the Chi- 
cago office of the George H. Cahoone Co., 
accompanied by Mrs. Cohen, returned to 
Chicago last Saturday morning after 


sojourning in California for a few 
weeks, 
Carl Loeb, representative for I. 


Schwartz, wholesale jeweler, located on 
the 12th floor of the Heyworth building, 
left Sunday night for his southern terri- 
tory and will be away for about five 
weeks, 

Mrs. J. W. Fitzpatrick accompanied 
by her mother left Chicago, May 27, for 
an extented tour of the East. They 
have planned to visit Philadelphia, 
Washington, Baltimore, Atlantic City 
and New York. 

Jack Miller, representative for the 
Kalisher Mfg. Co., and Friedman Bros., 
returned last week from a business trip 
through the Northwest and South. Mr. 
Miller called on the wholesale trade and 
reports business as good. 

“Timothy” Hay, manager of the Chi- 
cago office of the Traub Mfg. Co., re- 
turned last week from a business trip 
through the Middle West. Mr. Hay 


makes his offices on the seventh floor 
of the Columbus Memorial building. 

Herman Hirsch, vice-president of A. 
Hirsch & Co., left last Friday night with 
his wife and family for a few days’ rest 
at Wawasee Lake, Ind. Mr. Hirsch will 
spend some of his time on the golf links 
practising up for the big C. J. A. meet. 

Marvin Wexler of Wexler Bros., is 
making a business trip through the East 
and Jerome Wexler is calling on the re- 
tail trade through the West. Both will 
be away for several weeks conducting 
large diamond sales throughout their 
territory. 

Arthur F. Cole, Chicago representa- 
tive for Wexler Bros., 58 E. Washington 
St., is spending a few weeks at Red Oak, 
Iowa, visiting at the home of his 
parents, the George P. Coles’. George 
P. Cole is one of the leading retail jewei- 
ers of that city. 

T. Leonard Goodman of the Israel- 
Lessing Sales Co., is making a business 
trip through his eastern territory. Be- 
fore returning home Mr. Goodman will 
visit in New York and Providence, call- 
ing on the factories they represent in 
that territory. 

Peter Davalle, retail jeweler, is now 
located in his new store at 3649 W. Chi- 
cago Ave. Mr. Davalle for some time 
had his store at 3407 W. Chicago Ave. 
In making the move Mr. Davalle has 
more space and is located in a more 
modern building. 

Lou Buss of Buss-Linthicum-Thorson 
has returned to his office and is spend- 
ing a few hours there each day, after 
being confined to his home for the past 
three weeks on account of illness. Mr. 
Buss is still weak but is rapidly regain- 
ing his strength. 

In the Bouer-Goldstein bankruptcy 
matter, the first meeting of creditors was 
held last Thursday and at that time 
Frank McKee was elected trustee. The 
first meeting was adjourned until Fri- 
day, June 8, at which time there will 
be further examination of the bankrupt. 

W. Kanz, retail jeweler, at 369 E. 47th 
St., announced last week that he recent- 
ly purchased the business of A. Marcus, 
1007 E. 63rd St. Mr. Kanz is operating 
both stores. He devotes the greater part 
of his time to the 47th St. store and has 
placed D. R. DeKoven, in charge of the 
63rd St. place. 

Otto Hirt, credit manager for Juer- 
gens & Andersen Co., will leave this 
week accompanied by his wife for 


Seattle, where he will attend the annual 
convention of the National Association 
of Credit Men. Mr. Hirt will be away 
for a month returning home by way of 
the Canadian Rockies. 

William Juergens, Sr. of Juergens & 
Andersen Co., returned to his desk last 
week, after being away for the past 
10 days on account of throat trouble. 
Mr. Juergens returned from the East 
where he was for a week on business, 
and after being home for two days was 
stricken with his throat trouble. 

D. Lampert and I. Zawolkow, both 
platinumsmiths and jewelers, formerly 
located at 159 N. State St., have con- 
solidated their business and are now 
operating under the name of the D. & I. 
Mfg. Co. They have moved their busi- 
ness to room 1600 Pittsfield building, 
where they have a shop and office. 

Samuel Fine, retail jeweler at 3404 
West Roosevelt Road, recently executed 
a deed of trust to Frank M. McKee, re- 
ceiver, for the benefit of creditors. Ro- 
senberg, Braude & Zimmerman repre- 
sent the receiver. Liabilities approxi- 
mately amount to $9,000. All tangible 
assets were sold at auction by Winter- 
nitz last Thursday and brought $1,960. 

J. J. Levine, auctioneer, returned to 
Chicago last week after spending several 
weeks at Waukegan, IIl., conducting a 
sale for the Ingalls Co. of that city. Mr. 
Levine states that it was a reorganiza- 
tion sale, and that the new members 
of the concern are Charles Odell, Arthur 
Odell and Irene Lesterman. The con- 
cern is now known as the Ingalls Jewel- 
ry Co., and is located at 126 W. Madi- 
son St. 

Adolph Possin of Boszhardt-Possin 
Co., wholesale jewelers, at Milwaukee, 
Wis., arrived in Chicago last Sunday 
accompanied by Mrs. Possin. Mr. Pos- 
sin was on his way to the wholesalers 
convention at Indianapolis, and made 
the trip by motor. He stopped in Chi- 
cago to pick up George Flemming, Chi- 
cago representative for the J. J. Som- 
mer Mfg. Co., who also is attending the 
convention. 

The William Olsen Jewelry Co. cele- 
brated the opening of its new offices 
last week. The concern is now located 
in suite 1207 Columbus Memorial build- 
ing. For the past five years the busi- 
ness was located on the eighth floor of 
the same building. All new mahogany 
floor and wall cases have been installed 
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and these are trimmed with a black 
marble base. There are two private 
rooms used as diamond and general 
offices. 

Gustave Van Erp, engraver and jewel- 
ry designer, has opened a studio in room 
416 Pittsfield building, where he is offer- 
ing courses in engraving. Mr. Van Erp, 
formerly was engraver instructor of 
Bradley Polytechnical Institute of 
Peoria, manager of the Peoria Horolo- 
gical School, and has had 20 years of 
practical experience in some of the 
largest engraving establishments in this 
country and abroad. He operates his 
shop in room 611 Mallers building. 

A. Hirsch & Co., wholesalers of 
watches, located at 35 E. Wacker Drive, 
announced last week that Richard D. 
Piowaty is now associated with them 
as general sales manager. Mr. Piowaty 
needs no introduction to the jewelry in- 
dustry in this section. For many years 
he was connected with the North Amer- 
ican Watch Co., and later with the 
Dueber Watch Co., and then was in 
business for himself as a manufacturers’ 
representative. 

George A. Boergerhoff, manufacturers 
representative, with headquarters at the 
Columbus Memorial Vaults, surprised 
his many friends in the trade this week 
when it was announced that he and Miss 
Blanche Irene McClure, Omaha, Neb., 
were married on Saturday, June 2. The 
event took place at the Methodist Epis- 
copal Church, at Omaha, with the Rev. 
Hauscomb pronouncing the _ nuptial. 
Mrs. Boergerhoff is the daughter of Mr. 
and Mrs. R. A. McClure. After a brief 
honeymoon trip the couple will return 
to Chicago to live. 

Harry Wissing accompanied by his 
bride, spent several days of the past 
week in Chicago where they visited with 
friends and enjoyed the many places 
of interest here. Mrs. Wissing is the 
former Eloise Norman  Carlstrom, 
daughter of Mr. and Mrs. Anton T. 
Carlstrom, Sioux City, Iowa. Mr. Wis- 
sing is the son of Harry Wissing of the 
Wissing & Anderson Co., retail jewelers 
of Sioux City. The couple were married 
in their home city on Thursday, May 24, 
and left immediately on a honeymoon 
through the Northwest making Chicago 
one ‘of their stops. Upon their return 
to Sioux City, Iowa, the couple will 
make their home at 33 Carroll Apart- 
ments. 








Jewelers will be interested to learn 
that Toledo, Ohio, has been made a regu- 
lar stop on the National Air Transport, 
Inc., air mail and express line between 
New York and Chicago, beginning Sun- 
day, June 3. Toledo is the only city to 
have a stop on the eastern half of the 
transcontinental air mail line between 
New York and Chicago, except Cleve- 
land, which has been a terminal point 
ever since the service was inaugurated 
by the Government. 


THE JEWELERS’ CIRCULAR 


Harry J. Diamond, jeweler of Tulsa, 
Okla., was a visitor in Cincinnati last 
week. He called upon members of Froh- 
man & Co. 

With the Oskamp Jewelry Co. closing 
its anniversary sale in the Dixie Ter- 
minal building Thursday, the Frank 
Herschede Co., 124 E. Fourth St., started 
its 51st anniversary sale, Friday, June 1. 


Albert Sauer, president of A. Sauer 
& Co., returned to his office this week 
with a number of orders for his watch 
strap department. Mr. Sauer went to 
New York, Pittsburgh, Lancaster, Pa.; 
and several other cities with the result 
that his strap department will be kept 
busy for two months to fill the orders he 
obtained. 

Von the Jeweler at 2509 Gilbert Ave. 
just north of Peebles corner will have 
a new landlord following the sale of a 
prominent corner at Gilbert Ave. and 
MeMillan St. His store is in a block of 
buildings that was sold Thursday for 
$500,000. He is located in one of the 
busiest business sections in the suburbs 
of Cincinnati. 

Victor H. Hagen, local diamond dealer, 
who is established in the Edwards build- 
ing, returned last week from a long trip 
through the West. He says he found 
business to be in good condition and the 
fact that it is a presidential year does 
not seem to have any effect in any way. 
Mr. Hagen visited his native city of 
Davenport, Iowa. 

P. H. Savory, New York representa- 
tive of the Wadsworth Watch Case Co., 
Dayton, Ky., near Cincinnati, was a 
visitor at the home office during the 
week. He went to the annual convention 
of the National Wholesale Jewelers’ As- 
sociation at Indianapolis as did Harry 
F. Stegeman, head of the firm, and 
George H. Opie, one of the traveling rep- 
resentatives of the company. 

Mose Schwab, head of the Schwab 
jewelry company, left Saturday for Co- 
lumbus to attend the national meeting 
of the B’nai B’rith in that city. “Uncle 
Mose” has been a representative of the 
Jewish order in this city for half a cen- 
tury and has never missed a meeting. 
He remained in Columbus over Sunday 
and went to Indianapolis, Monday. Mr. 
Schwab was accompanied by his daugh- 
ter. 

Two representatives of the Gruen 
Watch Co., McMillan St., left Cincinnati, 
Thursday, on a two months’ trip that 
will take them through the principal 
settlements of Alaska and the Canadian 
Yukon. They will tour the territory in 
the Far North where Gruen watches are 
being sold and will also endeavor to 
establish new connections in other settle- 
ments. The travelers are Edward W. 
Jacocks and Robert Herrmann and they 
will go through Juneau, Ketchikan, 
Wrangell, Seward Cordova, Petersburg 
and McCarthy. 

One of the thousand pound weights of 
the clock in the tower of the Bracken 
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County, Ky., court house droppe 

its fastenings Saturday a Ton 
through two floors and landed in the 
lobby. The wire cable that held the 
weight parted and permitted the heavy 
piece of iron to drop. It crashed through 
the steel ceiling, then smashed through 
one of the court rooms and landed jn 
the lobby of the first floor. The only 
person in the court house at the time 
was the jailer. The building was q 
pride of Bracken County as it was built 
in 1915 and remodeling of it must be 
rushed in order to have the court room 
ready for the June session. The Grand 
Jury has a number of cases to be heard 
then. 








Ohio Notes 


Walter Dueble, well known Canton 
jeweler, is home after a tour of the 
world. He was accompanied by his wife 
and other relatives. 

E. W. Chamberlin, president of the 
Ohio Retail Jewelers Association, and 
Jack Moore, secretary of the organiza- 
tion, are busy with plans for the annual 
State convention to be held this year at 
Cincinnati. Committees are at work, 
according to the Akron executives and 
indications are that this year’s meeting 
will be one of the most successful ever 
held. 

The new jewelry store of Block Bros., 
one of the finest in eastern Ohio, located 
at 61 S. Main St., Akron, held its formal 
opening recently. The new store is the 
latest word in arrangement, appoint- 
ments and equipment. It is located in 
the heart of the downtown retailing dis- 
trict and on the occasion of its opening 
the largest exclusive jewelry advertise- 
ment in Akron history was printed. It 
was a special section of six pages and 
was issued along with regular editions 
of Akron papers the day before the 
store opened. Block Bros. have been in 
the jewelry business for many years 
opening their first retail store in Flint, 
Mich., in 1900. Since that time several 
other stores have been operated by them. 
Harry and Joseph Block started the or- 
ganization but since that time several 
younger brothers have graduated from 
their respective universities and have 
joined with the originators. The new 
store will maintain its own jewelry and 
watch repair department. A special en- 
gagement and wedding ring department 
will be maintained in charge of Joseph 
and Abe Block. 





a 


S. Rabe, dealer in antiques and Mexi- 
can curios, San Antonio, Tex., has 
opened a typical Mexican market place. 
The merchandise consists of Mexican 
woven basket work, pottery, scarfs and 
other articles. All of the saleswomen 
are dressed in Mexican costumes. At the 
entrance to the establishment is a youth 
in full Mexican regalia wearing a tyP 
ical sombrero. The display was de- 
signed primarily because of the biennial 
convention of Women’s Clubs of the 
World which convened in San Antonio 
from May 28 to June 7. 
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A. Simrod, retail jeweler, is back at 
his store again after an enjoyable vaca- 
tion passed at Miami, Fla. 

W. W. Bridges, of Marine City, was in 
Detroit last week buying new merchan- 
dise. He is anticipating an extensive 
summer trade. 

Garner G. Sly, E. H. Pudrith Co., left 
last week for New York, where he will 
pass a few days buying new merchan- 


hil Segal has returned from an ex- 
tensive trip through the West and will 
be at his office again for a time in the 
Metropolitan building. 

Sol Lachman has recently completed 
redecorating and refitting his retail store 
at 5636 Michigan Ave., and converted it 
into an exceedingly attractive place. 

Fred F. Simmons and S. L. Pink, two 
retail jewelers, recently enjoyed a pleas- 
ure trip to Indianapolis and Louisville, 


Ky. 

3 M. Sautherat, president of the E. 
H. Pudrith Co., left last week for In- 
dianapolis to attend the convention of 
the National Wholesale Jewelers’ Asso- 
ciation. 

Frank Robinson, a retail jeweler at 
Saginaw, paid Detroit a visit last week. 
He passed most of his time calling on 
the wholesalers and buying new mer- 
chandise for his summer trade. 

Harold Hackett, Schaefer Jewelry Co., 
Pontiac, was in Detroit last week calling 
on the wholesale trade. For a consider- 
able time Pontiac has been one of the 
manufacturing communities in Michigan. 

Jack Williams, of the home office of 
the W. F. Broer Co., wholesale jewelers 
at Toledo, was in Detroit recently, visit- 
ing the branch establishment of the or- 
ganization in the Metropolitan building 
and renewing old acquaintances. 

Arthur Codling, a retail jeweler in 
Royal Oak, was assisted in celebrating 
his birthday last week by about 30 jew- 
elers from Detroit. They gathered at 
the store after closing hours, where a 
luncheon was served and short talks 
given. It was a delightful affair. 

Cyril Meyer is now settled in his new 
retail store at Gratiot Ave. and the 
Seven Mile Road. Recently he had a 
formal opening that was well attended. 
Stock, fixtures and everything else about 
the place are new and the latest in de- 
sign, 

Announcement is made of the engage- 
ment of Miss Gussie E. Max, for a con- 
siderable time connected with the Max- 
Feinberg organization, wholesale jewel- 
ers, to an attorney at New Castle, Pa. 
The wedding will take place some time 
during the summer. 

Jacob Rassner announces that he has 
retired from the wholesale jewelry firm 
of Jacob Rassner & Son, 1113 Metropoli- 
tan building, and is now engaged indi- 
Vidually in the sale of diamonds and 
platinum mountings. His son, Charles 
Rassner, and Clifford M. Quinlan, have 
formed a partnership and taken over the 
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business formerly known as Jacob Rass- 
ner & Son, and are now operating under 
the name of the Charlan Novelty Shop, 
at the old address, 1113 Metropolitan 
building. 











Frank Adlestine of the Merit Co. is 
back from a business trip to New York 
City. 

Mr. Blossom of the Blossom Davies 
Co., which has its place of business in the 
Swetland building, is confined to his 
home with illness, but is expected to be 
back at work again in a few days. 

W. G. Van Horn, vice-president of 
the Cowell & Hubbard Co., underwent 
a slight operation at St. Lukes’ Hospital 
from which he has recovered and is now 
back at the store. 

The Brotherhood Watch & Jewelry 
Co. with main office in the Fidelity 
Mortgage building on E. Sixth St., has 
leased larger quarters on the floor below 
its present location. 

Among manufacturers representatives 
in Cleveland the past week were: Louis 
Glick, Hammel, Riglander Co.; H. L. 
Teurs, Gruen Watch Co., and Mr. 
Rinner, Sangamo Clock Co. 

George Howard of the Towle Mfg. Co. 
made a fast trip from the Hotel Statler, 
Detroit, to the Hotel Statler, Cleveland. 
He came by airplane and covered the 
distance in two hours. 

Among out of town jewelers in Cleve- 
land the past week were: H. C. Webb, 
Bedford; A. R. Kempton, Oberlin; C. A. 
Smoots, Willoughby; E. W. Chamberlin, 
Akron, and I. Dren, Lorain. 

General business among downtown 
jewelers is reported to have been a little 
quiet, but with the approach of June, 
business is beginning to show an im- 
provement. 

Police answered an alarm from the 
store of the Chescel Jewelry Co. in the 
Nottingham building on Monday eve- 
ning which proved to be false. A boy 
had accidentally stepped on the alarm 
but fled before the police arrived. 

Mr. Nock and Mr. Cole of the Towle 
Mfg. Co., gave some interesting talks 
to local jewelers on modernistic silver, 
and secured opinions on some pieces of 
flat ware which the company contem- 
plates manufacturing. 

Out of town jewelers in Cleveland the 
past week included: I. Drenn and S. C. 
Wheeler, Lorain; E. R. Kempton, Ober- 
lin; E. L. Aukerman, Norwalk; C. T. 
Von Kanel, Massillon; Leon Doubet, 
Niles, and Mr. Austin, Geneva. 

Leary Coates, salesman for the Basch 
Jewelry Co., 2075 E. Ninth St., reported 
to police that a sample case containing 
$4,500 worth of jewelry had been stolen 
from his automobile. He was unable to 
tell police where the case might have 
been stolen, except that it was some- 
where on the West Side. 

C. F. Bromley, who has been connected 
with the Webb C. Ball Co. for a number 
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of years, has decided to go into business 
for himself, and has opened a store at 
Kinsman and Lee Roads. The new store 
is attractively fitted, and Mr. Bromley’s 
many friends in the trade have sent 
some handsome bouquets of flowers to ex- 
press their best wishes for his success. 

A couple of sneak thieves paid a visit 
to the Cleveland Metal Specialties Co., 
2025 E. 14th St., last Wednesday and 
asked to be shown some stationery. 
While Mrs. Blanch Glass waited on one 
of the men the other wandered over to 
a case where a number of rings were dis- 
played. Suddenly he hastened from the 
store and told his friend that he would 
wait for him outside. The other man 
immediately picked up the stationery, 
which was already wrapped, and, without 
waiting for the change from a $5 bill 
which he had tendered in payment, also 
hastily left the store. It was then that 
Mrs. Glass noticed that a tray of rings 
valued at $1,100 was missing from the 
showcase. She immediately ran out of 
the store, but the men had disappeared. 
Police were notified and Mrs. Glass was 
able to give a good description of both 
men. 








Consular Notes 


A firm in Basrah, Iraq, is in the mar- 
ket for clocks and watches according to 
an announcement made by the Bureau 
of Foreign and Domestic Commerce. 
The Bureau at Washington, D. C., or 
any of its branches will give further in- 
formation about this request if File No. 
31162 is mentioned. 


* * * 


Jewelry and novelties are sought by 
a concern in Montreal, Canada, accord- 
ing to an announcement made by the 
Bureau of Foreign and Domestic Com- 
merce. File No. 31419 covers this re- 
quest and further information will be 
given by the Bureau at Washington, D. 
C., or any of its branches if reference is 
made to this number. 

* * * 


The Bureau of Foreign and Domestic 
Commerce has announced that a firm in 
Sheffield, England, is in the market for 
ornamental, low priced clocks. Their 
file No. 31165 covers this request and 
further information will be given to 
those making inquiry if this file number 
is used. This information can be had 
either from the Bureau at Washington, 
D. C., or any of its branches. 











The Hart Magazine, a store paper 
which is sold to retail jewelers, publishes 
jewelry fashion news which is of inter- 
est to all retail jewelers. Specialists 
who are in charge of the Dry Goods 
Economist offices in Paris, one of the 
group of papers with which THE JEWEL- 
ERS’ CIRCULAR is affiliated in the United 
Publishers Corp., supply information to 
the Hart Co., and this combined with the 
service by the New York and Chicago 
staff, is at the disposal of retail jewelers 
who receive the magazine. 










































































































W. E. Smith, retail jeweler, Hartford, 
Wis., is selling out his store at auction 
and plans to discontinue business. 

E. J. Metzke, Milwaukee retail jewel- 
er, is recovering from an illness which 
has kept him home for several days. 

The jewelry store of Phillip Schwartz, 
Plymouth, Wis., has been sold to C. A. 
Feurer. Mr. Feurer took possession of 
the store May 1. 

Among State retailers who called at 
local wholesale houses during the past 
week are: H. C. Doolittle, Jefferson; 
Alfred Schroeder, West Bend; F. E. 
Kiel, Waukesha; Mrs. A. Esteberg, Wau- 
kesha; and E. Eichstad, Random Lake. 

A 17-year-old youth, who recently 
stole a watch valued at $21 from the 
jewelry store of George Foster at La 
Crosse, was sentenced to six months in 
the county jail, but was paroled when 
relatives and friends interceded for him. 

Fred H. Schmidt, formerly employed 
as a watchmaker at the Lohmiller jewel- 
ry store in Fond du Lac, has opened a 
store at Sheboygan. Mr. Schmidt has 
been engaged in the jewelry and watch 
and clock repairing business for the past 
18 years. His new store is equipped 
with the latest fixtures. 

J. P. Rodgers, 26 years old, and Paul 
Estrada, 22 years old, both of Indiana 
Harbor, Ind., have been sentenced to 
serve from one to three years in the 
house of correction for tossing a brick 
through the window of the jewelry store 
of Thomas Platzer, Milwaukee, and loot- 
ing it of watches and rings. 

Jewelers of Neenah, Wis., are ex- 
pected to join in the plan of closing 
their stores on Saturday evening and 
remaining open on Friday evening, 
which policy has already been adopted 
by 18 retailers of the city. Retailers at 
Green Bay and Fond du Lac have also 
announced adoption of the plan and 
Sheboygan merchants have been operat- 
ing under it for some time. 

Joseph Schaefer, Milwaukee retail 
jeweler, is looking forward to exception- 
ally good business this fall, partly due 
to the fact that the district around his 
jewelry store at 35th and Lisbon Ave., 
is being greatly improved. Streets in 
that section of the city are being widened 
and when the viaduct to the south side 
is completed it will probably be one of 
the most convenient thoroughfares in 
the city, in the opinion of Mr. Schaefer. 

The jewelry store opened at Waupun, 
Wis., seven years ago by Harry E. 
Pelzer of Hartford, is being closed out 
at auction. The decision was made 
by Mr. Pelzer after the fire which forced 
his removal from the Hoard building 
to the present location in the lobby of 
the Hotel Waupun. Because a suitable 
Main St. location is not available Mr. 
Pelzer has decided not to continue the 
store. The store has been in charge 
of Hugo Pelzer for almost a year. Two 
or three years previous to that the store 
was overated by O. L. Pelzer, another 
brother. 
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Jewelers and other retailers of Mil- 
waukee who belong to the retail com- 
mittee of the Milwaukee Association of 
Commerce will hold a special meeting 
soon for the purpose of discussing meth- 
ods employed by crooks in fraudulent 
buying and shoplifting. Police Chief J. 
C. Laubenheimer, Police Inspector John 
Bouschek, and District Attorney Eugene 
Wengert will lead the discussion. A 
number of cases of fraudulent buying 
and shoplifting have led merchants of 
the city to attempt to meet conditions 
and take steps to protect themselves. 
Thousands of dollars are lost annually by 
merchants because of their inability to 
combat frauds and shoplifters, it is said. 
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C. B. Osgood, manager of the Den- 
nison Co., St. Louis office, was in this 
city recently. 

A. W. McAllister, the Irons & Russell 
Co., was in Kansas City the early part 
of last week. 

Mr. and Mrs. C. E. Banta, Pittsburg, 
Kan., have as their guests their daughter 
and her family from Holt, Fla. 

Fred Potter, formerly with the Gor- 
don Jewelry Co., St. Joseph, Mo., is now 
with Earl Ingersoll, Concordia, Kan. 

W. A. Curtis, Cherryvale, Kan., has 
made a number of improvements in his 
store and has added a new optical room. 

A. G. Norris, who was a recent visitor, 
drove from his home at Florence, Kan., 
to pass a few days here and enjoy the 
baseball games. 

Jules Borel & Co., now occupying 
space on the fifth floor of the Merry 
building, 1009 Walnut St., have leased 
the space on the same floor formerly 
occupied by the Clark Tool & Material 
Co. 

Frank Thomas, of the Clark Tool & 
Material Co., William T. Lewis, of Lewis 
& Sommers, and Max Schmidt, of the 
Edwards-Ludwig-Fuller Jewelry Co., all 
jewelers, served on the same jury the 
week of May 21. 

The Andrews Jewelry Mfg. Co. has 
bought the accounts and business of 
George Greenbaum, who has had a trade 
shop in the Lee building. Mr. Green- 
baum is quitting the jewelry business 
and will enter the garment manufac- 
turing field. 

Among the recent visitors in Kansas 
City were: H. H. Poggemeyer, Leaven- 
worth, Kan.; W. A. Dickman, Butler, 
Mo.; A. F. Faulkner, Higginsville, Mo.; 
Clarence Mitchell, Carrollton, Mo.; A. 
G. Norris, Florence, Kan.; W. G. Caplin, 
Paola, Kan.; H. H. W. Otwell, Valley 
Falls, Kan. 

Noble R. Fuller, secretary and treas- 
urer of the Edwards-Ludwig-Fuller 
Jewelry Co., motored to the Ozarks and 
then planned to attend the wholesalers’ 
convention in Indianapolis. J. H. Whit- 
ney, traveler for the company, came in 
from his territory to take part in the 
Spa golf tournament at Excelsior 
Springs, Mo. 
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The T. M. James & Sons China Co, 
held a display of Royal Spode-Cy 
land English bone china last 4 
under the direction of Sidney E, Thom 
son. All of the ware exhibited was ra 
famous Spode from the porcelain works 
founded by Josiah Spode in the 18th 
century. The exhibition attracted man 
visitors to the James store. Invitation, 
were sent to all of the store customers 

George A. Goldman of the Goldman 
Jewelry Co. will attend the Democratic 
national convention at Houston, Tex 
A. A. Dean, of this company, is visiting 
in California. Harold L. Lederman will 
motor to Toledo, leaving here June 9, tp 
visit his friend, Charles Stengel, the 
well known baseball manager. From 
Toledo Mr. Lederman will drive to De. 
troit and into Canada for 2 two weeks’ 
visit. 

The Clark Tool & Material Co, jg 
gradually getting settled in its new 
quarters in the Federal Reserve Bank 
building. The company occupies three 
large rooms on the 12th floor of the 
building which houses the Federal Re- 
serve Bank for the 10th district. Car] 
Shaffer, of the Clark company, will leave 
about June 1 for a motor trip to Minne. 
apolis and other points in Minnesota 
where he will enjoy a sojourn. 

The C. A. Kiger Co. is now occupying 
its new location on the 12th floor of the 
Federal Reserve Bank building. Among 
the many advantages over its former lo- 
cation in the Firestone building is that 
26 armed guards are on duty in the 
building all the time. This is of consid- 
erable importance to a jewelry company 
of this kind. A peculiar coincidence is 
that the building is next door to where 
the Kiger company was located 30 years 
ago. In speaking of the move, E. A. 
Kiger, president of the firm, remarked, 
“Our object in this move was twofold. 
First, in our former location, which is 
in the wholesale district and about 10 
blocks away from the hotels, we found 
that many of our out-of-town customers 
found it rather inconvenient to get down 
to see us when they were in the city. 
Moving as we are, into the heart of the 
hotel district, therefore, we feel that our 
customers will find it much easier to 
drop in and visit with us when they are 
in the city. Our second object in mov- 
ing was for protection. Kansas City, 
like most other large cities, has since 
war times experienced a crime wave. 
Wholesale jewelers are finding it neces- 
sary to protect their places in every p0s- 
sible way against daylight holdups 4s 
well as night theft. In choosing our 
new location, therefore, the unusual pro- 
tection afforded by the Federal Reserve 
Bank building was the deciding factor in 
our choosing this location.” All of the 
Kiger salesmen are in the house check- 
ing over their lines preparatory to V@ 
cations which began June 1. They will 
return early in July and start out with 
their new fall lines. H. H. Kiger and 
E. A. Kiger left Saturday, June 2, for 
Indianapolis, Ind., to attend the whole- 
sale jewelers’ convention June 4 and 5. 
They made the trip by motor and after 
the convention planned to go to Kokomo, 
Ind., their old home, to spend a few days. 
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TRADE CONDITIONS 


e with the retail jewelers of Evans- 
ville and other towns in southwestern Indiana 
fairly good during the past week 


has mering the cool weather that has pre- 


. The dealers say that May, taken as 
ag proved to be a very good trade 
month, but that they are looking for an 
improvement with the coming of better 
weather conditions. General business con- 
ditions in Evansville are getting some better 
and bank clearings are larger than they were 
a month ago. The various large manufac- 
turing plants in Evansville are being 
operated on good time now. Reports from 
the rural communities are to the effect that 
trade is holding up well and that farmers 
are putting in large crops which ought to 
mean an increased volume of trade in the 


coming fall. 





J. Harry Poole, former owner of a 
pearl button factory at Rockport, Ind., 
was a business visitor in Evansville one 
day last week. 

Wallace C. Dyer, local oculist, is 
planning to spend a part of the summer 
on the northern lakes in company with 
his wife and son. 

E. J. Welp, retail jeweler of Hunting- 
burg, Ind., was in Evansville with a 
party of friends a few days ago and 
reported trade in his community fairly 
good for this season of the year. 

William B. Carleton, local correspond- 
ent of THE JEWELER’S CIRCULAR, was the 
speaker at the weekly noon-day luncheon 
of the Optimist Club at the Shrine 
Mosque here on Thursday of last week. 

B. L. Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of Main St., this 
city, has been reappointed to the State 
Board of Optometry for three years by 
Governor Ed Jackson. He was named 
as a republican member of the board, 
while Orrie Booth, of Valparaiso, Ind., 
was appointed as the democratic mem- 
ber of the board. 

For the first time in many years the 
pearl button factory at Cloverport, Ky., 
has closed down. The discontinuance of 
operation was caused through lack of 
mussel shells. The shortage of shells, 
is caused, apparently, through an act of 
the Kentucky legislature of 1926, impos- 
ing a fine and imprisonment on non-resi- 
dents of Kentucky musseling without a 
license from the state game and fish de- 
partment of Kentucky on the Ohio river. 
Many shells were furnished to the fac- 
tory by mussel diggers along the south- 
ern Ohio river. How long the Clover- 
port factory will be closed is not known 
at this time. The factory was estab- 
lished at Cloverport a number of years 
ago and has furnished employment to a 
large number of people. 

A young man was arrested a few days 
ago at Muncie, Ind., and the police say 
that he confessed to the theft of jewelry 
and other merchandise valued at several 
hundred dollars from stores at Muncie, 
Anderson, Fort Wayne and other towns. 
He was taken to Anderson where he will 
be arraigned in the circuit court on the 
charge of burglary. It is said that jew- 
elers identified various articles found in 

iS possession. Mrs. E. W. Delawter, 

€ of a retail jeweler at Anderson, 
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said she recognized him as a man who 
had been in the Delawter store a short 
time ago, looking at some diamond rings, 
but he made no purchase and after he 
left the store it was found that a valu- 
able ring was missing. She also said 
she saw him emerge from another jew- 
elry store. She hurried to the telephone, 
called the police, and the man was ar- 
rested. In a room that he occupied the 
police found) jewelry valued at between 
$300 and $500, and this is being held to 
be turned over to the owners. 








Salt Lake City 


John F. Boes, jeweler, S. Main St., 
has been called for federal jury service. 

Russell W. Young, Judge building, 
has purchased a small farm in Salt Lake 
City which he is operating as a dairy 
ranch. He is a grandson of Brigham 
Young, founder of Salt Lake City. 

A man using a fictitious name is 
charged with issuing a bad check to the 
Barnett & Weiss Jewelry Co. The man 
is alleged to have passed another worth- 
less check upon a typewriter company. 

Much sympathy is felt in jewelry cir- 
cles for Fred Maynes of the Anderson 
Jewelry Co. and son of the late John 
Maynes, also well known in jewelry 
circles, on the death of his wife. Mrs. 
Maynes had been in poor health for 
some time. 

Four watches were stolen from the 
Miller Loan Office, 35 W. Second South 
St., last week. Two young men entered 
the store and asked to see a suitcase, 
and when Isadore Miller, son of the pro- 
prietor, who was alone at the time, took 
his supposed patron to the rear of the 
place, the other man stepped behind the 
counter and grabbed the watches from 
the showcase. The strangers then left 
the store hurriedly and escaped. 











It is provided by the insurance laws 
of Nebraska that whenever any policy 
of insurance shall be written to insure 
any real property against loss by fire, 
tornado or lightning, and the property 
insured shall be wholly destroyed with- 
out criminal fault on the part of the in- 
sured or his assignee, the amount of the 
insurance written in the policy shall be 
taken conclusively to be the true value 
of the property insured and the true 
amount of loss and measure of damage. 
In an action to recover on a policy for 
the destruction of a dwelling house, the 
insurance company set up the defense 
that the plaintiff had insured the house 
for an amount in excess of its real value, 
and that the company relied on his state- 
ment. The plaintiff secured a judgment 
on the pleadings, which was affirmed by 
the United States Circuit Court of Ap- 
peals for the Eighth Circuit, in the case 
of United States Fire Insurance Co. v. 
Sullivan. The court said that under the 
law the insurer could not without a rea- 
sonable investigation take the word of 
the insured as to the value of insured 
property and afterwards complain that 
the value was excessive. 
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Oregon 





Otto Hartman, Salem jeweler, was in 
Portland on business recently. 


J. Plant is holding an auction sale 
for the Schaefer Jewelry Co. of Pen- 
dleton. 

The Star Loan Office has been moved 
back to its former location at 84 Third 
St., Portland. 

Bernard Italie, Spalding building, 
Portland, was operated on recently and 
is still at a local sanitarium. He hopes 
to be back at work in 10 days or two 
weeks. 

Alfred Keller, son of J. B. Keller, 
Washington St. jeweler, Portland, is 
playing over the Oregonian radio sta- 
tion, KGW, at present. Mr. Keller is a 
violinist, and has been concert master 
for the Portland Symphony Organiza- 
tion. 

Sig Crohn, Macleay building, Port- 
land, is back from a business trip, visit- 
ing Seattle, Bellingham, etc. He reports 
that conditions in the jewelry business 
are much improved over those of several 
months ago, when he made another trip 
to that section. 

Andy Amacher, for a number of years 
manager of the Dan Marx jewelry store, 
Portland, is ill at the Veterans’ Hospital 
in-that city. It is thought the illness is 
a late development of his experience in 
being gassed during the war. Mr. 
Amacher is popular in the trade, and his 
friends are hoping he will be restored 
to health again. 

The jewelry store at 2026 E. Stark 
St., Portland, conducted by G. Brugger, 
was entered by burglars early on the 
morning of May 28. A lock was forced 
bya tool. The articles missing include: 
24 ladies’ Swiss wrist watches, six men’s 
Swiss wrist watches, 48 assorted gold 
rings, 28 men’s watches, 48 ladies’ watch 
bracelets, 10 straps for watches, 12 imi- 
tation pear necklaces, six bead neck- 
laces, two men’s watch straps, 24 watch 
charms, and the cases in which the vari- 
ous articles were on display. Altogether 
the loss is roughly estimated at $800. 
No insurance was carried, the proprie- 
tor stated. Two police inspectors have 
been assigned to the case, but so far have 
found no clues. 





ee 





The formal opening of the Fisher 
Jewelry Co., Pueblo, Colo., occurred re- 
cently. Although badly damaged by fire 
on the night of Nov. 15, this store was 
re-opened in two weeks after temporary 
repairs were made to serve until after 
the holiday rush period. The reconstruc- 
tion of the store was then started and 
the new store is one of the finest in this 
section. The Fisher Jewelry Co., has 
been in business in Pueblo for 28 years. 
Beginning in a small way with only a 
limited amount of space, later a larger 
store was opened on S. Union St., and 
there the business continued to grow 
until the flood of 1921. Later the busi- 
ness was moved to the present location. 












































































































Michael Peyser, of the Sherman Mfg. 
Co., Newark, N. J., is in this city calling 
on the wholesale trade. He will leave 
the last of this week for the North. 

L. McManus, one of the leading jewel- 
ers of San Luis Obispo, Cal., was a vis- 
itor to Los Angeles last week. He will 
leave the latter part of the coming week 
for his home. 

Jacques Ditisheim, New York, who has 
been in Los Angeles for several days, 
has started on his trip homeward, ex- 
pecting to reach New York about June 16 
next. 

J. Keiger, who has been conducting a 
retail jewelry store on Pasadena Ave., 
at Highland Park, a suburb of this city, 
is selling out and will retire from active 
business. 

Hubert A. Wood, with Mrs. Wood, 
sailed June 2 for Honolulu, where he will 
be gone a month in the interests of his 
house, Koke, Slaudt & Co., eighth floor 
of the Metropolitan building. 

Cliff Whiting, of the Whiting & Davis 
Co., arrived in the Southland this week 
from headquarters in Plainville, Mass. 
He expects to be here in this territory 
upward of six weeks. 

F. C. Plate, one of the managers of 
the Los Angeles branch of the Interna- 
tional Silver Co., left Wednesday evening 
for a two-weeks’ business trip which will 
take him through Mexico, Arizona and 
Texas. 

William Parker, diamond broker, 605 
Title Guarantee building, left last Friday 
for a motor trip through the country and 
beach points between Los Angeles and 
San Francisco. Mrs. Parker accompanies 
him and return will be made by way of 
Yosemite Park and the inland route. 

L. R. Brehm, of Brehm Bros., jewelers 
of Bisbee, Ariz., accompanied by his fam- 
ily, arrived as a visitor to Los Angeles 
this past week. The party will remain 
here for about a month and will take a 
northern route, by motor, in returning to 
their Arizona home. 

Mr. and Mrs. J. G. Ure, the former in 
charge of the gem department of O. L. 
Wuerker, jeweler, 419 W. Seventh St., 
motored to San Diego last week-end and 
while in the southern city motored to sev- 
eral summer resorts in that section of 
California and northern Mexico. 

Edward J. Garsia, New Orleans, La., 
for many years representing the Eisen- 
stadt Mfg. Co., St. Louis, Mo., and later 
other manufacturing jewelers, has ar- 
rived in Los Angeles with his family and 
will make his home here. Mr. Garsia has 
made up his mind to retire. 

Joseph Bloom, Mrs. Bloom and infant 
daughter have just returned from a trip, 
by motor, to San Francisco and will im- 
mediately get into the harness for the 
fall trade at his place of business, 701 
Metropolitan building, where he is en- 
gaged in the wholesale jewelry business. 

H. L. O’Neill, with Jack A. Roth, Inc., 
fourth floor of the Metropolitan building, 
has just returned from a two-months’ 
trip through the territory known as the 
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Denver-West. He says that he saw noth- 
ing but the evidences of good trade for 
the coming fall and holidays. 

E. Bastheim, of the E. Bastheim Co., 
Guarantee building, returned last Mon- 
day from a tour with his wife and daugh- 
ter, Dorothy, of the Yosemite Valley. 
Miss Dorothy, who has been attending 
the Dominican College at San Rafael, 
Cal., has begun her yearly vacation here 
in Los Angeles. 

P. J. Mulcahy, of Miller & Co., whole- 
sale jewelers, 501 Title Guarantee build- 
ing, is contemplating a trip east for 
about a month, taking Mrs. Mulcahy with 
him. The couple will go by automobile 
and take the jaunt by easy stages so as 
to more fully enjoy the scenery and cli- 
mate. 

Walter Carlson, of the jewelry house 
of James A. Appfel & Co., and John 
Scott, of Kaplan Bros., both firms being 
in the Title Guarantee building, have 
gone to Inyo County, where, at Mammoth 
Lake, Mr. Scott has a mountain cabin, 
and the two will indulge in a fishing 
campaign of two weeks. 

Ernest W. Lindstrom, representing T. 
Knoebber of Cincinnati, Ohio, and Nel- 
son & Nelson, of Minneapolis, Minn., with 
headquarters at 712 Title Guarantee 
building, has started on a business trip 
of several weeks through the Northwest 
territory. He will visit Seattle, Denver 
and the larger cities between the Rocky 
Mountains and the Pacific Coast. 

Goulden & Co., formerly in the jewelry 
and loan business in the Loew State 
building, has retired from the loan end 
of the business and has opened an up-to- 
date establishment on the seventh floor 
of the Chester Williams building. Mr. 
Goulden aims to carry only high grade 
jewelry, watches and gems, paying par- 
ticular attention to diamonds. 

Carl D. Lindstrom, diamond broker, 
formerly with M. Weinstein, 220 W. 
Fifth St., has severed his connection with 
that house and will make his headquar- 
ters hereafter with Miller & Co., 501 
Title Guarantee building. The reason 
for the change is that Mr. Lindstrom 
has financed a mushroom-growing busi- 
ness and cannot devote all his time to 
the diamond business. 

H. Kimmell, who has been in Los An- 
geles many years, conducting a repair 
and manufacturing business for the 
trade, has opened a new home on South 
Western Ave., in the Wilshire district, 
where he will put in a stock of jewelry 
which will be displayed in the most mod- 
ern fixtures that he could purchase. He 
also will continue the manufacturing and 
repair business. 

Mrs. Lewis Roth, wife of the wholesale 
jeweler of that name, has so far recov- 
ered from a recent operation at a hospi- 
tal that she is at home, and Mr. Roth 
will take a business trip of five weeks 
which had to be deferred because of the 
illness. Mr. Roth is on his way to the 
north, going as far as Seattle, and, if 
the improvement continues, he will go on 
to Denver and return by way of Salt 
Lake City. 

J. K. Venable, in charge of plated hol- 
lowware for the International Silver Co., 
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eighth floor of the Metropolitan build 
ing, spent the first part of the present 
week at San Diego and vicinity, James 
D. Bridges, also one of the executives of 
the same house, was looking over the 
trade in the towns around Los Angeles 
having just returned from Hawaii, My 
Venable will bring back with him from, 
San Diego his son, John, who is a sty. 
dent at San Diego Military Academy, 

William Low, who represents Bliss 
Bros. Co., Attleboro, Mass., has arrived 
for his summer campaign here jn Cali- 
fornia. Mrs. Low, who has been win. 
tering in California, will leave this week 
for her home in the East, going by motor 
car. She expects to drive in short 
stretches so as to enjoy the scenery en 
route. Mr. Low, after he finishes in this 
territory, will take a train for the East, 
expecting to arrive home about the same 
time as Mrs. Low. 

Harry N. Wolfe, who has been on a 
business trip for his house, I. Behrstock, 
703 Title Guarantee building, returned 
after being absent for five weeks, and 
was at his desk last Friday morning. 
He visited points in Arizona, New Mex. 
ico and northern Texas. David Pudlin, 
with the same jewelry house, also re- 
turned from a trip through the San Joa- 
quin Valley towns, and went to his Oak- 
land office, where he has established 
headquarters to handle trade in that ter- 
ritory. 

A. Moss, wholesale jeweler, 515 Title 
Guarantee building, with Mrs. Moss and 
daughter, Ann, has started on a motor 
tour of the United States and Canada, 
which will not be concluded until the 
middle of August. The family party will 
visit the New England States, after tour- 
ing Canada, then go on to New York, 
where Mr. Moss will spend a few days 
with the D. & I. Jewelry Co. of 74 La- 
fayette St., and then proceed West, mak- 
ing stops in Chicago, Denver and the 
Grand Canyon of the Colorado. 

Albert Behrstock, connected with the 
wholesale jewelry house of I. Behrstock 
and a nephew of the man whose name 
the firm bears, has been honored by his 
colleagues at Southwest University, 
where the young man is a student while 
not engaged at the store. He was elected, 
Thursday afternoon, as president of the 
student body, an honor to which every 
student devotes his energies to attain. 
Young Mr. Behrstock, besides being an 
excellent judge of fine jewelry, is also 
one of the leading athletes in football, 
baseball and other sports. At a banquet, 
given at the Alexandria Hotel, to Asso- 
ciate Justice Malcolm of the Supreme 
Court of the Philippine Islands by the 
Federation of Filipinos of America, 
Thursday evening, this young man was 
selected to make an address, a tribute to 
his oratorical ability as well as an honor 
that is rarely extended to a student. 

Peter B. Flynn, of the Paul D. Walsh 
Co. in the Title Guarantee building, 's 
given over to statistical research, espe- 
cially when it will aid him in the promo 
tion of business for his jewelry house. 
Recently he delved into the question of 
which month in the year had the great- 
est number of weddings, as evidenced by 
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of wedding rings and bridal gifts, 
with which he is familiar because of the 
large number of years he has put into 
the wholesale jewelry business and the 
huge number of finger bands he has sold. 
“You can say for me,” remarked Mr. 
Flynn, “that June leads all the other 
months as a pride’s month; figures show 
that about 13 per cent of all the mar- 
riages during 12 months happen in the 
month of roses. The next month, from 
my viewpoint, is that of October, which 
lacks but a slight percentage to equal 
June. So that is why June and October 
are busy months for jewelers, both 
wholesale and retail.” 

James Donavan, senior member of the 
jewelry firm of Donavan & Seamans, 
743 South Broadway, is desirous of hav- 
ing the leading jewelry firms of Los 
Angeles close their houses during the 
months of July and August all day Sat- 
urdays instead of at noon, as has been 
the custom heretofore. “We have always 
closed our store,” Mr. Donavan told THE 
JEWELERS’ CIRCULAR reporter, “and we 
expect to do so this year, but we cer- 
tainly would like the cooperation of the 
other big houses. You see, when you 
keep open for a few hours Saturday you 
get but little time to transact business 
and by the time you have put away your 
merchandise and closed the doors it is 
the middle of the afternoon before you 
get home. It is too late to go anywhere, 
so that we employes really lose a whole 
day of pleasure when, if the places closed 
all day Saturday, we could plan and get 
an early morning start and have two 
days within which to take needed recre- 
ation during the heated period.” 
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Stanley Beard of Kielty & Beard is 
back from the Northwest. 

William S. Fulton has returned from 
a business trip to the South. 

J. H. Spiro is expected back from the 
Northwest about June 10. 

R. Radke & Co., Powell St. jewelers, 
are holding a closing out sale. 

Henry Landsberger, one of the travel- 
ers for M. Schussler & Co. is back from 
a successful trip. 

J. E. Lewis and J. Klein of J. E. Lewis 
& Co. have just returned from the 
Sacramento Valley. 

E. V. Saunders, Coast manager for 
the International Silver Co., has left for 
ag days in Los Angeles on a business 

ip. 

John F. Holland and Val. Molkenbuhr 
of the Shreve building, have been attend- 
ing the Knights of Columbus convention 
In Hollywood. 

Greenebaum Sons Investment Co. of 
the Financial Center building here, is 
advertising the $500,000 (total issue) 
first mortgage, 6% per cent, Building 
and _Leasehold, Jewelers’ Exchange 
building, Los Angeles. 

Prentiss A. Rowe, vice-president of A. 
I, Hall & Son, and Mrs. Rowe have 
returned from a honeymoon and busi- 
ness trip. Mr. and Mrs. Rowe stopped 


THE JEWELERS’ CIRCULAR 


for a few days in Houston, Tex., to visit 
Mr. Rowe’s brother. Vacations are in 
full swing with A. I. Hall & Son. 

J. W. King went South late in May 
to meet Roland Gsell of R. Gsell & Co. 
Mr. King is the representative of the 
Hafis Watch Co. in this territory. 
Later, Mr. Gsell and Mr. King came 
North together to this city. It is nearly 
two years since Mr. Gsell last visited 
his Coast representative. 

E. C. McKeen, Coast manager for the 
Waltham Watch Co., has just returned 
from a trip which included Vancouver, 
B. C., and extended as far East as Cal- 
gary, Canada. This year Mr. McKeen 
has covered even more territory than 
usual, his journeyings having extended 
East to the factory and South as far as 
Mexico City. 

Out of town jewelers visiting the trade 
during the past few days were: Sam 
Sturmer of S. Sturmer Co., Sacramento, 
Cal.; Max Noack of the John Hood Co., 
Santa Rosa; Arthur Glick of Glick & 
Sons, Stockton; William Dupen, Sacra- 
mento; Robert Mills, Oakland; Abe 
Samuels, Oakland; Miss Cochran of the 
Cochran Jewelry Co., Palo Alto; Mr. and 
Mrs. John Kocher, San Jose; C. Mantele, 
Stockton; C. Guslander, Willitts; Frank 
Poole, Marysville. 








Pacific Northwest 


Harry S. Tower, pioneer Marshfield, 
Ore., jeweler has sold his fixtures and 
lease to James H. Mills, for years in 
the jewelry business in North Bend, 
Ore. It is understood that Mr. Mills is 
establishing himself in Marshfield. 

Sartori & Wolff, manufacturing jewel- 
ers of Spokane, Wash., recently stated 
that, in competition with eastern con- 
cerns, they have won the contract for 
making pins for the national college and 
university fraternity, Sigma Kappa Phi, 
headquarters of which are in Phila- 
delphia. J. A. Sartori made the design. 

A suit for $5,000 has been filed in the 
Superior Court by S. Farber, jeweler, 
doing business at 1318 Pacific Ave., 
Tacoma, Wash., against the Fidelity & 
Casualty Co. of New York. According 
to Mr. Farber’s complaint, burglars 
broke into his establishment on Sept. 26 
of last year and took more than $5,000 
worth of jewelry from his safe. He says 
that the company refuses to pay the loss. 

The new store of the Crothers Jewelry 
Co., 302 E. Heron St., Aberdeen, Wash., 
is considered one of the finest jewelry 
establishments in the Pacific North- 
west. The front of the store is finished 
in solid mahogany and all the interior 
fittings are of the same hardwood. The 
company was organized six years ago 
by H. M. Crothers whose son, Herbert, 
is now associated with him in the busi- 
ness. 











The jewelry business of George Marks, 
Inc., 122 S. Broad St., Trenton, N. J., 
which was purchased by Irving Siegel, 
in September, 1927, has been conducted 
under that name until recently. The 
name has now been changed and the 
business will hereafter be known as the 
Hamilton Co. 
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Pacific Southwest 





A jewelry and watch repair store has 
been opened in Pinole, Cal., by Charles 
W. Allen. 

R. H. Croft Jewelry Co., Burlingame, 
Cal., closed out their store in that place 
on June 1. They are seeking a new 
location to which to move their stock 
and fixtures. 

A new jewelry store has been opened 
up in Williams, Ariz., by J. H. Walter, 
Bloomington, Ill. Mr. Walter says he 
has been in the jewelry business for 45 
years and his experience has been large- 
ly in the way of watchmaking and re- 
pair work. 

A handsome exterior tile finish is one 
of the outstanding features of the en- 
larged Maddux jewelry store on F St., 
Oakdale, Cal. The windows are of hard- 
wood and the interior is papered in gray 
with handsome new showcases. The 
alterations and decorations have all been 
carried out with excellent taste and the 
store is attracting a good deal of favor- 
able comment. 








Canada Notes 


A. Symons, jeweler, has commenced 
business at Weyburn, Sask. 

Harry W. Scott and Edith M. Scott, 
jewelers, Norwich, Ont., have given a 
chattel mortgage to Stephen Jellee for 
$450. 

W. and R. Hayes, jewelers, of Mont- 
real, have assigned and John J. Robson 
has been appointed custodian. 











New Enterprises 





B. M. Harmon, Marianna, Fla., but 
formerly of the Mackey Jewelry Co., 
Valdosta, Ga., has opened a jewelry re- 
pair shop at Marianna, Fla. 

F. M. Jones who has been with George 
L. Metz in the Klamath Falls jewelry 
store, for some time has purchased the 
store in Redmond, Ore., and has taken 
possession. Mr. Jones is an _ expert 
watchmaker and jeweler. 

Fred Williams has opened a watch and 
jewelry repair establishment at Great 
Neck, N. Y. Mr. Williams has had a 
number of years experience. For sev- 
eral years he did watch inspecting for 
different railroads in the South and the 
past two years he has been connected 
with the Morgan Jewelry Co., 1 Arcade, 
Watertown, N. Y. His shop is located 
in the Gonseth block on Riverside Drive. 








The presentation to Princess Astrid, 
of a diamond of 5% carats, a marquise, 
cut in 66 facets, by the diamond dealers 
and cutters of Antwerp, is likely to set. 
a fashion. Inclosed in a case lined with 
indigo blue velvet, the diamond was un- 
set. The leather was decorated with 
the arms of the city of Antwerp. The 
inner significance of the plain, cut 
stone, was a hesitancy to choose the 
setting for a princess, who might prefer 
to decide this question herself. 
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Allen Harris, of the jewelry firm of 
Harris & Shafer, expects to sail for 
Europe about June 14. He will visit 
many points of interest and will return 
sometime the latter part of September. 

C. W. Bornman, connected with Claf- 
lin Optical Co., has returned to the store 
after a two weeks’ vacation. F. B. Wal- 
lace, another employee, has been absent 
several days on a visit to his country 
home in Maryland. 

J. Slavin, formerly located at 15th 
and L Sts., has moved his watchmaking 
establishment to more commodious quar- 
ters at 104 14th St. Mr. Slavin, a na- 
tive of Washington, has been in business 
nearly five years. The new store is 
equipped with attractive fixtures, and 
presents a prosperous appearance. 

The Washington Board of Trade en- 
joyed its 34th annual shad bake at Sher- 
wood Forest a short time ago. Senators 
Phipps of Colorado and Copeland of New 
York, were guests, and Representative 
Zihlman of Maryland, chairman of the 
House District Committee, with several 
other prominent officials were also pres- 
ent. The party went out in busses or 
in their own cars. Over 600 reserva- 
tions were made, while 40 prizes were 
distributed in the various contests held. 
Dinner was served at 12 and 2 o’clock. 

Edwards & Zanner, having moved 
from their old location at Seventh St. 
to a beautifully appointed store on F 
St., have just completed a number of 
medals to be presented in connection 
with the South Atlantic Swimming 
championship, as well as other medals 
for drilling contests held by local schools. 
The firm retained its old employees. The 
handsome mahogany fixtures show up 
splendidly in the new place. New show 
cases, new trays, and a complete modern 
stock attract a growing trade. The firm 
was established in 1909. 

Pearson & Crain, jewelers, will have 
on display within a month or so a tro- 
phy of sterling silver to be presented by 
the United States Marines to the Royal 
British Marines at soccer ball. The ord- 
er was placed by Major Fegan, athletic 
officer of the U. S. Marine Corps. The 
trophy represents a large bowl, with a 
long stem mounted on a green Vermont 
marble base. On two sides of the stem 
are two soccer ball players modeled from 
life by a very prominent Italian artist. 
The event, of international significance, 
promises to be full of thrills and interest. 

After a hotly contested and long- 
drawn out fight, the House and the Sen- 
ate finally passed what is known as the 
Welch Bill, ‘ providing ' approximately 
$20,000,000 for government employees 
throughout the District of Columbia and 
the United States. Washington’ jewelers 
are elated over the circulation of so much 
more money in ‘the District.. It was 
Stated ‘that while not many’ additional 
purchases of ‘jewelry were contemplated, 
there is bright hope’ that old bills: may 
be settled by government clerks’ long in 

arrears. Representative Welch of ‘Cali- 
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fornia worked tirelessly in the interest 
of the bill he originated. 

W. R. McCall, jeweler, of 1342 I St., 
is back on the job after the first vaca- 
tion he has taken since he has been in 
business. He went to Wachapreague, 
Va., which he considers one of the finest 
spots in the country, and spent a good 
part of the time fishing. John McCall, 
a brother, of Cincinnati, now connected 
with the jewelry establishment here, took 
charge of the business during Mr. Mc- 
Call’s absence. This store specializes in 
watches and clocks. While Mr. McCall 
has only been at 1342 I St., for a few 
months, he considers it a much better lo- 
cation than where he was before, and 
states he is kept very busy at the new 
stand. 

The large jewelry establishment of R. 
Harris & Co., recently located at their 
handsome new home on F S&t., is doing 
a large volume of business. They have 
made some changes in the arrangement 
of stocks since opening. The first floor 
has nothing but sterling silver, gold 
jewelry and diamonds. On the second 
floor are plated ware and fraternity 
jewelry and on the third floor are crys- 
tal goods and the offices. The next floor 
is the store-room and watch-making es- 
tablishment. Platinum work occupies 
the fifth floor. It has been necessary to 
secure the services of several new em- 
ployees to take care of the increasing 
trade. Mr. Speaker, in charge of the 
fraternity department, is making plans 
for an automobile trip to Birmingham, 
Ala., his former home. He states he re- 
ceives large orders for fraternity jewel- 
ry, and has no fault to find with busi- 
ness generally. 

Arthur J. Sundlun, president of the 
Retail Jewelers, (affiliated with the Mer- 
chants and Manufacturers’ Association) 
states he expects to call a meeting soon 
for the purpose of discussing Saturday 
closing. A petition has already been 
presented to several merchants it was 
learned. Government departments be- 
gan half-holiday closing on June 2, and 
will continue through the summer 
months to October. The Merchants & 
Manufacturers’ Association recently took 
a sail on the steamer Southland, the oc- 
casion being the annual boosters’ trip. 
Quite a number of jewelers were in at- 
tendance. Mr. Sundlun was one of the 
committee on arrangements. Among the 
jewelers present were Arthur J. Sund- 
lun, Sidney Selinger, William Wright, 
with Galt & Co.; Clarence Pearson, of 
Pearson & Crain; Julius Duerling, of 
Schmedtie Bros.; J. Baumgartner, A. C. 
Mayer, and Charles E. Tribby. An in- 
teresting matter under advisement is a 
golf tournament between the jewelers of 
Baltimore and those of Washington. 


Fleischer & Alberts, one of the largest 
jewelry houses in El Paso, Tex., have 
dissolved partnership, Mr. Alberts hav- 
ing ‘taken over the stock and good will 
of the business, will conduct it in the 
future. Mr. Alberts says that conditions 
look good to him and he believes that 
the building boom now on in the Texas 
border city will bring in a large number 
of new citizens and new industries. 











A window was recently smashed at the 

store of C. E. Bradshaw, 715 W. Broad. 
way, Louisville, and two gold chains, 
valued at about $18, were taken. 

William M. Irion, of Matt Irion & 
Sons, was elected a director of the Bet. 
ter Business Bureau of Louisville at the 
recent annual meeting. Mr. Irion has 
been a steady worker in the organization 
for several years. 

A large crowd gathered about the 
front of the jewelry store cf Lemon & 
Son, 512 S. Fourth St., at 9 o’clock the 
morning of Decoration Day, when police 
and detectives arrived in answer to g 
burglar alarm, which must have been 
jarred and set off by a passing street 
car. 

A window was smashed at 3.30 o'clock 
on the morning of May 30 at the Sales 
Jewelry Shoppe, 416 W. Walnut St., and 
six diamond rings, valued at $300, and 
two watches, worth $40, were taken, A 
taxicab driver, attracted by the break- 
ing glass, saw a negro run from the 
window. 

A window was recently smashed at the 
jewelry store of Wilson Bros., 212 W. 
Chestnut St., and merchandise valued at 
$133 taken. It was the second robbery 
in a short time. O. G. Wilson, manager 
of the store, also reported that the store 
of his brother, R. N. Wilson, at 304 §. 
Preston St., was entered, but nothing 
taken. 

Fewer fresh-water pearls will be 
taken from the Ohio River this year 
than for a long time. The State tax 
on non-resident mussel-shell fishers, call- 
ing for payment of a $50 tax and a fine 
of $25 for conviction without license, 
has stopped the Indiana dredgers to a 
point where the button factory at 
Cloverport, Ky., recently suspended op- 
erations because of the shortage of shell. 
The plant had been in steady operation 
for years, and used about 200 tons of 
shell annually. 

Some old and handsome pieces of sil- 
ver from the collection at the Lemon Sil- 
ver Galleries, Louisville, will be used as 
trophies in connection with the Charity 
Horse Show to be staged in Louisville on 
June 9. Twelve silver English loving 
cups, which are more than 100 years 
of age, were secured in England and will 
be awarded to winners in the various 
events. Although some handsome cups 
have been awarded to Kentucky Derby 
winners in the 54 consecutive years of 
the race, the one this year was exception- 
ally handsome. It was provided by 
Lemon & Son, Louisville. A dark marble 
or onyx base supported the cup, which 
had pendant handles, and a_ horseshoe 
on each side, while the cover supported 
a horse and rider. 


Willie W. Peters operating a jewelry 
store at 327 Brady St., Davenport, Iowa, 
has filed petition in bankruptcy, listing 
liabilities of $11,361.18, including U 
secured claims of $10,877.06. He has 
assets of $2,041.80. 
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M. E. Trone, one of the leading 
wolers of Hanover, Pa., spent several 
days in Baltimore last week, calling at 
wholesale offices. se 

Melvin Erlanger and Philip Katz of 
s, & N. Katz, have qualified in the first 
flight of the tournament for the presi- 
dent’s cup on the links of the Suburban 

b. 
celebration of their 25th wedding 
anniversary, Mr. and Mrs. Leon Levi, 
are spending several days at Atlantic 
City, N. J. Mr. Levi has been engaged 
in the jewelry business in W. Lexing- 
ton St., for nearly 30 years. 

Among the visitors here last week 
from Virginia was H. L. Lang of 
Staunton. Mr. Lang reports that busi- 
ness conditions in the Old Dominion as 
far as his city is concerned, are improv- 
ing. 
ax Oppenheimer, for many years 
identified with the wholesale jewelry 
trade here, and now of New York, ac- 
companied by Mrs. Oppenheimer, visited 
the trade here last week, as represen- 
tative of the Indra Pearl Co., New York. 

Additional space in the form of 
another floor is being added to the manu- 
facturing plant of the Stieff Co., silver- 
smith, Wyman Park Drive. According 
to Gideon N. Stieff, president of the 
corporation, the expansion has become 
necessary to take care of the increasing 
business of the company. 

Jay G. Engel of the firm of J. Engel 
& Co., has returned from a business trip 
to cities throughout North Carolina. 
Mr. Engel is not too optimistic over 
conditions in the State, unfavorable 
weather and incessant rains having ma- 
terially retarded the farmers and plant- 
ers. 

Mrs. Michael Caplan, wife of Michael 
Caplan, Liberty St., gem merchant, is 
recuperating at Atlantic City, after an 
attack of pneumonia. After returning 
to her home in the Esplanade Apart- 
ments from Sinai Hospital, Mrs. Caplan 
decided to make a trip to the famous 
ocean spa. 


G. Norman Medinger, Lexington build- 
ing, has returned to his business after 
attending the convention of the Ancient 
Arabic Order, Nobles of the Mystic 
Shrine at Miami, Fla. Hundreds of 
jewelers, members of the Shrine, from 
cities throughout the country attended. 
The egnvention undoubtedly caused an 
increase in the sale of Shrine emblems. 


After several weeks’ tour of four 
southern States, B. J. Prissman, repre- 
sentative of Max Kohner, W. Fayette 
St., wholesaler, is of the opinion that 
usiness conditions are showing marked 
improvement. Mr. Prissman_ visited 
cities in North and South Carolina, Vir- 
gina and West Virginia. Crops are 
Promising and there are indications of 
improved business conditions. 


An important case will be called in 
the Criminal Court here this week when 
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an auctioneer, now under indictment for 
alleged violation of the jewelry auction 
law, will be brought to trial before 
Judge Albert S. J. Owens. The trial 
has been postponed once. State’s At- 
torney Herbert R. O’Connor has assigned 
Assistant State’s Attorney Herman 
Moser to prosecute the case. Baltimore 
jewelers are deeply interested in the 
case. 


Several Baltimore jewelers had inter- 
esting displays in their windows during 
“Baltimore Products Week” just closed, 
while other merchants gave up their 
windows for the displays of the whole- 
sale houses. An extremely interesting 
display of imported watches under the 
auspices of J. Engel & Co. was shown 
in the Wyman Co.’s windows on W. 
Lexington St. The Stieff Co., 17 N. 
Liberty St., entertained thousands of 
spectators with a display of silver 
craftsmanship. 


Max Kohner, reputed Nestor of Balti- 
more wholesalers, recently celebrated the 
44th anniversary of his marriage at his 
home in the Rochester Apartments. De- 
spite the fact that he has been engaged 
in the jewelry business for nearly 50 
years Mr. Kohner works as hard during 
his office hours as any member of his 
staff. At the quiet little anniversary 
celebration the circle included Mrs. Lillie 
Kohner, their sons, Ferdinand and Em- 
anuel Kohner. Mr. and Mrs. Kohner 
have two other children, Mrs. Nathan 
Shapiro of South Carolina and Milton 
Kohner, who is in the West. 


Breaking a transom of the jewelry 


store of L. William Weber, Howard and 


Clay Sts., burglars entered the building 
and made off with jewelry valued at ap- 
proximately $300. One of the thieves 
was injured by the broken glass, as police 
reported they found a trail of blood. 
Showcases were ransacked but no at- 
tempt was made to open the:safe. The 
loot consisted of wedding rings, several 
strands of pearls and cameo brooches. 
Mr. Weber opened his store at the pres- 
ent address less than a year ago. De- 
tectives have been assigned to investi- 
gate the robbery, which happened June 
2. The loss would have been ‘much 
larger but Mr. Weber took precaution 
to place his most valuable display jewel- 
ry in his safes. 

Several important subjects are now 
before the jewelers of Baltimore, inelud- 
ing the changing of the name of the 
local organization from the “Jewelry 
and Kindred Industries Board” to the 
“Jewelers’ Association of Baltimore, 
Inc.” and the subject of an extensive 
cooperative advertising campaign. Ata 
recent meeting of the executive com- 
mittee of the “Jewelry and Kindred In- 
dustries Board” definite action was 
taken toward changing the name of the 
organization. The recommendation will 
be submitted at a meeting and dinner 
to be held June 13. The executive com- 
mittee is composed of Edward H. Mealy, 
chairman; Michael Caplan, John Fet- 
ting, Leon Levi and H. C. Garthe. In 
general jewelry circles the consensus of 
opinion is strong for a change in the 
name of the jewelers’ organization. 
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Mrs. Ash, wife of Aaron Ash, of A. & 
A. Ash, who recently underwent a seri- 
ous operation, is reported as recovering 
rapidly at their home here. 

Robert Arthur, of the Woodlawn High 
School, has been awarded the Andy Jaffe 
trophy for being the best athlete in the 
Birmingham public schools. Andy Jaffe, 
of the Jaffe Jewelry Co., is the donor of 
this cup. 

Reid Lawson, for a number of years 
one of the leading retail jewelers of 
Birmingham, but who sold his jewelry 
business some time ago, is now one of 
the leading real estate brokers of Bir- 
mingham. 








Atlanta, Ga. 


H. S. Banta, Newnan, Ga., and H. 
A. Nooner, La Grange, Ga., were in 
Atlanta recently on short business trips. 

Mr. Willis has been appointed sales- 
man by Hilsman & Haygood and will 
assume his duties with them at once. 

Brownie Strong, formerly watch- 
maker with A. Levy & Co., Lakeland, 
Fla., has accepted the position of watch- 
maker with Nalpe & Co. 

Mr. McDuffie, well known. Macon 
jeweler, was in Atlanta last week pur- 
chasing equipment and supplies for the 
new jewelry shop which he is opening 
in Macon. 

John Steele, salesman with the W. D. 
Johnson Co., Pittsburgh, Pa., has re- 
turned to Atlanta following a successful 
spring trip, and will be in the city for 
several weeks, it is expected. 

E. A. Morgan and L. M. Duren, 
Hunter St. jewelers, have been working 
under difficulties during the past two 
weeks, both the street paving and side- 
walks in front of their stores having 
been torn away while new construction 
is in progress. 

Among the traveling representatives 
visiting the Atlanta trade recently were: 
P. B. Faney, Henry Freund & Bro.; 
Clinton Van Hise, Taylor & Co.; George 
Rowley, M. H. White & Co.; Harold 
Dana, Zenith Watch Co.; Harry 
Deutsch, Hammel, Riglander & Co., and 
C. Ed. Paskow, William V. Schmidt, all 
of New York and George Howard, Towle 
Mfg. Co. 











Alfred J. Krower and Henry Weil 
have returned to New Orleans, La., after 
an extensive trip to manufacturing cen- 
ters of Switzerland and diamond mar- 
kets of Holland. They also visited 
the manufacturing centers and mar- 
kets of France, Germany and Austria. 
Large quantities of imported merchan- 
dise are now being received through the 
port of New Orleans, which is in direct 
connection with all the cities of the 
world. Mr. Krower, Mr. Judis and Mr. 
Weil visited New York, Providence, 
Newark and other manufacturing cen- 
ters before returning to New Orleans. 
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Dealers’ Helps in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 














Trade Gossip 





Stepping Stones Plan for Selling Silverware 


The Stepping Stones Plan inaugurated 
by the Holmes & Edwards D ‘vision of 
the International Silver Co., mention of 
which has previously been made in the 
columns of THE JEWELERS’ CIRCULAR, 
was the subject of an interesting article 
by C. B. Larrabee which appeared re- 
cently in Printers’ Ink. In this article 
Mr. Larrabee says in part: 

“The Stepping Stones plan is essen- 
tially simple. The company made a care- 
ful study of the needs of the average 
household and of the popularity of va- 
rious pieces. On this study it based its 
recommendations. 

“Taking a complete service as a start- 
ing point it broke this service down into 
four units, each unit to sell for approxi- 
mately the same price. The price range 
even on sets of 12 of the various types 
of silverware shifts only from $52 to 
$62.25. 

“Therefore, at the outset the company 
had hit upon a plan which amounted 
basically to buying a complete silver ser- 
vice in instalments. The plan isn’t an 
instalment selling plan but it appeals to 
the great American mind which has 
taken to the instalment idea so vora- 
ciously. The woman who follows the 
Stepping Stones plan may buy her silver- 
ware in four units, each costing about 
the same and takes delivery on each 
unit as she pays for it. 

“The units are named suggestively. 
The first unit is the Starting Service 
and consists of the absolute necessities; 
teaspoons, tablespoons, dinner forks, din- 
ner knives, sugar shell and butter knife. 
No household can get along on less. 

“The second unit is the Essential Ser- 
vice; orange spoons, butter spreaders, 
salad forks, sour spoons, cold meat fork 
and tomato server. It is the company’s 
contention that no household can get 
along comfortably on anything less than 
the combination of the first two units. 
You may get along with only the Start- 
ing Service but you will find this woe- 
fully inadequate except for the simplest 
needs. 

“The third unit is the Adequate Ser- 
vice; iced drink spoons, bouillon spoons, 
oyster forks, pastry forks, gravy ladle, 
preserve spoon and jelly server. The 
company believes that any woman who 
has the first three units has enough sil- 
verware for most purposes. Clever 
adaptation of certain pieces for uses they 
were not designed to serve but which 


they may very well be made to serve 
makes the first three units adequate. 

“The fourth unit is the Complete Ser- 
vice; coffee spoons, 5 o’clock teaspoons, 
5 o’clock tea forks, ice cream forks, berry 
spoon, pickle fork, cream ladle and flat 
server. If a woman owns all four units 
she may be satisfied that she has a com- 
plete service with the exception of a 
carving set and certain pieces of flat- 
ware.” x * «* 


Display of Modernistic Silverware Arouses 
Interest 


An interesting test of the degree of 
interest in modernistic art in silverware 
was recently made in the well appointed 
shop of Frederic W. Roedel, one of the 
leading jewelers and opticians of Utica, 


Mr. Roedel secured a complete set of 
hollowware pieces, done in modernistic 
style. These were given a week’s display 
in one of his windows and arranged in 
a very simple and very severe display. 
Mr. Roedel reports that the comments 
and interest aroused by this simple dis- 
play were surprising. A great many 
favorable comments were received. The 
interest, in fact, was so strong that Mr. 
Roedel has been fairly convinced that the 
modernistic note is deserving of his ac- 
tive effort in his community. 

The city of Utica is supposed to have 





the reputation of being more conserya. 
tive than most cities of its size. Yet the 
interest in modernistic is sufficiently 
strong to have news value in the eyes of 
Utica’s morning paper the Daily Press, 

One reason why Mr. Roedel believes 
that the silverware he showed produced 
such good results is the fact that its de- 
sign combines practicability with mod- 
ern conception. Any of the pieces dis. 
played by Mr. Roedel could be used in 
any present day home and would be 
found to harmonize with the furnishings 
and interior decoration of that home. In 
other words, the silverware has not been 
made so entirely radical as to require a 
strictly modernistic setting if it is to har- 
monize. At the same time, the silver- 
ware can reflect the spirit of the modern 
mode and take advantage of its bright 
coloring to bring new smartness to the 
tables of those who are alert to style. 

Mr. Roedel finds that this new devel- 
opment in silverware with its brilliant 
touch of carnelian red in handles and 
tips opens up possibilities for increased 
sales both to new and old customers. In 
other words, it can stimulate the pur- 
chase of additional silverware to supple- 
ment or to take the place of similar 
pieces which may already be owned. 

The silverware was manufactured by 
the Benedict Mfg. Co., East Syracuse, 
N. Y. 
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Keep in Step with Modern Business 


Written expressly for THE JEWELERS’ CIRCULAR by Hugh Wood, formerly advertising manager Hess & Culbertson Jewelry Co., 





St. Louis, Mo. 

















HE writer frequently heard it said 
that the non-aggressive, non-enter- 
prising jeweler is going to eliminate 
himself from the business field. He can- 





not keep up his end and get his share of 
business in these piping times of keen- 
est competition. 

It has been very hard for the old-line 
jeweler to adjust himself to changed con- 
ditions. We can note the throes of agony 
through which he is going here and 
there, as he awkwardly attempts to find 
out “what it’s all about,” and to adopt 
the newer ways of doing business. Here 
he is sending out a crude mailing piece; 
there he is trying in very amateurish 
fashion to run a smart catchy advertise- 
ment. Hopeful signs, these, but mighty 
late in the day. 

Many jewelers will tell you that 1 to 3 
per cent of their gross business is plenty 
to spend on advertising. Many of them 
lean toward the 1 per cent figure. Many 
of them take refuge in their contention 
that 1 per cent to 3 per cent is enough 
for advertising, in the figures that have 
been quoted as to average expenditures 
of jewelry stores throughout the coun- 
try. I often wonder if they realize the 
significance of such figures? 

If we read that 1 per cent to 3 per 
cent is the average advertising expendi- 
ture of jewelers, by and large, we should 
bear in mind that such figures are not 
models upon which we should shape our 
own advertising appropriations, but 
rather are they eloquent warnings of 
what NOT to do. Such figures must ad- 
mittedly be looked upon as the index of 
advertising failures in the past. They 
should not be followed as patterns for 
future expenditures. Most enterprising 
Jewelers will tell you that the jeweler 
in the past has been anything but a bril- 
liant merchandising success. He has al- 
most been forced into whatever enter- 


prising methods he has adopted. They 
have been thrust upon him, often in 
spite of himself. 

He wonders where his business is go- 
ing, yet he makes no sincere effort to 
analyze the situation. Trade journals, 
lecturers, conventions everywhere are 
telling him where his business is going 
—and how. I have noted an astonishing 
lack of interest in our live trade jour- 
nals among those retailing jewelers who 
should find the most benefit in them. 
’Twas ever thus, however. Look about 
you in any field of merchandising, and 
you will note that the backward, luke- 
warm ones are the last to try aggressive- 
ly to better themselves. 

I often wish there were someone with 
the backbone to tell the jeweler just why 
he doesn’t get along in business. As a 
class they are a delightfully whimsical, 
I-should-worry band of merry men, usu- 
ally laughing into the face of diminish- 
ing returns. 

I know one organization of jewelers in 
a fairly large town that has for its 
chairman or leading spirit a man who 
has openly stated that he “doesn’t be- 
lieve in advertising.” I have seen this 
same man argue with progressive mer- 
chandisers that there is nothing to adver- 
tising, and seek to prove his argument, 
while all who heard him laughed up 
their sleeves. It might be of interest, 
in passing, to note that this jeweler is 
eliminating himself—his business has 
reached a point where he no longer can 
afford to pay the rent for his business 
location. 

But the pity of it is not this man—it 
is the fact that any organization of men 
who pretend to be business men will al- 
low such an individual to head their busi- 
ness body. Really, I don’t think any but 
a jeweler’s organization would stand for 
it. 


Jewelers, as stated above, are slowly 
adapting themselves to changing meth- 
ods of merchandising. Many have been 
won over to a more consistent policy of 
advertising. But many still lack the 
fundamentals of advertising knowl- 
edge. Too many of them are buying 
and using advertising space largely 
on the assumption that if their names 
appear in newspapers they will get 
resultant business. You, dear reader, 
know, and I know, that you should only 
advertise when you have something to 
say. You must have a message, else 
your advertising is wasted, as many 
good and true advertising agencies, such 
as Ayer and others will tell you. 

And the jeweler has a wonderful mes- 
sage if he will only learn to tell it to the 
public. Think of the things he can say 
about gift occasions—about diamonds— 
about everlasing gold and platinum! 
Things that no other merchant can say 
as impressively and as truthfully! 

A certain jeweler who occupies a high 
place in his local field, was bemoaning 
the fact, the other day, that business 
was poor. Of course he advertises only 
when he takes the notion. He is sup- 
posed to be about the “smartest” jeweler 
in a very smart town of about 100,000 
population. Most of the owners of Pack- 
ards, Rolls-Royces, Cadillacs and Pierce- 
Arrows in his town — and there are 
many of them — would patronize him 
first, naturally, if he would sell them on 
doing so. I saw one of his advertise- 
ments. It really was shocking! Instead 
of using a nifty, up-to-date piece of cos- 
tume jewelry for an illustration, he pic- 
tured a rather mediocre pendant shoul- 
der-pin of the vintage of several years 
ago, with rays radiating out from the 
diamond—you know the kind of cuts the 
“dime-down” boys use—just to prove it’s 
a diamond, you see. 








108 THE JEWELERS’ CIRCULAR June 7, 1998 









A Few *“SDEMAND CREATORS” 
Created by H. E. KASER in 


MOORISH ART LEATHER BAGS 


Hand made; Hand Laced, and Finely Tailored and very LOW PRICED 





PETUNIA HAND BAG No. 155 SWEET PEA HAND BAG No. 158 No. 557 GRAPE 


Send for folder and price list, or ask to have our salesman call. 


Mark m. &. BASER OORP. Feo oo ® 


sat inn hai “NOTHING FINER MADE!” 





Trade 

















Very Special Facilities 
IN 


Jeweler’s Block Policies 


Have you had trouble when 


Sizing 





Chromium-plated 


At Present Insurance Adviser to Leaders in the Trade. 





. ? 
ings? : 
Ring \ etl MONROE FLEGENHEIMER 


Lots of jewelers have had trouble when Insurance Specialist 
repairing or altering chromium-plated 10 Hanover Street, New York 
jewelry. Many articles have been ruined. Ol aa 
When you heat chromium it turns black, a ’ 
solder won’t flow, and ordinary pickle 
does no good. 








We'll give you full information, in a 
few words, for handling this work. Easy 
when you know how. 


High Grade Pocket Lighters 


Also automatic table lighters com- 

bined with artistic statuettes and 

ash trays. Our prices are low. 
‘‘We make them.”’ 


The Cunningham Products 


orp. 
155 Lafayette St., N. Y. 
Pacific Coast Rep. 
Alfred H. Bullion Co. 
717 Market Street 
San Francisco, Calif. 





Return the coupon with stamped aa- 
dressed envelope. No charge; no obliga- 
tion. 





Jewelers’ Technical Advice Co. 














J. T. A. Co., Sam W. Hoke, Mgr., 


22 Albany Street, New York City - ITALIAN JEWELRY : 


Please send free information on _ handling oon 8 3 % q 
chromium-plated articles. Stamped addressed Filigree Silver — Florentine Silver — Venetian Beads 


envelope enclosed. CORALS—CAM EOS—M OSAI Cs 


At Lowest Manufacturers’ Prices 


RONG tb uibties itbknidess Wkicandvchbiniind micsinces FRANK CORSI 


a a tc bala cpehsacae kee Buying Agent for Italian Specialties 























Correspondence invited. FLORENCE (Italy) 

















an om Br. ar 


Somer & SFP ae & e&& & oc com eww oe Ae 


oS ae 














June 7, 1928 


Storekeeping Department 








Can you imagine the well-to-do folk of 
that town, who keep up with fashions 
diligently, being attracted by such ad- 
yertising and illustration as that. No 
wonder he bemoans the loss of business. 
Why, most of his natural prospects hop 
on the train for Chicago, St. Louis, Kan- 
sas City or some other metropolitan cen- 
ter when they want to buy real jewelry. 

Yes, he has some very good merchan- 
dise, but he doesn’t tell anyone about it 
—in the right way. 

Another such jeweler was approached 
by the salesman for a splendid direct- 
mail advertising proposition. This prop- 
gsition was highly personalized, done up 
in attractive tints of color and, was, all 
in all, about the most pretentious sug- 
gestion that had ever been put up to 
high class jewelers. After the salesman 
had told his story, imagine what the 

: jeweler came back at him with! 

“It’s a nice idea,” he said, “but I 
wouldn’t pay the price. Have you got 
the same idea worked out on postal 
cards?” 

Naturally this salesman walked out 
without further comment. Such a man 
is hopeless—at least for the present. 
When his diminishing sales volume gets 
to the point where he will be desperate, 
then he probably will be willing to take 
most anyone’s advice, and _ probably 
spend a lot more than would have been 
necessary if he had started soon enough. 
That is another point that must not be 
lost sight of. It is almost fatal to wait 
too long to advertise constructively and 
consistently. If you wait too long, you 
will never be able to wait for the pro- 
cession. It is a heart-breaking job to 
try to win back a prestige that has been 
lost through backwardness. Witness the 
come-back of Ivory Soap! That product 
rode for years on the momentum its 
former advertised prestige had built up 
—then it began slipping because it was 
not bolstered by continuous advertising, 
and a staggering amount of advertising 
money had to be thrown behind it to 
bring it back to its rightful place. 

Some keen merchandisers already are 
casting their eyes over the old-time, well- 
established, good-will retail jewelry 
stores of the country right now with the 
idea of “chaining” ’em. 

The prestige of age, a long-standing 
tradition of honorable dealing and high- 
quality merchandise is the only thing 
that big money cannot provide. Big 
money can buy advertising, fixtures, 
location, stocks, etc., but it cannot create 
good-will and honorable history in the 
trade. It must, if it wants these things, 
try to buy them from those who have 
them. And it is getting ready to do just 


that. Everything is being “chained” 
now. Why? Because “chains” are suc- 
cessful. Chain stores are successful 


because they appeal to the popular fancy 
of “saving you money.” Whether or not 
its true, the public likes to feel that 
it is buying advantageously through a 
“chain” because the “chain store” buys 
quantities at better prices and retails 
below the individual competitor. 
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If “chain” proprietors can get hold of 
a string of high-class, honorable, top- 
standing retail jewelry establishments 
throughout the country, they can apply 
to them the high-pressure and efficient 
merchandising methods that make other 
kinds of chains succeed. Naturally, they 
would not emphasize “savings” particu- 
larly, but they would emphasize quality 
and style and selection. They would 
hammer these big selling facts home in 
a way that is not now being done by 
these old-line jewelers. 

And you can bet your old felt hat that 
they’ll get results, too. There is plenty 
of place in the picture for high-class 
jewelry establishments with aggressive 
merchandising policies. The public has 
a pretty penny to pay for jewelry mer- 
chandise that is properly presented. The 
department stores have not yet been able 
to break into this field, successfully, 
probably because there is an intangible 
something that the public demands of its 
jewelry store that the department store 
cannot exactly wrap up with the pack- 
age. 

Perhaps it’s the “priceless ingredient” 
that some of our pharmaceutical manu- 
facturers have cashed in on so hand- 
somely—that “priceless ingredient” being 
nothing more than traditional, historic 
honor and fair-dealing, together with 
the semi-professional “know how” aura 
that lingers about the jeweler’s brow. 

I heard a live-wire tell some plumbers 
not so long ago that theirs was a law 
and code-protected craft, but that if they 
did not wake up and give the public 
more service and intelligence for its 
money, as well as increased quality in 
workmanship and more honorable craft- 
consciousness, that the public might get 
cross and take their beautiful little pro- 
tected hunting ground away from them. 

I was minded of the jeweler very much 
when I heard this statement. The jewel- 
er enjoys an almost professional stand- 
ing with the public. But many jewelers 
have so abused this standing that it has 
ceased to mean much in their own cases. 
But the jeweler must do something to 
deserve this almost lawful respect which 
the public has been glad to tender to 
him. He must not play fast and loose 
with it. And he must not be the most 
backward merchant in the community. 
There is nothing in his stock in trade 
that calls for ultra reactionaryism (if 
there is any such a word). Conservative, 
yes, he must be. But there is no law 
saying he shouldn’t rave, mildly, in his 
advertising over some of the truly ex- 
quisite little things he offers in the way 
of costume jewelry. There is no law 
which he says he shouldn’t play up, for 
all its worth, an article from the stand- 
point of style, good taste, or the like. 
There’s nothing prohibiting him saying 
it’s a good value and explaining why. 
There’s nothing to prohibit his saying 
that such merchandise can be gotten only 
from him—and why. And there’s noth- 
ing holding him back from saying he will 
accommodate the public by arranging 
suitable payments for some of his ex- 
pensive pieces—the public is used to 
buying its larger investments on con- 
venient payments. 
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Personality in a jewelry business is 
not so important today as it once was. 
The time has passed when the proprietor 
stood at his door and greeted all his 
customers by name. The public doesn’t 
expect that, nowadays. The public 
would far rather think you were away 
in the eastern markets buying up the 
latest in smart jewelry than greeting 
them at the door, and, incidentally, 
carrying old stocks, or not knowing 
what is smart and new. 

That, by the way, is something else 
that is the matter with the jeweler. As 
said earlier in this article, the jeweler 
rarely keeps up with his trade journals 
or uses the information they contain. 
They are full of good stuff for him— 
so are many traveling salesmen who get 
around over the country and know what 
is going on—which methods are succeed- 
ing and which are failing. 

The jeweler needs someone to get 
hold of him and shake him _ good. 
The fact that business used to come to 
him unsolicited probably is one of his 
greatest handicaps. The fellow who was 
born with a silver spoon in his mouth 
finds it hard to meet with adversity, to 
cope with competition. It is only the 
stuff that is in him that saves him from 
being plumb “licked.” Let’s hope the 
jeweler has the right stuff in him—and 
I believe he has. 








Selling Plans 


HE Sterling Silversmiths Guild has 

announced another contest offering to- 
tal prizes of $100 for photographs show- 
ing the most successful window displays 
of sterling silver. For the best photo- 
graphs, together with letters describing 
the displays and their sales results, a 
first prize of $50 will be awarded, a 
second of $25, and a third of $15. Five 
dollars will be paid for all photographs 
accepted. 

The letters which will describe the dis- 
plays fully, should contain not more 
than 500 words. 

The contest opened June 1 and will 


close June 20. 
* ad * 


Joe Pieper who advertises as a crea- 
tive jeweler, Covington, Ky., recently 
opened, with much success, a $65,000 
display of jewels and will show on a 
little stage in his display window: every 
week a special value for a special day 
featuring an added attraction on each 
occasion. He will offer from time to 
time special values in precious stones 
and jewelry. In the opening’ display 
shown some time ago, an attractive girl 
wearing the latest jewelry designs, held 
the passerby’s attention. One gem worn 
by the girl was valued at $2,500. This 
was a star sapphire. A Hindu legend 
narrates that when worn on the left 
hand, the star sapphire tends to drive 
away all evil. It is said that its im- 
prisoned star is symbolic of captive fire 
for mortal protection. The colors of the 
star sapphire range from pearl gray to 
dark blue. The latter color is rare. 
Mr. Pieper will regularly conduct ex- 
hibits of this kind. 
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The Costs of Retailing 








An address delivered by Prof. Leo. A. Schmidt, of Marquette University, before the 
recent convention of the Wisconsin Retail Jeweler’s Association, held at Milwaukee, 
Wis. 

















HAVE been asked to talk upon the 

subject of the Cost of Retailing in 
the jewelry business. There are many 
things that might be said about costs, 
and for some time after beginning to 
plan my talk I was undecided from what 
point of view or points of view to ap- 
proach the subject. 

Perhaps the most important and fun- 
damental aspect of the subject is the at- 
tempt to accurately define cost in its 
broader aspects. This is a point of con- 
tact between accounting and economics 
on one hand and also an accounting con- 
cept of great practical importance to 
business management on the other. 

A second aspect of cost is the analysis 
of specific items of cost—comparative 
costs—the matter of seeking practical 
business improvements by a study of 
particular relations between expenses 
and incomes. 

The third aspect of cost which is of 
great interest to me is the interpreta- 
tion of final results of a study such as 
that mentioned above, with special atten- 
tion to a possible misinterpretation which 
I am afraid is being made by many 
people. 

Acting upon the old German saying, 
“Alle gute Dinge sind drei,” I will at- 
tempt to combine these three somewhat 
distinct but still related topics in my 
talk. 

Defining Cost 


In attempting to define cost, we are 
really defining net income as well, be- 
cause net income is simply the excess of 
total incomes over cost. Total incomes 
are simple enough to arrive at so that 
the determination of cost carries with it 
the determination of net income. The 
whole subject of cost determination in 
its broader sense is essentially the main 
problem of accounting theory. 

The most practical criterion of cost, 
one which I think the business man will 
recognize immediately as true, is the 
maintenance of original investment. In 
other words, no net income is realized 
from business until all impairment of 
original investment has been made good 
out of gross income. The business man 
expects that after all charges have been 
met and after he has withdrawn what 
the accountant tells him are his net 
profits, there will still remain in his busi- 
ness an amount of capital equal to his 
original investment. 

Applying this concept to particular 
business happenings we can trace the 
preservation of original investment in 
each type of transaction. Some busi- 
ness transactions consist of the mere ex- 
change of one asset for another. The 
purchase of merchandise for cash is an 
example in point. This type of trans- 


action does not affect the original invest- 
ment at all. In a like manner, the pur- 
chase of merchandise on account leaves 
the capital unaffected. These transac- 
tions are not costs. 

However, many business operations 
involve the disappearance of assets, or 
the creation of liabilities without accom- 
plishing the appearance of a new asset. 
The result here is an impairment of cap- 
ital, which normally is temporary, being 
made good, and more than made good, 
we hope, by the inflow of new assets— 
the measure of gross income. When this 
inflow of new assets, chiefly cash and ac- 
counts receivable, does exceed the using 
up of the old assets, net income results. 
Thus we have a simple definite concept 
of cost. In fundamental terms, cost may 
be defined as the using up or consump- 
tion of assets in the course of business 
operations. 

A definition as simple as this stands in 
danger of being vague unless its apnli- 
cation to concrete cases is immediately 
made clear. Let us take a few typical 
costs and show how the definition fits. 

The clearest case is that of simple 
merchandise cost. If an article in stock at 
$7 is sold for $12, it is clear that out of 
the $12 gross sales income $7 must be set 
aside for the repurchase of another cor- 
responding asset to preserve the original 
investment. Yet even this simple prin- 
ciple is sometimes not fully appreciated. 
I am reminded of an old postmaster in 
a small Michigan village who received 
$2,000 insurance money when his wife 
died. Thinking to go into business, he 
invested his fortune in a stock of grocer- 
ies, and opened shop. For a while all 
went well. He counted his cash at the 
end of each day—10 or 15 dollars—and 
that was his “income.” He lived high. 
Though he was the political brains of 
the village, his business acuteness was 
such that he was actually mystified 
when after some months of “successful” 
operation his “income” began to fall off. 
(No reflection is meant on_ political 
brains in general.) 

Let us take a second type of cost— 
advertising. Two stages may be ob- 
served in the business operation of ad- 
vertising. One stage is the purchase of 
the advertising and the other is the con- 
sumption of the materials or services 
purchased. The first step is the mere 
exchange of the asset cash for the asset 
advertising service or material; the 
other step—the expiration of the mate- 
rial or service—constitutes the real cost. 
However, as a matter of bookkeeping the 
expenditure of the cash itself is usually 

treated as though it were the cost, and 
no harm is done by the short cut. It 
must be clear that out of gross income 
we must make up for the impairment of 
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investment caused by the consumption 
of advertising before we dare speak of 
net income. Payment for light bills 
telephone bills, fuel, wages of clerks ete. 
are in the same way, in the last analysis 
the using up of assets in the pursuit of 
gross income and in each case the g. 
countant must record the disappearanee 
of one asset, and somehow, reserve out 
of the inflow of new assets a sufficient 
amount to prevent a net decrease of the 
original asset stock. The particular roy. 
tine of debits and credits designed ty 
accomplish this need not worry us here 
—any good bookkeeper is equipped ty 
handle that. 

Another type of cost is the consump- 
tion of the relatively more fixed assets— 
buildings and equipment of one kind and 
another. There is no real difference jn 
quality between the using up of a ton of 
coal and the using up of a $40,000 build. 
ing. In each case, an asset provided out 
of original investment is being consumed 
in the course of business operations. The 
consumption of the coal takes two weeks, 
the building lasts 50 years, the only dif. 
ference in the two cases is the rate at 
which extinction occurs. While depre- 
ciation should present no mysteries to us 
now, it was not so very many years ago 
that even the courts refused to allow 
depreciation as a cost of operations in 
rate making cases. 

These three varying cases of cost 
clearly fall within our definition of cost 
as the consumption or using up of as- 
sets in business operations. Thus the 
theory of cost is quite simple and if 
these fundamental truths are kept in 
mind many apparently difficult ques- 
tions turning up in practice can be 
readily answered. Such a habit of mind 
—the habit of reducing problems down 
to their simplest terms—is invaluable to 
the accountant. In the business man’s 
problems which so closely touch the ac- 
countant’s field the same attitude of 
mind will probably serve the business 
man as well. So much for cost theory. 


Comparative Costs 


In recent years there has been in ac- 
counting circles more discussion of the 
use to which accounts may be put, and 
less consideration of technique of col- 
lecting facts which seemed formerly to 
be nearly the whole purpose of accounts. 
Certainly, this is a healthy development. 
The accounts themselves are worthless, 
and it is only as they are used by man- 
agement that they justify their keep. 
The utility of the accounts lies in their 
development of information otherwise 
not known to management. In former 
times, about the only useful information 
which the accounts developed (aside 
from keeping tab on the customers, etc.) 
was the figure of net profit. This was 
a necessary guide in regulating divi- 
dends or withdrawals as has been point- 
ed out, but it fell far short of possibili- 
ties. 


accounts to make them render valuable 
information is to work out careful com- 
parisons of successive years. This can 
be done within any concern’s own ac- 
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a 
counting system. If the volume of busi- 
ness has changed the comparison will 
have to be put on a percentage basis to 
pring out significant changes. This proc- 
ess will uncover certain favorable trends, 
pointing out valuable possibilities to be 
encouraged, as well as unfavorable 
trends which, once discovered, may be 
checked before much damage is done. 

Comparisons within a business, while 
valuable, have their limitations. The 
comparison is always between two quan- 
tities, both of which may be unjustifi- 
able. Only change for the better or 
worse can be made to show. A uniform- 
ly bad situation cannot be discovered by 
comparisons purely within the business. 
Accountants have always felt that a 
much more valuable comparison would 
be between similar concerns for the same 
period. Until a few years ago the lack 
of confidence between competitors and 
the actual jealousy of many business 
men made this type of comparison im- 
possible. Many a concern struggled 
along under disadvantages which could 
have been easily eliminated if the more 
effective methods used by others had 
been known. Recently, the idea of ex- 
change of information has taken firm 
hold. Many trade associations have un- 
dertaken the collection and dissemina- 
tion of comparative data to the great 
mutual benefit of their members. The 
same results have been accomplished by 
the admirable work of the Harvard Bu- 
reau of Business Research. This body is 
splendidly equipped to do its work and of 
such unquestioned integrity that no one 
need fear to make known to it the most 
intimate details of his business. Those 
of you who have cooperated with the 
Bureau and have received the benefits of 
its service for the past several years are 
no doubt convinced of its desirability. 
Yet Mr. Stecher has told me that by no 
means all of you have cooperated with 
the Bureau. 

I have tried to put myself in your 
place to realize why you have not taken 
advantage of this service. Perhaps there 
is still a certain amount of hesitancy at 
the idea of giving up to anyone informa- 
tion long considered to be strictly pri- 
vate. But considering the credentials of 
the Harvard Bureau this cannot be the 
chief cause. 

Perhaps the actual bother of filling out 
the forms has kept some of you from co- 
operating, but I venture to guess that 
the main reason is the lack of adequate 
bookkeeping systems which in your busi- 
nesses should supply the somewhat de- 
tailed information required. 

At this point perhaps I am qualified 
to give some advice. I am sure that 
those of you who do not have adequate 
bookkeeping systems are without them 
because of a greatly exaggerated idea of 
the complication and difficulty of putting 
im and running such an adequate system. 
You may have visions of whole corps of 
long haired ancient ledger clerks sitting 
on high chairs and writing in books a 
foot thick. Such is not the bookkeeping 
System you need. 
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Any reputable accountant can in a 
short time study your needs and set up 
your books for you. In a few hours, 
probably, he can instruct you or some 
bright young clerk of yours as to the 
necessary routine of recording common 
recurring entries. Periodically he will 
come back to straighten out your diffi- 
culties, and at the end of your fiscal 
year, he can make out your income tax 
returns, fill out your Harvard Bureau 
report and present you with a profit and 
loss statement and balance sheet all in a 
few hours. Certain accountants special- 
ize in approximately this type of service. 

Another possibility of getting your 
bookkeeping satisfactorily done is the 
hiring of a part time bookkeeper. Many 
college students while studying account- 
ing do just such work. A few hours 
each afternoon and Saturday mornings 
is sufficient time to run a very complete 
set of books, provided there is a certain 
minimum of cooperation by the full time 
employes in keeping their sales slips, etc., 
in order. After one semester’s study of 
accounting a good student is qualified to 
do a job like this for you. Those of you 
who are not located where you have ac- 
cess to college students can in most 
cases find seniors in the commercial de- 
partments of your high schools who 
could serve—or perhaps the high school 
bookkeeping teachers could do it for you. 
Young bank. clerks frequently are quali- 
fied and glad to pick up a few extra dol- 
lars after hours. Few and far between 
I should say are the businesses which 
ought to try nowadays to get along with- 
out a system of accounts at least com- 
plete enough to furnish such an amount 
of detail as the Harvard reports require. 

If you do cooperate with the Bureau 
and have available their studies of the 
operating expenses of jewelry stores, 
how can you better your situation? An 
item for item comparison of your own 
figures with the common figures of the 
report shows you clearly and unmistak- 
ably wherein you have failed to do as 
well as others. There is no automatic 
improvement in your situation, you can- 
not expect that, but the mere fact that 
you know where you are out of line will 
enable you to proceed effectively to rem- 
edy many difficulties. 

Let us say that your boxes and wrap- 
ping expense runs to 1% per cent of 
your net sales—that is higher than % of 
those who reported in 1926. One quarter 
of all who reported had less than .07 per 
cent as their ratio of boxes and wrap- 
ping expense to net sales. You may be 
able to save over half of your expense on 
this item—others did it. 

Take this big item salaries and wages. 
Let’s say your percentage of salaries 
and wages to net sales is 22 per cent. 
Again you are in the poorest % who re- 
ported. The common figure was 17.1 
per cent. Surely you can get down to 
that or know the reason why. Many do 
far better than this. How would you 
like to save 1/7 or 1/5 of your annual 
salaries and wages bill? 

These are examples of how you would 
use the reports if your books showed 
really comparable figures. 

To an outsider who studies the situa- 
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tion in the jewelry retail trade, one 
thing sticks out above all others, and 
that is your terribly low stock-turnover. 
And the more one studies the situation 
the clearer it becomes that this low turn- 
over is the root of all the evils in your 
business. 

Your wages and salaries bill is way 
higher than that of other retailers. 
Why? Low stock turn! Your clerks 
could handle many times the sales they . 
do on their same salaries. 

Your rent bill is too high in propor- 
tion to net sales—when you are com- 
pared to other businesses. Why? Low 
stock turn! - The capacity of your store 
is sufficient for many times the custom- 
ers you normally have. 

Well, it’s an old story to you—you’ve 
heard it all before. The danger is that 
having heard it so many times you may 
relax and say, again with the old Ger- 
man, “Well, es ist halt einmal so!” 
There is no doubt at all that there are 
very good reasons why the stockturn of 
the jeweler is slow. Anyone at all fa- 
miliar with your business can see that 
you will never get the “once in 10 days” 
turnover of the chain grocery stores, or 
the 10 times a year of some other re- 
tailers, but there is no apparent reason 
why you can’t get a very substantial 
betterment. The 1926 Harvard report 
shows that % of the cooperators had a 
turn better than %, while the lowest % 
had less than .7 stockturn. If you are 
in that lowest % or in the middle % cer- 
tainly you should move up or know the 
reason why. 

This much the accountant can see 
clearly—this much he can “rub in” so to 
speak. Now let the merchandising ex- 
perts tell you what to do. 


Final Interpretations 


This brings us down to our third topic 
—the interpretation of some of the final 
results shown by the Harvard studies. 

The 1926 report of the Harvard Bu- 
reau showed 73 out of 211 stores making 
net losses instead of net profits. True, 
a complete study of the terminology used 
shows that a further figure of “total net 
gain or loss” was developed in each case. 
Probably few of the 73 stores would 
have shown a total net loss. Yet the 
statement that over 34 per cent of all 
stores in the group made net losses (in 
1924 it was 47 per cent); and further, 
that % of all stores (the lowest quar- 
tile) had net losses of more than 2.01 
per cent of net sales, is either a terrible 
indictment of the retail jewelry business, 
or else it bears witness to something 
highly artificial in the concept of net 
profit and net loss which the bureau is 
using. 

(To be continued) 








She: I spent ten dollars on a canary 
last week. 

He: That’s nothing. I spent fifty on 
a lark. —Lehigh Burr. 


* * * 


When a woman’s beauty is praised, 
she becomes complacent; when her in- 
telligence is praised, she becomes 
dominant. 

—Northwestern Purple Parrot. 
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The Incomparable Watch Glass 








What quality means=For years one of the great horological 
manufacturing corporations, when asking for offers on Watch 
Glasses, have stipulated “‘Quality must be equal to V. T. F, }. 

make.” . | 


They have bought millions of V. T. F. Watch Glasses. Do 
you think their judgment worth something? Then follow suit. 


MIFANS 


The V. T. F. Wrist Watch Glass 
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Seven hundred different sizes and shapes—good sellers= 
now carried by jobbers everywhere. Over four hundred more 
mew sizes and shapes will be available shortly. 


Not unbreakable—but they do not jump out of cases. 


Pure, transparent, high polished surface—nothing but a 
diamond will scratch it—perfectly ground—complete catalog 
for the asking. 


Consult your jobber regarding economical and well con- 
structed cabinets. 


HAMMEL, RIGLANDER & CO., , , | _ 
NEW YORK, U.S. A. Exclusive Wholesale Distributor 
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The Horological Questionnaire 


Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















AvutTHoR’s Notp—Realizing that there is a 
goarcity of competent watchmakers employed 
er engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
een honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial system without the aid of accurate 
time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
ef watch movements. However, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, 

@ competent watchmaker or. watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now in use. 

If the remarks contained in this article are 

stuff’ to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.: that of 
Interesting and imparting information to the 

ner.—L. B. P. 





(Continued from Technical Issue of 
May 3, 1928) 

QUESTION.—How shall we proceed to 
make the spindle? 

ANSWER.—We will assume that the 
holes in the bearings have been accu- 
rately lapped to uniform size, our first 
step will be to determine the inside diam- 
eter of the bearings. In making the 
spindle bearings, it will be recalled that 
we reamed quarter-inch holes in the 
bearings, which were then hardened, 
shrunk into the frame and lapped 
smooth inside. If we have used proper 
care in all of our operations, the bear- 
ings, when lapped smooth, will be from 
003 to .005 larger than quarter-inch. 

e may gage this diameter accurately 
by turning a short plug that will fit 
tightly in the bearing. Then we may 
readily measure this plug with the mi- 
‘rometer and obtain the exact dimen- 


sion. 
For making the spindle; we shall re- © 


quire a piece of Stub’s steel rod three 
‘and one-half inches in length by three- 


sixteenths of an inch in diameter. This 
rod should be centered carefully and a 
hole about .075 in diameter by three- 
eighths of an inch in depth drilled in the 
end which is to take the knob. This 
hole may be tapped to take a fine pitch 
screw. The Swiss screw plate, with tap 
to match, will answer quite well for this 
purpose. The end of the spindle may be 
faced flat and the under side of the 
screw fitted flush with the end of the 
spindle. This screw is used to hold the 
knob in position and will be described 
in detail later on. 


The opposite end of the spindle should 
be drilled .075 in diameter by five- 
eighths of an inch in depth. It may 
then be taper reamed to take the regular 
tail-stock tapers. The taper hole may be 
most accurately reamed with a fluted 
reamer, which may be easily made by 
turning up a blank taper to fit the tail- 
stock spindle, then milling about six 
flutes with the wheel-cutter. After hard- 
ening and tempering, it may be ground 
true on the cutting edges. While a ta- 
per reamer of this type will produce the 
most accurately tapered hole, at the 
same time it is not essential that this 
hole be accurately tapered, and a very 
simple taper reamer will answer in this 
case. We simply turn a blank taper to 
fit the tailstock spindle, harden and tem- 
per it and then grind away exactly one- 
half of the diameter. A reamer of this 
type will quickly taper a hole as re- 
quired. In using this reamer, we place 
the tail-stock spindle against the opposite 
center hole in our spindle and grip the 
spindle with a pair of heavy pliers. 
Then we may run the lathe at a low 
speed and quickly taper the hole. The 
finished taper hole in our spindle should 
correspond to the tail-stock spindle, so 
we must allow-a slight margin for 


grinding the hole to size after the spin- 
dle is hardened and tempered. 

Assuming that the holes in each end of 
the spindle have been completed, then 
we use a 60° taper reamer, with one-half 
of the diameter cut away, and ream the 
edge of the hole smooth to fit the tail- 
stock taper on which it will be turned, 
ground and lapped. Referring to. Fig. 
137 (see issue of May 3), note there 
is a small hole drilled cross-wise through 
the spindle at the end of the taper hole. 
This hole is used for discharging tapers, 
by inserting a small pin in the hole, and 
all tapers should be made of such length 
that they will just enter the intersection 
of this cross hole. We may also use this 
cross hole in connection with the turn- 
ing, grinding and lapping operations. If 
we turn up a blank taper to fit the taper 
hole in the end of our spindle and allow 
this blank taper to extend through the 
cross hole intersection, we may drill a 
small hole through the taper to match 
the cross hole in the spindle and insert 
a pin. By following this method we may 
turn the spindle to the proper dimensions 
at one setting and the grinding and lap- 
ping operations are handled in the same 
manner, which is the most accurate 
method to follow if we wish to produce 
a spindle that is concentric and true in 
all parts. Of course, if we had fine tool- 
maker’s equipment at our command, and 
were making spindles of this type in 
quantities, we would follow other meth- 
ods, but we are making this attachment 
with our watchmaker’s lathe, and. we 
must adapt ourselves to the circum- 
stances at hand. We use our watch- 
maker’s lathe for everything it was in- 
tended for, and any ambitious workman 
may do likewise if he so elects. 

Now, to proceed. with the turning; we 
may place the spindle in the lathe with 
the end of the taper (which we fitted 
into the end of the spindle) held in a 
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wire chuck and with the tail-stock taper 
in the opposite end of the spindle. Our 
first step will be to rough turn the spin- 
dle from end to end, using a round nose 
tool with 5 deg. clearance on sides and 
end, 20 deg. clearance on top and with a 
top rake of 8 deg. A tool with the above 
clearances will “peel” the stock off with 
the least effort and with very little vi- 
pration. This may be followed with a 
finishing tool which is square on the end, 
with 4 deg. clearance on the sides, 6 deg. 
on the end, 15 deg. on top. This tool 
will leave a very smooth surface. Pre- 
vious to turning the spindle to the re- 
quired diameter, it is essential that we 
determine if it is of uniform diameter, 
as a slide-rest may be set at 0 and still 
show a slight- variation in diameter, on 
work which requires the full travel of 
the slide. It is a very simple matter to 
take a light finishing cut clear across 
the spindle and then measure with the 
micrometer at each end to determine if 
the spindle is of uniform diameter. 

We will assume that the spindle bear- 
ings measure 0.253 inside diameter. We 
may make an allowance of 0.010 for 
hardening, grinding and lapping the 
spindle to fit the bearins. This will give 
us a total diameter of 0.263 to which the 
spindle must be turned. The end of the 
spindle which takes the knob should be 
turned down to 0.150 in diameter by 
seven-sixteenths in length, and should be 
slightly “necked” at the corner with a 
round nosed tool. This is done to elimi- 
nate breakage when hardening and also 
to insure a clean square shoulder when 
ground and lapped. 

QuESTION.—How shall be proceed to 
make the knob which fits on the end of 
the spindle? 

ANSWER.—The knob consists of two 
parts; a steel shell which may be made 
of stock the same size as the spindle, 
and shaped as already illustrated with 
a slight allowance for hardening, grind- 
ing and lapping to fit. The large part 
of the knob may be made of hard rub- 
ber, turned to the proper size and then 
forced onto the steel shell, after it is 
lapped to fit the end of the spindle. 


QUESTION.—How shall we make the 
pulley which is used on the spindle? 


ANSWER.—The pulley is a very simple 
matter and the only special requirement 
is that it should have a steel center in 
order to make it more durable. We sim- 
ply turn up a piece of soft steel about 
half-inch in diameter by quarter-inch 
face and bore a quarter-inch hole for the 
spindle. The face of this steel collar 
should be tapered about 2 deg. Then 
we turn up a piece of hard rubber to one 
_inch diameter, bore out a hole until it 
will start on the small end of the collar. 
If we place the two parts in the vise 
they may be easily forced together. 
Then a hole is drilled through the cen- 
ter of the pulley and a small headless 
screw fitted for attaching the pulley to 
the spindle. After the spindle is lapped 
to size, this pulley may be lapped to fit 
the spindle. 

QUESTION.—How shall we proceed to 
harden the spindle and shell? 
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ANSWER.—In hardening a long, slen- 
der piece such as a spindle, we must 
use great care to avoid distortion as 
much as possible. A muffle furnace is 
most suitable for such hardening, but 
where this is not available, we may use 
a jeweler’s melting furnace with a cru- 
cible tall enough to take the spindle. 
First, we remove the taper from the end 
of the spindle, then plug each end of 
the spindle with soap which will prevent 
the formation of scale in the holes. A 
piece of soft iron wire placed loosely in 
the cross hole of the spindle will facili- 
tate easy handling of the spindle when 
it is hot. The spindle should be placed 
upright in the crucible and may be held 
in place with a small mass of binding 
wire; any method that will hold the 
spindle upright without causing a strain 
when it is hot will answer the purpose. 
Then we provide a can of cotton-seed oil 
deep enough to take the entire spindle. 
It is best to have about a pint of oil at 
least in order to quickly quench the 
spindle. Then we may heat the spindle 
until it is a full cherry red all over. 
Care should be observed that the spindle 
is uniformly heated clear through and 
this is best attained by bringing the heat 
up very gradually. When the proper 
heat has been attained then we may re- 
move the spindle carefully and plunge 
it lengthwise into the oil. 

The shell may be placed on a piece of 
soft iron wire and hardened in the same 
manner. The spindle and shell after 
this treatment should be full hard all 
over and if they are not, we must repeat 
this treatment. However, with the 
proper grade of steel, we seldom have 
trouble in this respect. 

To temper the pieces, we first brighten 
the surface in order to observe the 
colors, then we heat them gradually on 
a piece of flat copper plate, held over a 
bunsen burner. The heat should be very 
gradually applied until the pieces as- 
sume a full, dark straw color, then 
quenched in the oil. 

If we follow the above method care- 
fully, very little distortion will occur. 
Distortion cannot be avoided altogether, 
even with the best of treatment, and this 
is one reason why we allow an excess of 
.010 for grinding and lapping to size. 

QUESTION.—How shall be proceed to 
grind the spindle and shell true? 

ANSWER.—Our first step will be to 
clean the holes in the end of the spindle. 
Then we fasten a short piece of brass 
rod in a wire chuck and turn a 60 deg. 
taper on it. We make a few cross marks 
on the taper and apply a small amount 
of flour emery and oil and lap the taper 
hole in the shell end of the spindle, rest- 
ing the opposite end to the spindle in the 
tail-stock taper. This insures a clean 
true taper hole in the spindle while 
grinding and lapping. 

Then we replace the taper which we 
used in turning the spindle to size and 
insert the pin in the cross hole. 

Our first grinding will be with a 
medium wheel, grinding the spindle true 
and within .002 of the finished size. 
Then we follow this with a very fine 
wheel. The medium wheel is Alundum, 
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grain 120. grade M. while the fine wheel 
is Alundum elastic, grain 150. grade 4. 
Each wheel is one and a half inches in 
diameter by one-eighth face. The fine 
grinding should be very carefully done 
and the spindle gauged to determine that 
it is of uniform diameter, also the fine 
grinding may be within .001 of the fin- 
ished size. This is a slight margin, but 
it will be ample for lapping the spindle 
to fit the bearings. 
(To be continued) 








Watch Tolerances 


Waltham, Mass., May 31, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 

The clipping you sent containing tim- 
ing tolerances and comments from jewel- 
ers and watchmakers touches a point 
which will no doubt always be more or 
less a source of discussion in the trade. 

Personally I feel that the tolerances 
quoted and stated as allowed by watch 
factories in the testing room for various 
grades of watches are reasonable. I 
might add, however, that the test should 
be from two to four days’ duration (ac- 
cording to the grade) and should be re- 
quired as proof that there is nothing 
radically wrong. 

Factory methods include pendant up 
timing of all pocket watches, whether 
adjusted or unadjusted, and this is per- 
haps as much timing as can be afforded 
on the undajusted grades to which a 
wide tolerance must necessarily be ap- 
plied although I think the 15 and 17 
jewel grades should have a two-day test. 
In the case of-7 jewels a one-day test 
is probably all that can be expected. 

In regard to adjusted watches it is 
customary for the factory to finally time 
them from two to four seconds a day 
fast pendant up and to require a steady 
gaining rate for three or four consecu- 
tive days before casing. This is, of 
course, after the temperature, isochronal 
and position adjustments, have been 
completed. The requirement for a fast 
rate is due to the middle temperature 
error of the regular bimetallic balance 
and the steady gaining rate gives just 
that much assurance as to condition of 
the watch. 

One thing which enters into the sub- 
ject is the length of time a watch is 
kept in the jobbers’ or jewelers’ stocks 
and it is not unusual to find several 
seconds’ variation from the original rate 
after the watch lies dormant for a short 
time. Therefore, regulation to the 
pocket is required after a short period. 

In view of the fact that regulation 
to the person is required anyway, the 
final rate does not seem so important 
to me as does the position rate, nor as 
important as temperature or isochronal 
adjusting for these adjustments elimi- 
nate errors according to the degree of 
tolerance and tend to assure close timing 
after regulation to the pocket. 

Very little is usually said concerning 
tolerances in positions, the statement 
“adjusted to five positions” apparently 
being sufficient to create the impression 
that the watch is a fine one when the 
statement may mean no more in fact 
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FOR EFFICIENCY AND ECONOMY DEMAND 
EBERLE’S WORLD FAMOUS 


FINIS BRAND JEWELERS’ BLADES 


ANNUAL PRODUCTION OVER A MILLION GROSS 
They are Unconditionally Guaranteed. 
If They Do Not Prove 


BETTER THAN ANY OTHER BLADE 
You Ever Used—Return Them at Our Expense. 


SEND US YOUR TRIAL ORDER TODAY—WE SAVE YOU MONEY 
UNITED HARDWARE & TOOL CORP., 50-52 Howard St., New York 


















Announcement is made of the merger of— 


SLATER & GAMBER...ART WATCH CASE CO...BECKER-HECKMAN CO. O 
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A century of experience in Watch Case Repairing! This completes a unit of the finest force 
of mechanics in our line. 


MORE THAN EVER... ‘“*THE HOUSE THAT DELIVERS THE GOODS’’ 


BECKER-HECKMAN COMPANY sister suuane Chicago 










































Equip Yourself by the Experience of Others 


‘ —— One of the best known business men in the country has said: “Every man 
2 = in business will have to go over a hard road and find out its turnings for him- 

1 self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. ; 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. Get the Bradley 
way! It will increase your earning capacity from one to two hundred per cent. 
Address a past card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
This entire building devoted exclusively to for our latest catalogue. Make your arrangements to join your forces with 

Watchwork, Jewelry and Engraving Bradley Institute immediately and reap the benefits. 
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did the old guarantee of 20 or 25 
n watch cases. 

The flay important thing to consider 
js (1) how much will the watch vary 
from one position to another; (2) how 
much does it vary in changes of tem- 
rature; (3) does it gain during part 
of the 24-hour run and lose during an- 
other part or is it adjusted to isochron- 
“: is quite surprising to learn of the 
many watchmakers and jewelers who 
are hazy on the subject of just what 
“five position” or “three position” ad- 
justing means. Some seem to get it con- 
fused with final 24-hour timing before 
casing instead of understanding that 
each position requires a full 24-hour 
day, five days for five positions and 
comparison of one position with another 
with alterations by the adjuster and 
repeat timing until the watch performs 

within the required tolerance. 

At the Howard works we do not make 
anything below the 17 jewel adjusted 
grade and our 23 jewel, 16 size watch is, 
I believe, the most closely adjusted 
watch made anywhere for commercial 
purposes. It is adjusted to an extreme 
tolerance of six seconds in five positions 
with restrictions not exceeding three sec- 
ands between dial up and dial down, 
two seconds, additional, pendant up, and 
one second additional pendant right or 
left. 

In regard to the seven-jeweled watch 
mentioned as timing so close over a 
period of three months, sometimes it is 
possible for a seven-jewel watch to pos- 
sess accidentally all of the qualities of 
a highly adjusted watch. The nature 
of its construction, however, will cause 
the rate to break down eventually be- 
yond replacement, even by an expert. 

Perhaps I have gone to a more lengthy 
discussion than required, but I did not 
feel capable of supplying a satisfactory 
reply in a few words. 

Sincerely yours, 
(Signed) WALTER KLEINLEIN. 








Free Engraving on the Wane? 


San Diego, Cal., May 31, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 


ftom custom of charging for engrav- 
ing is gradually growing all over the 
United States and Canada. 

_ This small seed, rooted in right and 
justice, is taking root. 

In most towns, they begin by doing 
a limited amount, free—gradually reduc- 
ing the amount to one letter, or one 
script letter, and making a charge for 
fine work that covers the cost of labor. 

This takes salesmanship, but is done 
much easier than most jewelers imagine. 

When an auto dealer will charge from 
$5 to $20 for a monogram on a $2,000 
car, the jeweler should have no mis- 
givings. 

Figure it over, and see if your en- 
gravers’ wages for one year, added to 
the profit on sales, would not make a 
respectable net profit. 

It can be done. ' 
Very sincerely, 
(Signed) J. Jessop & Sons. 
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Construction of Clock Pallets by 
Grossmann’s Method 











From London Horological Journal 














N Moritz Grossmann’s “Prize Essay on 

the Lever Escapement,” there is a chap- 
ter devoted to his method of tracing out, and 
making watch pallets by means of three 
or more discs, the diameters of these discs 
having been calculated by trigonometry. 
The result of these calculations he has em- 
bodied in a very complete set of tables for 
watch escapements. A scape wheel of diam- 
eter 1, unity, is taken for base, and all the 
other factors are calculated on this base, 
so that it is only necessary to multiply these 
factors by the diameter of any other scape 
wheel, with the same number of teeth, make 
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discs to the dimensions found, and trace out 
the pallets accordingly. 

The making of watch pallets is really the 
work of a specialist, but the making of 
clock pallets is an everyday operation, and, 
as Grossman’s method can be applied with 
even greater facility to clock pallets than to 
watch pallets, it occurs to me that such 
tables, suitable for the general run of clock 
pallets, might be found useful. 

In D. Glasgow’s “Watch and Clock Mak- 
ing,” there will be found tables by Charles 
Frodsham for a particular case, but the 
measurements there given are not quite suit- 
able for Grossmann’s method. The great 
advantage of Grossmann’s method is, that 
all measurements are diameters of discs. 
No form is more easily made than a disc, 
and no measure can be more accurately 
taken than the diameter of a disc. 

We will confine ourselves to what are 
known as circular pallets, that is, pallets 
with equidistant impulses. This form of 
pallet requires only three discs, whereas 
pallets with equidistant reposes require five 
discs, and offer no corresponding advantage. 

Fig. 1 shows the discs with which Figs. 2 
and 3 have been drawn. A reference to 
Figs. 2 and 3 will show exactly what these 
discs represent. 

_In dead beat pallets, the circumferences of 
No. 1 and No. 2 discs represent the outside 
and inside repose faces. In the recoil pal- 


lets, the points B and A, and D and E, at 
the intersection of these circles with ‘the 
tangents drawn from B and D to No. 3 
disc, represent the beginning and the end of 
the impulse faces. In the half recoil, the 
only difference is that the faces are made 
convex towards the scape wheel to reduce 
the amount of recoil, it being essential that 
the curve shall pass through these points. 
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No. 1 disc is filed away to the segment of 
a circle, the corners of the base B and D 
being, in every case, the beginning of the 
impulse on the engaging pallet and the end 
of the impulse on the disengaging pallet. 
The height of the segment is measured from 
K to L. No. 3 disc is that to which, when 
tangents are drawn from B and D, gives the 
necessary inclination of pallet face, to pro- 
duce the desired angle of lift. 

The following tables, which have been 
calculated to four places of decimals, deal 
only with wheels of 30 teeth, and a limited 
number of escaping angles, but as the meth- 
od of constructing these tables will be given, 
other numbers of teeth and angles may be 
dealt with. 

It will be noted from these tables that the 
height of segment is somewhat higher in the 
dead beat than in the recoil, seeing that 
the point B has to be brought within the 
circumference of the scape wheel by the 
amount of repose, also that the disc 3 is 
smaller in the dead beat than in the recoil, 
with the same escaping angle, seeing that in 
the former it is made up of impulse and 
repose, whereas in the latter of impulse only. 


PRACTICAL INSTRUCTIONS 


Having determined what escapement will 
be most suitable for the clock in question, 
measure the diameter of the scape wheel, 
then multiply the factor in each column by 
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LEIMAN BROS. 
PATENTED 
POLISHING 

DUST COLLECTOR 


Thousands in use in all sections! 


Cleanliness of shop and person is no respecter of location 
and so we find these dust collectors in as wide use in the 
West as in the East, in the South as well as the North, 
because they do as they promise—keep the shop clean, 
protect the operator’s health, pay back their own cost and 
create an income for the owner where no income exists 
now. Sure reasons enough for the purchase of one of these 
highly valuable and surely necessary outfits. 


















NOW IS THE TIME ' 
TO GET ONE 4 


Costs only a few cents a day for electricity! 


You only pay for electricity according to how much you use 
the machine. The heavier you press on the buff the more 
current will be used, but heavy pressing means a shorter 
run, so it equalizes the expense for current which even for 
the heaviest service rarely if ever exceeds a few cents daily. 





Comes complete all set up as shown and ready to begin 


work at once! - 


Every machine on being completed is carefully tested for 
a half day or more under a strain much greater than it will 
ever be called upon to endure in actual service. It is then 
ready for you— it is shipped out all ready to begin work as 
soon as you receive it—it only being necessary to connect 
the electric wires to the motor. 

You can’t do polishing work efficiently or well with dust 
flying in your face—even a little dust, a very little, daily 
breathed constantly into your lungs is bound to affect the 
most robust in after years because it sticks there and 
accumulates day in and day out. 

Your present walls and ceiling if you have been polishing 
without a dust collector for any length of time will show 
you what your lungs will be like soon. So delay no longer! 
Act today! 


LEIMAN BROS., 23 Walker St., New York 
MAKERS OF GOOD MACHINERY FOR 40 YEARS 
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SOMETHING NEW! 
Blue-White Finish 


of Platinum Color 
Applied in a Minute 


With This Product and Directions Anyone Can Now 
Plate a Beautiful Blue White Finish of 
Platinum Color 
Over Platinum and White Gold 
Jewelry 


Covers Defects and Solder Marks. 
Refinishes Shopworn Goods. 
Contains No Tin, Nickel or Platinum. 


Can be used with batteries, dynamo, direct-current lamp- 
board or A.C. plater 


Several Hundred Pieces Can Be Plated with This 
Solution and Anode 


PRICE COMPLETE 


$5.00 


This Product of True Platinum Color Eliminates 
Nickel Finish on White Gold. 


YOUR JOBBER OR 


Chicago Jewelers Tool Works 
10 S. Wabash Ave. CHICAGO 















Do You Need 
Trained Watchmakers? 


We supply competent men without cost to 
employer or employe. We teach watch 
repairing, clock repairing, how to regulate 
chimes and strikes in clocks, and engraving 
and jewelry work. 


Students Work Way Thru School 


We help students secure spare time em- 
WM. BOLD ployment. Advanced students earn money 
Educational Director On repair work while learning. Personal 
85 years of experience instruction—no books or classes. Day or 
as practical watch- night school. 
maker and instructor 


Send for Free Book 


If you have a son, relative or friend who wants to learn the 
watchmaking trade, have him write for our FREE BOOK. 


NATIONAL SCHOOL of WATCHMAKING 
1340 S. Michigan Avenue - Dept. 23 - Chicago, Il. 

















DENNISON-FARRINGTON 


A Complete Service 
Whereby the jewellers may get box and case needs 


from one source. 
Dewnioow img Sax 




















PRACTICAL COURSE IN ADJUSTING 
Price $1.50 





JEWELERS PUBLISHING CORPORATION, 
239 West 39th St., New York 
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this diameter. Make 3 discs exactly to the 
diameters found, and file away No. 1 disc 
to the required height of segment. Prepare 
a flat block of wood with an upright pin 
in center, fitting exactly the holes in center 
of discs. Bore a hole in the pallet forging 
to fit pin, or if it is preferred to make a 
templet in a thin piece of metal in place of 
the forging. Flace the forging or templet on 
the pin with No. 1 disc above it, and trace 








FIG. 3 


with a very fine point the base BD and a 
little up the circumference from these points. 
As it is very important that the points B 
and D should be well defined, it is better 
not to attempt to trace the contour of the 
base and circumference at the same time. 
It will be found better to place a straight 
edge against the base of segment, remove 
the disc, and trace the base by the straight 
edge, then replace the disc and trace part of 
the circle, making it cross the base line. By 
this procedure the points B and D are shown 
by. the intersection of lines. Next replace 
No. 1 disc by No. 2 and trace part of the 
circle, crossing the base line. Replace No. 
2 disc by No. 3, and from the points B and 
D draw tangents to it. The tracing will 
then appear as in sketch. With the excep- 
tion of forming the back of the pallets to 
clear the ‘scape teeth for the recoil form 
the rest is arbitrary. The pallets can now 
be filed out. 


It is well to remember that however fine 
a tracing point may be used, the line traced 


We Me 


——~ a. es 
FIG. 4 





will always be its thickness larger than the 
disc, so that in filing out the pallets, the 
line representing the outside circumference 
May be removed, but that representing the 
iside must be retained. It is also to be 
noted that the escapement must be planted 
‘at the distance of centers in the tables, so 
when making pallets for an old clock be 
careful to see that this point will fall within 
the range of the back cock. 
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Correct working drawings can be made in 
a few minutes with the use of these tables, 
the exactitude obtainable by trigonometry 
doing away with most of the instrumental 
errors inherent in a geometrical construc- 
tion. A scape wheel of 200 millimetres 
diameter is a convenient size. By using 
that diameter the radii of the three circles 
will be found by shifting the decimal point 
two places to the right, and the distance of 
centers and height of segment by a further 
multiplication by two. The height of seg- 
ment will not be required, if the circum- 
ference of the scape wheel be drawn first, 
as the intersection of No. 1 disc circle, with 
the circumference of the wheel, will give the 
points B and D in the recoil form, and in 
the dead beat, it will only be necessary to 
lower the point B, within the circle of the 
scape wheel, by the amount of the angle of 
repose, taken round the center of motion 
of the pallets. 


CONSTRUCTION OF TABLES 


Readers who are in possession of Gross- 
mann’s essay will find full explanation of 
his methods, and although he deals only 
with watch escapements, they will have no 


-¢ 








FIG. 5 


difficulty in altering the data to apply to 
clock pallets. As this book is now out of 
print, it may be worth while repeating them 
here. 

Grossmann uses the natural trigonometri- 
cal ratios. We will do the same, as it 
brings the calculations within the litnits of 
simple arithmetic, but, of course, the op- 
erations can be much shortened by the use 
of logarithms. We will take as an exam- 
ple for illustration, a dead beat escapement 
of which we have the following data: 

Scape wheel.—Diameter = 1; teeth 30; 
span 7% teeth; drop 1°; escaping angle 3°, 
composed of 2° impulse, 1° repose. 

Column I.—The angle E.0O.D. (Fig. 5) 
formed by the radii which pass through the 
middle of the impulse faces is equal to 
360° & 7% teeth 
= 90° or 45° on each side 





30 teeth 
of the line of centers. 

Column II.—Drop. Drop needs no ex- 
planation. Note, that the arc BEA width 
of pallet on circumference of scape wheel 
is equal to half the distance between two 
teeth, less drop = 5°. 

Column III.—Distance of centers. Tan- 
gents drawn from E and D meet in C, the 
only proper place for the center of motion 
of the pallets. 
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OE 0.5 0.5 
OC = = 
Cos EOC 
= 0.7071 
Columns IV. and V.—Diameters of No. 1 
and No. 2 discs. There are several ways 
of working this. 
CE = OE Tang 4S° = 05 X 1=05. 
BEA Dr5° 





Cos 45° 0.70711 





Arc EB or EA = Arc = 

2 2X 360° 
1X 3.1416 « 5 

= = 0.0218 





2X 360 
CE+ EB= 0.5 + 0.0218 = 0.5218 = radius 
and 0.5218 & 2 = 1.0436 = diameter No. 1 
disc. 
CE — EA = 0.5 — 0.0218 = 0.4782 = radius 
and 0.4782 * 2 = 0.9564 = diameter No. 2 
disc. 





FIG. 6 


(a) This is Grossmann’s method, and it 
is the most convenient though the least ac- 
curate. 

(b) We may use the chord of the arc in 
place of the arc, adding and subtracting the 
half chord. 0.5, sin 2°.30’ will give its 
value. 

The most accurate method, however, is to 
treat the radii of the two discs as the third 
side of a triangle, of which the other two 
sides, namely, the distance of centers and 
the radius of the wheel, are known, also the 
included angles, 45° plus and minus 2°.30’ 
respectively. 

This method has the further advantage, 
that the working brings out a small auxil- 














FIG. 7 


iary angle at C, due to the divergence of the 
tangent at the point B from the circumfer- 
ence of the wheel, and as the point B has 
to be brought down to the circumference in 
finding the height of segment, it saves labor 
later on. 

Column VI,—Diameter of No. 3 disc. 
Fig. 6. In the triangle ACB we know the 
side A = radius No. 1 disc = 0.5218, the 
side B = radius No. 2 disc = 0.4782. In- 
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cluded angle C impulse = 2°. We must 
first find the angle at B. 
A+B 180° — 2° 
= = 89° 
2 2 
A—B a—b C 0.5218 
Tangent = Cot — = —— 
2 at+b 2 0.5218 
— 0.4782 0.0436 
—— Cot 1° = —— X 57.29 = 2.49784 
+0.4782 1.0000 
A+B A—B 


= tangent 68° 10’ 52” — = 





2 2 
(89° — 68° 10’ 52”) = 20° 49’ 8” = angle B. 
Now suppose a perpendicular CD dropped 
on BD. We have CD = BC sin 20° 49 8” 
= 0.5218 « 0.35541 = 0.1854 = radius, and 
0.1854 & 2 = 0.3708 = diameter No. 3 disc. 
Column VII.—Height of segment. Fig. 7. 
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Fitting Torsion Suspension Springs 
New York, May 28, 1928. 
Editor, THE JEWELERS’ CIRCULAR: 


In answer to the question of L. G. W. 
about “Fitting Torsion Suspension 
Springs” to four hundred day clocks, 
published under “Workshop Notes and 
Queries” in a previous issue of THE 
JEWELERS’ CIRCULAR, I find the following 
method most effective and satisfactory. 
Although we may select a spring of the 
same dimensions, still it cannot be de- 
termined as to its suitability until the 
spring has been placed on the clock and 
tried. 

I would say by way of illustration 
that two springs of the same width, 
thickness and length be selected and ap- 
plied to the clock. Then observe the way 





RECOIL PALLETS 


IL II. III. IV. V. Vi, VII. 
Distance Diameter Diameter -—Diameter No. 3 Discs—~ Height 
Span Drop ofcenters No.1Disc No.2Disc 4°Impulse 3° Impulse of Segment 
7% teeth 2° 0.7071 1.0349 0.9651 0.7148 0.5992 0.8835 
7% teeth Ne 0.7071 1.0436 0.9564 0.6233 0.5134 0.8911 
8% teeth ti 0.7945 1.2698 1.1998 0.9574 0.8369 1.1285 
8% teeth ” 0.7945 1.2785 1.1913 0.8666 0.7343 1.1364 
DEAD BEAT PALLETS 
Distance Diameter Diameter —Diameter No. 3 Discs—, Height 
Span Drop of centers No.1Disec No.2Disc 3° Impulse 2° Impulse of Segment 
1° Repose 1° Repose 
7% teeth » 4a 0.7071 1.0349 0.9651 0.5992 0.4472 0.8868 
7% teeth ,” 0.7071 1.0436 0.9564 0.5134 0.3708 0.8943 
8% teeth 2° 0.7945 1.2698 1.1999 0.8369 0.6493 1.1320 
8% teeth ” 0.7945 1.2785 1.1913 0.7343 0.5463 1.1398 
DEAD BEAT PALLETS FOR REGULATORS 
7————Diameter No. 3 Dises-———_—_, 
2° Impulse 1%4° Impulse 1° Impulse Height 
Distance Diameter Diameter y%° ye? ye of 
Span Drop _ of centers No. 1 No. 2 Repose Repose Repose Segment 
7% teeth y%° 0.7071 1.0480 0.9520 0.3411 5 ei ees 0.8966 
8% teeth 4° 0.7945 1.2829 1.1869 0.5053 0.3936 Ne 1.1421 
9% teeth ye? 0.9180 1.5878 1.4919 0.7518 0.5958 0.4149 1.4620 
10% teeth %° 1.1013 2.0106 1.9146 1.1396 0.9258 0.6594 1.9033 





By construction the angle BCD = 90° but 
this has to be diminished by the small auxil- 
iary angle, already mentioned, necessary to 
bring down the point B and the correspond- 
ing point on the other pallet, to the circum- 
ference of the scape wheel. The value of 
this angle is found to be 0° 6’ 40”. There is 
also the angle of 1° repose to be deducted, 
thus the new angle BCD will be 90° — 1° 6’ 
40” or 88° 53’ 20”. Now this triangle BCD 
being isosceles the angles at B* and D will 
180° — 88° 53’ 20” 
== 45° 33’ 20” 





each equal 
2 

From C drop a perpendicular on BD, then 
CK = CB sin CBK 0.5218 sin 45° 33’ 20” = 
0.5218 & 0.71397 = 0.3725 = CK, to which 
add CL 0.3725 + 0.5218 = 0.89543 = KL 
height of segment. 

The figures here obtained will be found 
to correspond with those in the tables for 
the pallets chosen as example. 

An American screw micrometer, reading 
to 1/00 mm. or 1/000 in., is the best instru- 
ment for measuring the discs. Unless ex- 
treme accuracy in the escaping angle is re- 
quired any slight difference in the diameter 
of No. 3 disc will only result in a difference 
of a few minutes of arc in the escaping 
angle. 

Having made quite a number of recoil 
and cead beat pallets by this method, I can 
thoroughly recommend it to my fellow 
workmen. 


the clock runs. It may run, say, one 
hour fast every 24 hours. The other 
spring of identical qualities is then ap- 
plied and observed. We will find that 
the clock will not run the same; for, al- 
though the springs seem identical, yet 
the tension is different. 

The best method in applying such 
springs to 400 day clocks is to select a 
spring so that the clock will run a little 
fast, for, the spring can be reduced. To 
reduce the strength of the spring take 
two slips of carborundum stone with per- 
fect flat faces and abide by the following 
procedure: 

Insert the spring between the two sur- 
faces of the stones and draw the full 
length of the spring through them. In 
the meantime the finger pressure should 
be uniform yet tight enough to grind the 
spring. First one end is inserted and 
pulled through and then repeated with 
the other end first. However, the spring 
must be so drawn as to grind the spring 
uniformly. 

After this procedure turn the regulat- 
ing knob to its slowest point. The spring 
is then placed on the clock and the effect 
of the grinding is taken into considera- 
tion. Assume the spring was pulled 
twice between the stones, and the clock 
is now gaining 40 minutes in 24 hours 
with the regulator at its slowest point. 





(Continued on page 123) 








June 7, 1928 


Old Watch Owned by Well-Kn 
Watchmaker of Nashville, Temcd 


im is an interesting watch owned 
by Edward L. White, a well-known 
watchmaker of 524 Union St., Nash. 
ville, Tenn. The watch was made in 
La Rochelle, France, between the years 
1698 and 1748. The days of the week 
are recorded in the upper right ‘hand 
dial. Sunday is at the top of the dial. 
The upper left hand dial records the 
days of the month. It must be reset 
at the end of months not having 31 days, 
The lower or hour dial lacks only a 
second hand to make it resemble the 
dials of our own modern watches. The 
black spot seen at the right of the figure 
3 on the dial contains the winding post, 
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OLD WATCH OWNED BY E. L. WHITE, 
NASHVILLE, TENN. 


This old watch was brought to Amer- 
ica by a French citizen who settled at 
Culpeper, Va., before the revolutionary 
war. The watch passed from father to 
son until it reached Fontaine Henry, 
IV, who settled in Nashville in 1840 and 
who, upon his death, left the watch in 
trust for his daughter, who sold it to 
Mr. White. 

The movement of the watch is inclosed 
in an 18-kt. gold case. Notwith- 
standing its age it varies not more than 
one minute in 24 hours. The dial is of 
white enamel, delicately tinted with 
pink, brown and green. Another dial 
tells the days of the week. The month 
dial runs up to 31 days. Supporting the 
week and month dials are two columns 
with fluted capitals and square bases. 
These pillars are placed in front of a 
bowl-like object topped by triple pyra- 
mids. On the face of one are shown 
implements of war and peace. The bowl, 
the pillars and the central part of the 
main pyramid are delicately colored, s0 
much so that they resemble marble. 

Mr. White, present owner of the 
watch, has been engaged as a watch- 
maker at the bench for 61 years. He is- 
also the owner of a grandfather clock. 
said to be 250 years old. 
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[Answers are also solicited from our readers to the questions published on this page] 
No attention paid to communications unless accompanied by full name and address of the writer. 


QUESTION NO. 4166—Repairing Dial 
Posts.—Please tell me the best method 
to follow in fitting new dial posts on 
enamel dials. I want to know how the 
enamel is removed and how to center the 
posts and hold them in position, while 
they are being soldered to the dial. Is 
there a practical tool on the market for 
this purpose?—W. H. Co. 

ANSWER.—Assuming: that we have an 
enamel dial that requires a new dial 
post, we may remove the enamel around 
the broken post with a small alundum 
grinding wheel. The face of the dial 
post need not exceed three-sixteenths of 
an inch in diameter and we should not 
remove any more enamel than necessary 
to take the new post, but we must grind 
down to expose clean copper to solder to. 
To center the post, we may use a rose 
reamer or end-cutter as they are often 
termed, that will just fill the dial post 
hole in the plate. Then we place the 
dial in correct position on the plate and 
by passing the reamer through the post 
hole, we may sink a slight hole in the 
clean copper of the dial. Dial posts may 
be obtained of the jobber, but we may 
quickly make one that will answer the 
purpose much better. We use copper 
rod, three-sixteenths of an inch in di- 
ameter, which may be held in a wire 
chuck and the end turned to fit loosely 
in the plate, turning a post that will 
just go through the plate and be flush 
with the surface. Then we may cut this 
post off from the rod, leaving rather a 
thick cap on the end. Next, we place 
the post just formed in a smaller wire 
chuck and turn the face of the cap down 
quite thin, leaving a slight boss in the 
center and turning the boss to fit in the 
center mark which we located in the dial. 

To solder the post onto the dial, we 
simply apply a small amount of paste 
to the dial post, then fit the boss into 
the center mark in the dial and hold it 
in place with a pair of tweezers. It is 
then a simple matter to heat the dial 
and apply a speck of soft solder. If the 
dial is discolored from the flame, it may 
be cleaned with dilute hydrochloric acid, 
then washed with soapy water and am- 
monia. The ammonia will neutralize 
the acid and also the zinc chloride which 
1s In the soldering paste. 

QUESTION No. 4167—To Adjust Stop 
Works.—What is the most convenient 
method to follow in adjusting the stop 
works on a fine movement?—G. B. M. 

ANSWER.—The proper adjustment of 


the stop works is a matter of considera- 
ble importance, as the function of the 
stop works is to relieve tension of the 
mainspring at full winding and within 
the limits of the stop works, we obtain 
the best working value of the main- 
spring, providing the stop works are 
properly set. This may be done by first 
winding the spring full and then let- 
ting it down about three-quarters of a 
turn. In this position, we place the 
stop finger on the arbor so that it will 
come to a stop as soon as we start wind- 
ing. Then we let the spring down slowly 
and observe that the starwheel does not 
bind against the stop finger or that it 
does not have too much play. Either of 
these faults may cause the watch to stop 
and are very troublesome to locate. 
When the mainspring is let down to the 
limit of the stop works, there should still 
be about a half to three-quarters of a 
turn left in the spring, and stop works 
which are adjusted within these limits 
will give ‘the best service. 


QUESTION No. 4168—To Untangle 
Hair Springs.—In taking down some of 
the very small watches, I remove the 
screw and lift out the balance and cock 
together, then turn over and lay them 
on the bench. Sometimes, when I do 
this one or two of the top coils will slip 
under the other coils and I have much 
trouble in untangling them. Is there any 
easy way to do this? I do not like to re- 
place such small hairsprings if it can be 
avoided, as it is a very troublesome task. 
—A. L. T. 


ANSWER.—To untangle very small 
hairsprings such as you describe is a 
very tedious job and often requires con- 
siderable time. You will readily agree 
that if you use two tweezers on a deli- 
cate hairspring you are going to have a 
number of pretty kinks in the spring 
when you get it untangled, if you get it 
finally done. We use a very simple 
method in such cases. We remove the 
stud from the spring and also remove 
the spring from the balance in extreme 
cases, although this is not always neces- 
sary. Then we select a very fine pointed 
pivot broach and insert it at the begin- 
ning of the tangle and work it carefully 
around the coils in the outward direc- 
tion. As a rule it can be untangled in a 
very few moments by this method and, 
best of all, there is very little risk of 
kinking the spring. 

QUESTION No. 4169—Estimates On 
Watch Repairs.—I am new to this game 
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and I often have trouble with my cus- 
tomers in regard to prices for work. I 
often find more work to do on a watch 
then I took it in for and usually when I 
try to charge for this work I have trou- 
ble. How do you handle such cases?— 
L. M. 


ANSWER.—The charges for repairing 
watches or any other work, for that mat- 
ter, should invariably be submitted to a 
customer and definitely agreed upon be- 
fore proceeding with the work. You 
must bear in mind that in doing watch 
repairing you are performing work that 
the average person cannot see. They 
know if the watch looks clean by the con- 
dition of the plates and they would un- 
derstand that a bent pivot or a chipped 
jewel is detrimental if the matter is 
properly explained, but it is a difficult 
matter to demonstrate such defects as 
people who are not accustomed to look- 
ing at such small parts cannot readily 
see them, even through a glass. If you 
take in a watch for cleaning at a stated 
price and then find that you have to re- 
place a chipped pallet stone and 
straighten a pivot (with the possibility 
of breakage) you are losing money on 
the job, but you had best lose the money 
on that particular job than take the risk 
of losing a customer. The better plan 
would be if you note further repairs 
than you anticipated is to lay the watch 
aside and when your customer calls ad- 
vise him or her what is required and 
make it plain that you wish an under- 
standing before proceeding with the re- 
pairs. Very few people, aside from 
chronic kickers, will object to such meth- 
ods. 


QUESTION No. 4170—Monograms On 
Pipes.—What is the best way to put in 
initials or monograms on pipes and what 
other metals besides silver may be used? 
—G. E. S. 


ANSWER.—To put single letters or a 
monogram on a pipe, we first design the 
letter or monogram on a piece of flat 
metal, which may be of silver, or any 
quality of gold. After designing the 
piece, we saw it out just as we would a 
flat design of any style. Then we shape 
the piece in a dapping block, to conform 
to the curve of the pipe bowl. When we 
have fitted the piece properly to the 
bowl, then we hard solder two or more 
pins to the back of the piece in such a 
manner that they will all go in straight 
when driven. If the pins are slightly 
pointed and about the same length, we 
may press them against the pipe bowl 
sufficiently to indicate where the holes 
should be drilled. Then we drill holes 
slightly smaller than the pins and drive 
the piece in place. Another method of 
attaching is to lay the piece on the pipe 
bowl and while it is held in the proper 
place drill through the piece from the 
top and into the pipe bowl. Then we 
make a small screw of the same mate- 
rial as the piece and screw the piece to 
the pipe bowl. After one screw is in 
place, it is a very simple matter to put 
in othets as required. When the piece 
has been firmly drawn down to the pipe 
bowl, then we dress off the screw heads 
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SIMPLICITY! 


The new Standard Unbreakable Watch Crystal Inserting 
Set has solved the problem of space saving. It occupies 
no more room than your telephone directory. Its simplicity 
is astounding. No experience is necessary to operate this 
set; nothing to get out of order; it will last a lifetime. 


Our Crystals are highly transparent with a hard, glossy 
surface. Will not shrink, expand or lose color. The 
straight and fine edges enable crystal to hold securely jn 
bezel. 


ALSO 62 SIZES OF FANCY SHAPED 


Inserting Set, with 2 gross assortment CRYSTALS 
of round crystals (78 sizes) . .$22.00 
Order from your jobber Fancy Crystals, per doz. ..... ....... $1.25 
Round Crystals, per gross...... 6.00 or direct from us Cabinet assortment of 1 gross....... 15.00 
Cabinet assortment of 2 gross....... 29.00 


Write for New Catalogue and Free Samples of Crystals 


Standard Unbreakable Watch Crystals, Inc. 


71 Nassau Street 33 33 New York, N. Y. 














Cincinnati customer writes: ‘‘Cheque for last lot of sweeps re- 
ceived and found satisfactory, in fact, so much so that we will 
continue to send you our sweepings.”’ 


SWEEP SMELTERS, 


BIRMINGHAM, ENG. 



























PLATING|| 1.5. Hacstoz «son 


qummmmees Gold-Silver-Platinum GOLD, SILVER and PLATINUM 


SILVERWARE 709 Pa Philadelphia 








Repaired — Replated 





AND RESTORED LIKE NEW 


Mesh Bags Repaired QUICK RESULTS 


Replated and Relined—Same as New We pay the highest price for your entire stock or any part 


Advance Estimates Furnished if Desired. of it. Send shipment of any kind to us; check by return mail. 
If stock is too large representative will call. 


SWARTZ & CO " Reference Guardian Natl. Bank 


. . j 
10 South Wabash Ave. CHICAGO — ee eee co. sie 



























the Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 


The Lion Safety Pin Clutch Co. 





SCHOOL - COLLEGE & FRATERNITY PINS 











NTERBORO MEDAL & BADGE CO., 32 E. 22d St., New York ne: ant aber 20 W. 22nd St., New York pat. may 25, 1920 
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Workshop Notes Dept. 











ish the letters or monogram and 
ota it if required. With this method 
we can obtain the nicest fitting and also 
the most substantial job. 

To inlay the letters or monograms, we 
saw them out as above described, then 
hold them tightly against the bowl and 
scratch the outline with a fine point. 
Then we cut out the wood inside the 
lines, with a graver and to the depth of 
the thickness of the metal. The same 
means are used in attaching the piece 
to the bowl. This method requires more 
time, but the letters or monogram may 
be finished flush with the surface of the 
bow! and the final results are much bet- 
ter than the first method. 








Wedding Ring Designs 


SUBSCRIBER asks: “Will you 
kindly tell me how to transfer de- 
signs to plain wedding rings to be en- 
graved?” 





Wedding ring designs are not trans- 
ferred. The design is developed in the 
cutting. First a line is cut along the 
edge of each side, all the way around. 
Then lines are cut across the ring in 
order to make squares. The petals of 
the flower are cut next, either four or 
five petal flowers are used. A line is 
next cut on each side of the flower, 
through center of ring. This is the 
stem for the leaves. One or two leaves 
are then cut each side of the stem. If 
more leaves are desired the boxes are 
made long instead of square. The ring 
is now complete except for the milgrain- 
ing of the edges. 








An Unusual Tower Clock 


According to a recent dispatch to 
the New York Times, the town of 
Stettin, Germany, the home of Otto 
Peltzer, the runner, has one of the most 
unusual tower clocks in the country. A 
feature of the clock is a grotesque face 
of a bearded man which shows itself in 
the center of the huge dial every second. 
The eyes roll from right to left. In the 
open mouth is held a metal plate on 
which the day of the week is recorded. 
The clock is placed in the tower of a 
castle once inhabited by the Duke of 
Pomerania and now used for municipal 
— It bears the inscription— 
736. 








“Where can I get some quinine?” 
“What do you want quinine for?” 
“The doctor said I must take whis- 
key and quinine, and I don’t know where 
to get the quinine.”—Texas Ranger. 
* * * 
“It was nine days before they got 
their eyes open.” 
“Kittens?” 
“No; bootleg.” 
—Arizona Kittykat. 
* * * 
“Have you noticed Mary’s aplomb?” 
“No, but her sister’s a peach!” 
—Dartmouth Jack o’Lantern. 
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The Engraver’s Shop 








Methods, Tools and Styles 


Written expressly for THE JEWELERS’ CIRCULAR, by J. Scherer 

















EWELERS who are making daily or 

weekly trips into the engraver’s or 
sending work in by mail or mes- 
senger will perhaps be interested in 
some of the activities behind the engrav- 
er’s counter. 

Handling—Every article should be 
marked with the customer’s name, time, 
style, and initials desired, to save delay 
in taking articles in over the counter. 
Mail and express packages are put 
through on a twenty-four hour schedule. 

During December, immediately upon 
being taken in, work is sorted into days 
promised. Each day’s lot is then sorted 
into classes of work according to the 
grade of workmanship desired. Each 
class of work is then sorted into articles 
according to the way each is held, ar- 
riving at the man’s bench lined up so 
that there is a minimum shifting of pins 
for holding. Single old english is first 
routed through a printing department. 
Cases with many compartments, similar 
to a printer’s type case, contain all sizes 
of old english impressions on paper 
strips about two inches long. These im- 
pressions are taken from Old English 
alphabet cuts on copper plates. 

After being engraved, work needing 
polishing is routed through the polish- 
ing department. All other work goes di- 
rectly to be billed, wrapped in tissue 
paper, and sorted alphabetically for de- 
livery. 

Engraving—Articles up to about two 
inches in diameter are held with differ- 
ent shaped pins in an engraving chuck. 
Larger articles are held on ball-bearing 
turn-tables with leather pads. Work is 
sketched by coating the article with 
grease. For a very clear sketch, powder 
is applied with a camel’s hair brush over 
the grease. Sketch-points are made of 
rubber and bone, coarser work being 
sketched with the rubber one and finer 
work with the bone. 

Cutting—The types of cutting are: 
round-tool, flat-tool, lining-tool, and 
single-point. Round tools are used 
chiefly on small cheap block. They are 
different widths and make a_ round 
bright cut. Flat-tools are used mostly 
for very small block as inside rings, 
etc. Lining-tools are flat bottomed tools 
with lines cut on this flat surface for 
making imitation lined out jobs. Most 
of the ordinary block inscriptions are 
engraved with lining-tools of various 
widths. A single-point is a three bevel 
point which permits, by different meth- 
ods of cutting, wide variation in both 
width and depth of cutting. Width with 
the single-point may be obtained by 
turning the tool over on the side (bright 
cutting), or by making several cuts close 


together and overlapping (solid cut or 
lined out). The first method makes a 
shallower cut and is not so desirable 
although it is the less expensive method. 
The single-point is also used on wider 
bars and strokes by using: (1) Cross- 
lining, a series of parallel lines running 
diagonally upward from left to right. 
(2) Ribbonlining, parallel lines the same 
as solid cutting only with uniform spaces 
between each line. Usually there is a 
border of solid lining on the right to set 
it off. (3) Greater variations are pro- 
duced by using figure work. 

Designs—The entwined script mono- 
grams are still used extensively. The 
large ribbon and block monograms have 
gone out although they are showing a 
tendency to come back. When used, 
they are very small or sometimes in- 
closed in some conventional line border 
such as a circle, diamond or other shape. 
The Old English, Block (Gothic, Roman 
and Fancy), Rustic, Japanese, Script 
(slant and vertical) and Ribbon alpha- 
bets are in every-day use although block 
and Old English are by far the most 
popular for marking silver articles or 
jewelry with one, two, or three letter 
combinations, used either side by side, 
one under the other, or dropped diago- 
nal. The style most in use today is the 
block letter fitted to a conventional shape 
such as the diamond, circle, etc., with 
crosslining, solid cutting, or the raised 
style, where the background is cut and 
the letters left plain. 

The Tool—It must be the right tem- 
per. The harder the metal the softer 
the tool must be. Soft metals like pew- 
ter take a very hard tool. This is regu- 
lated by the degree of heating the tool 
is put through before using. The point 
must be the proper thickness. For fine 
shading and lining, a thin point is re- 
quired. For coarse, bright cutting 2 
thick point is needed. This is regulated 
by the upper of the three bevels making 
the point. There are also special tools 
for special purposes. The celluloid tool 
has a groove down its back and has four 
bevels instead of three forming its point. 
Bayonet gravers are for reaching deep 
places and awkward positions. 








Fitting Torsion Extension Springs 
(Continued from page 120) 








This shows that the grinding only re- 
duced the gaining by 20 minutes; yet, 
with the regulator at its slowest point, 
the ultimate result is only a change of 
ten minutes. In such a case the opera- 
tion should be repeated until the desired 
vibration is obtained. 
(Signed) J. W. B. JUNscH. 
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A part of more than 
500 References 


wd Jewelry Co., Mobile, 


eee eeeeseeeeeeeees 


$ 80,000.00 


Hess & Slager, 2 sales, Jack- 


a ee 75,000.00 
Duhme Bros., Cincinnati.... 78,000.00 
Chas. Cranshaw, Atlanta, Ga. 90,000.00 
H. Silver Co., Seattle, Wash. 85,000.00 
Chas. Ettinger, Cleveland, 

Rs Sek aoe dis eu asm 75,000.00 
Brown & Co., Chicago, Ill... 100,000.00 
L. Kamimiski, St. Louis and 

ee rere 78,000.00 
R. Sedel & Son, Pittsburgh, 

Pa. (Est. 75 years) . 125,000.00 
Kirkpatrick, Jeweler, St. 

DEON, GED: s000000 0000.6 140,000.00 
Newton, Allan & Casperson, 

Bigusiom, TCERS 2... 2.2220 75,000.00 
A. M. Hill, New Orleans.. 200,000.00 
Shaul & May, Atlanta, Ga.. 112,000.00 
Pairpoint Co., Chicago, Ill.. 85,000.00 
Mermod Jaccard and King, 

ee ON eer 100,000.00 
aged Co., New Orleans.. 90,000.00 

A. Gill, St. Louis, Mo.. 80,000.00 
The Emerald Jewelry Se. 

SN RMS S05 ons o:s:3.6 70,000.00 
Stock & Bickle, Inc., Toronto, 

SSS ee 85,000.00 
ee V. Haynes, Atlanta, 

ee ee ee 60,000.00 
S. . Ives and Co., Detroit. 75,000.00 
Height & Fairfield, Butte, 

OS err ee 60,000.00 
Haltom Freedly, Wichita 

eo 85,000.00 
Brodegaard Bros. Co., Omaha, 

SS ye 86,000.00 
Welte & Wieting, Peoria, Ill. 12,000.00 
A. Kurtzaborn & Sons, St. 

[i E. <abce ake ese +> 55,000.00 
Clark Van Scutter, Jackson, 

eT Se errr 26,000.00 
oc AN Bros., _Pitts- 

SS ae ery 27,500.00 
Rogers ey Pottinger, Louis- 

OS Se ee ore 42,000.00 
Keil & Heettich, Chicago, Ill. 47,000.00 
D. H. McBride & Co., Akron, 

SR as a ie ee ae 38,000.00 
Oscar Heintz, Quincy, IIl.. 18,000.00 
Palace Jewelry Co., Liftle 

Se Sere 22,000.00 
Goetschell Co., Shreveport, 

Se ee Fe 59,000.00 
Hunkins Jewelry Co., Bill- 

aS ee ere re 47,000.00 
George Carhart, Pontiac, 

Er ee ce ee 18,000.00 
Theo. Rugg, Des Moines, Ia. 43,000.00 
Remo Jewelry Co., St. Louis, 

EES PARES er I 40,000.00 
P. I.. Lowenthal, Bradford, 

Pe 2. ee chink as esa ewhes 21,000.00 
Hanna & Eroe, New Castle, 
Seer er eee 38,000.00 
Alfred Burgoise, Jackson, 
> sctesbetomanaa ane’ 15,000.00 
Rushmer Jewelry Co., Pueblo, 

n. sivckisksseaseey ss 30,009.00 
W. H. Muller, Dennison, 

ee. oc ek ccbaesemnenee > 27,000.00 
George Biggs, Pittsbureh, Pa. 50,000.00 
George I.. Flaherty, Missoula, 

RS cakes Gee oe eee 26,000.00 
Pfeiffer Bros., Little . Rock, 

SS SR cee ey Tere 85,000.00 
Mitchel Greer Co., Fort 
rth, “TOERS sca. o'escso 105,000.00 
Feaeans & Co., Los An- 

“ES eee 227,000.00 
m. H. Moore, Receiver, 

Los Angeles, Calif. .... 220,000.00 
Feagans & Co., Los Angel- 
es, Catif., Second sale.. 800,000.00 
Feagans & Co., Los Angel- 
les, Calif., Third sale.. 385,000.00 

A. Renkel, "Augusta, Ga... 28,000.00 
M. Rothchild, Brunswick, 

RE Re ee rte 25.000.00 
beaks Shaul, Augusta, Ga. 12,000.00 
Joe Field, Galveston, Texas 43,000.00 
Woodward, Smith & Ran- 

OE eS Serr 25,000.00 
C. H. Buhre, Topeka, Kan. 26,000.00 
Vankurnes, The Jeweler, 

PURONERM, ASB: o<0c.0000+ 35,000.00 
Lessinger, The Jeweler, 

Houston, Texas ........ 45,000.00 
P. M. Younglove, Alpena, 

OS ESA err a 23,000.00 
Childs Jewelry, Jackson, 

er nr 28,000.00 
‘, i Schlector, Reading, 

25,000.00 


ee 


Dominant Leadership 


10 cardinal reasons why we should be considered 
in your making a choice of Auctioneers. Docu- 
mentary evidence to prove every one of them. 


Ist 


2nd We have covered more important cities than any 
other auctioneers in America. 
3rd 


4th 


Made the largest number of jewelry auction 
sales ever made in the U. S. 


We conducted the greatest single sale ever made 
in the U. S. as to receipts. 


We have repeated more successful sales for the 
same firms in the same cities than any other 
auctioneers— 


Our unequalled descriptions, our knowledge of 
precious stones, our talent to entertain, our 
rapid salesmanship. 


5th 


Our absolute guarantee not only to do the vol- 
ume of business desired but, what is of more 
vital importance, secure the net results. 


6th 


Never separate the opportunity from the Auc- 
tioneers talent—both are essential. 


7th 
Sth 


We are in a position to either buy or sell you 
out—come and see you without expense or 
obligation—we have several clients who wish 
to purchase jewelry stores. 


We make all our sales personally, large or weil 
—no substitutes. We are in a position to advance 
money and assist you in every possible manner. 


9th 


This has been our life’s work. Have over 500 
references of successful Jewelry auctions 
amounting to more than Ten Million Dollars. 


10th 


Solid Bank References — Correspondence Confidential 





Thomas J. Faussett Herman G. Briggs 
Los Angeles, Cal. 

Briges & Faussett, Alexandria Hotel. 

Gentlemen:— 

At this time I wish to express my appreciation for your 
services at the Wright-Campbell & Girder Sale—not only 
for the results obtained by you, but for the pleasant 
relations that existed throughout the auction. I consider 
it quite remarkable that there was never a single objection 
or criticism reaching me on account of this auction, but, 
on the contrary, there were many favorable reports 


received. 
Wm. Moore, Jr., Receiver—Federal Court. 
(Above sale amounted to $231,000) 


BRIGGS & FAUSSETT 
607 Congress Bank Bldg. 


506 S. Wabash Ave. 
Chicago, IIl. 


Phone Wabash 3366 


Write for Booklet—We have associated with us Mr. James I. Kelley, Howell, Michigan 


If figures talked what 
page would this be. 


For what other reason 


a@ noisy 


were we 


selected except by proven ability 


to make these sales— 
C. W. Ermsling, Gallipolis, 
Ohio 


a S| ee 


Steiglitz, Jeweler, Aberdeen, 
ES a ee 
: —. - Co., Columbia, 
Dy ROMS Se rg huh aa scat 
P. a il Orlando, Fla. 
Ayers & Bro., Keokuk, Ta. . ‘ 
Ryan Stock, Receivership, 
Ce 
Goldsal Bros., Chicago, Cleve- 
land, Pittsburgh 
Mrs. Sarah Woods, 
Falls, N. Y. 
—- & Co., Cincinnati, 


Niagara 


Sumner. Bros., "Cleveland, 0. 
— Stiff, Little Rock, 
D. fiilies. Helena, Mont. 
Pike & Kramer, Dallas, Tex. 
T. McBuchanan, Petersburg, 

{REE een 
Lyon & Kyling, Danville, Ill. 
A. Schrimer, Saginaw, Mich. 
=> Doscher Stock, Houston, 


B. F. Gates, Seattle, Wash. 
E. A. Vignes, Kingston, New 

3Ork,  SBt.. IBIG ss 6s sce0 
Will Haymouth, i 

ay | EE ey SC 
Finklea, Amarillo, Texas... 
Neiman Co., McKeesport, Pa. 
August Myers and_ Son, 

Grand Island, Nebr. ..... 
White & McNauzht, Minn- 

EADOME, THUR, ois 6scceee 
Sigler Bros., Cleveland, O. 
Bert Ramsey, Cleveland, O. 
Foster Jewelry Co., Monroe, 


L. j. Marks, Kansas City.. 
eg zs inder, Troy, 


A. MM. Goldman, 
WEL. 12 bin) gis ias was as.0 6s 
B. Weingerter, Akron, Ohio. 
W. H. ae Ky Sons & 
Co., Louisville, Ky. ...... 
Flower & Hoyle, Dichiis, 


ee ee ee eee ra 
J. SS. Baird, Watertown, 
te Ce ieee 
Geo. Abomat, Zanesville, 
Laer 
Lippman Bros., Altoona, Pa. 


Morgan Store, Lansing, Mich. 
Brown Bros., San Antonio, 
ee er ere 
Allisons, Owosso, Mich.. 
Thomas Brown, Quincy, Til. 
H. Sands, Cleveland, Chio. 
Mitchel Greer i. Fort 
Worth, Texas, First sale. 
Knickerbocker Jewelry Co., 
New York City 
i Melichump, 
H. S. Sumner, Akron. Ohio. 
Burnes Barrey Co., Memphis, 
WA. Gigkeee bactans casas 
R. Stearns, Pine Bluff. Ark. 


Atlanta, 


F. nai ‘Lewis & Co., Cleveland, 
Rubey jewciry Go., St. Louis, 
MD saci es dao ss ha < 655. 


Morrison & Feagan Co., St. 
Paul, Minn. 

King, Moss & Co. .. San Fran- 
cisco, Calif. 

Clements, The 
Springfield, Mo. 

— Jewelry Co., El Paso, 


Arnold Jewelry ; Co. ‘ ” "Texar- 


kana, Ark. 
C. R. Hammond, McAlester, 
Okla. 


ee ee 


Pr. A: Mason. T ehighton. Pa. 
Holshouser & Howan, Salis- 
bury, N. 


eeeeeeresore 


15,000.00 
35,000.00 
38,000.00 
25,090.00 
ae 
15,000.00 
40,000.00 
250,000.00 
32,000.00 


80,000.00 
80,000.00 


50,000.00 
28,000.00 
40,000.00 
40,000.00 
20,000.00 
40,000.00 


28,000.00 
40,000.00 


23,000.00 
38,000.00 
38,000.00 
27,000.00 
20,000.00 
40,000.00 
65,000.00 
45,000.00 
38,000.00 


55,000.00 
55,000.00 


30,000.00 
20,000.00 
27,500.00 


38,000.00 
33,000.00 


40,000.00 
12,000.00 
16,000.00 
20,000.00 
26,500.00 
30,000.00 
22,000.00 
18,000.00 
58,000.00 
60,000.00 
35,000.00 
58,000.00 


25,000.00 
18,000.00 


25,000.00 
31,000.00 


47,000.00 
42,000.00 
58,000.00 
48,000.00 
38,000.00 
35,000.00 
14,000.00 


26,000.00 
7,369.00 


6,000.00 














